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The Platinum Metals and Their Alloys 





By Dr. F. E. Carter* 

















es platinum group of metals consists of 
six metals, which, although having cer- 
tain points of differences, show a general re- 
semblance to one another in most respects; 
the group may be divided further into two 
sub-groups, as follows: 


Spec. Grav. 
A. PIAA oscccaeniasis 21.40 
TriGNI) 26 ,ciwssiowieeis 22.42 
“OTS re Ue ee ee 22.50 
B, Palladngn .. 0c 6s 12.16 
once 12.44 
Ruthenium ........ 12.10 


The metals of sub-group A are almost 
twice as heavy as those of sub-group B, as 
may be seen from the figures given for the 
specific gravities. In addition to numerous 
points of similarity between the members of 
each sub-group, there are also many 
chemical analogies between corresponding 
members of the two groups; thus, platinum 
and palladium, iridium and rhodium, osmium 
and ruthenium, may be looked upon as pairs. 


Chemical Characteristics of the Metals 


In general the metals of the platinum 
group show extraordinary powers of with- 
standing chemical reagents and it is this 
property which chiefly gives to them their 
value and desirability in use in chemical, 
jewelry, and other lines. Aqua regia (a 
mixture of 3 parts hydrochloric acid and 1 
part nitric acid) has no effect on iridium, 
osmium, rhodium or ruthenium, but it does 
teadily dissolve platinum and palladium. No 
single acid has any appreciable dissolving 
action on any of the metals except in the 
case of concentrated nitric acid on palladium 
which readily goes into solution. Hot con- 
centrated sulphuric acid attacks platinum 
slightly, but no other acid—organic or in- 
organic—has any effect on any of the six 
metals of the group. If it is desired to 
bring the more insoluble metals into solu- 
tion they have to be alloyed with some other 
metal like lead, zinc, etc., and then treated. 

The metals are readily attacked by many 
of the so-called non-metals like phosphorus, 
arsenic, silicon, carbon, etc., and the chemist 
using a platinum crucible has to be very care- 
ful that he does not heat his crucible in con- 
‘act with such elements. The caustic alkalis 
(caustic soda, caustic potash), the alkaline 
arths (lime, etc.), the alkaline nitrates and 
tyanides, and a few other reagents, attack 
the platinum metals at a red heat, but in 
8eneral platinum and its fellow members are 
temarkably inert to chemicals. The halogens 
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—chlorine, bromine, iodine and fluorine— at- 
tack the different metals in varying degrees; 
they attack iridium, rhodium, osmium and 
ruthenium either very slightly or not at all; 
nascent chlorine, the active agent of aqua 
regia, readily dissolves platinum and palla- 
dium; iodine dissolves palladium giving the 
characteristic palladium iodide, and fluorine 
attacks platinum at a dull red heat. 


Physical Characteristics of the Metals 


In the varied applications of the metals of 
the platinum group the physical properties 
are as important as the chemical, and we 
are fortunate in having in this group elements 
which have very valuable and useful charac- 
teristics. 

COLOR. Gold is yellow and copper is 
red, but with these two important exceptions 
metals are all what may be called white. 
There are gradations in the whiteness, how- 
ever, from the dull or gray white of lead to 
the brilliant white of silver or tin; inter- 
mediate between these extremes we have 
iron, nickel, zinc, aluminum, the platinum 
metals, etc., and an experienced worker is 
able to tell fairly well from appearance 
which is which; certain groups of chemically 
allied metals like iron, cobalt and nickel, and 
like the six metals of the platinum group, 
have degrees of whiteness which make it 
very difficult to distinguish which metal of 
the group is being examined. Another point 
to be borne in mind is that the surface 
appearance may not give a true account of 
real color, for the crystalline structure may 
affect the apparent whiteness very consider- 
ably; for example, an annealed piece of 
platinum certainly is of a different whiteness 
than a hard worked and polished piece. 
Furthermore, surface films of oxide affect 
the apparent color; aluminum and zinc owe 
their peculiar white color very greatly to a 
thin film of white oxide and yet we tend to 
connect this white film with the real color 
of the metal itself. Aluminum tarnishes 
just as much as, say, copper, but in general 
we do not think so because aluminum oxide 
is white and copper oxide is black. These 
remarks are made in order to show that it 
is not a simple matter to decide which one 
of the group of the six platinum metals is 
the whitest metal of the series. Perhaps 
the majority of competent authorities would 
place these six ‘metals in the following 
order: ruthenium, iridium, palladium, plati- 
num, rhodium, osmium, the last named being 
the least white. Not one of the metals 
changes in appearance to the slightest degree 
ut atmospheric temperatures, for pieces of 


platinum, palladium, iridium, etc., look ex- 
actly the same after years of lying in the 
atmosphere. 

SPECIFIC GRAVITY. The figures for 
the specific gravity have been given at the 
heginning of this paper, but it is well to give 
in this section also the number of troy 
ounces per cubic inch and also the volume 
in cubic inches occupied by one troy ounce 
of each of the series. 


Troy Ozs. Vol. (Cu. In.) 

PerCu.ln. of 1 Troy Oz. 
Oz. 
Platinum ... 11.28 0886 
Iridium ..... 11.82 0846 
Osmium .... 11.86 0843 
Palladium... 6.41 1560 
Rhodium .... 6.56 1524 
Ruthenium.... 6.38 1568 


MELTING POINT. The melting points 
of the platinum group of metals are, in gen- 
eral, very high. Owing to the difficulty in 
measuring very high temperatures accurately, 
the figures generally accepted should be 
taken as only approximately correct in the 
cases of those melting above 2000° C 
(3600° F). 


Palladium ....1550° C (2822° F) 
Platinum ..... 1755° C (3191° F) 
Rhodium ..... 1950° C (3542° F) 
Iridium ...... 2350° C (4260° F) 
Ruthenium 2450° C (4440° F) 
Osmium ..... 2700° C (4890° F) 


OXIDATION. As has been intimated 
above, not one of the platinum metals in 
compact form oxidizes at ordinary tempera- 
tures, this property being the distinguishing 
feature of the group. This general stability 
does not hold, however, for higher tem- 
peratures; for instance, osmium oxidizes 
considerably below red heat to osmium 
tetroxide, OsO., which does not remain on 
the metal as a coating but, being volatile, 
escapes as a gas, leaving the metal exposed 
for further oxidation. Ruthenium behaves 
similarly at a somewhat higher temperature, 
the volatile oxide having the formula RuO.. 
At about 600° C (1112° F) palladium be- 
gins to oxidize and the well-known blue and 
red coating is obtained, but at a few hun- 
dred degrees higher the oxide decomposes 
again, giving palladium again and evolving 
oxygen; this explains why palladium, if 
heated to a bright red heat and quenched, 
remains perfectly bright. Iridium acts in a 
somewhat similar way. If it is heated, for 
instance, in an electric furnace to about 
900° C (1652° F) it becomes coated with a 
colored oxide, which readily decomposes at 
higher temperatures. It acts differently 
from palladium, however, and rather more 
like osmium and ruthenium in that at higher 
temperatures the oxide, IrO:, volatilizes. 
Platinum and rhodium, although they actual- 
ly form transitory oxides, which are stable 
only within narrow ranges of temperature, 
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may be said for all practical purposes to be 
non-oxidizable at all temperatures. 
VOLATILITY. The actual melting point 
of a metal is no criterion of the rate at 
which it will volatilize either in the solid 
or in the molten condition; volatilization 
depends on the boiling point of the metal 
rather than on the melting point. Take for 
example, tin; it melts at 232° C (450° F), 
but it is very non-volatile because it does 
not boil until a temperature of 2260° C 
(4100° F) is reached. Lead, on the other 
hand, melts at 327° C (621° F) and vola- 
tilizes very readily because its boiling point 
is only 1525° C (2777° F). The melting 
points of the platinum metals, therefore, 
give no indication whatever of their relative 
volatility, ie., the fact that palladium has a 
much lower melting point than, say, iridium, 
does not mean that it loses weight on 
heating more readily. As a matter of fact, 
the comparative rates of volatilization when 


heater to 1300° C (2375° F.) are: 


(dite ( ): i—— 1 
ort) (i ae 2 
Paladin «62.25.64. 6 
MRL aio kaidlediniss-s 60 
RGHOHIGH 626600604. 200 
CE a 1000 


These figures have been calculated from 
results obtained by careful experiments by 
Sir William Crookes in 1912, except in the 
case of osmium which is only an estimated 
figure. Friend’s Inorganic Chemistry, p. 17, 
also gives the same order of volatility. 

HARDNESS. Several methods have been 
used for measuring the hardness of ma- 
terials, e.g. by scratching the surface of the 
material by a diamond under a definite 
pressure and measuring the width of the 
scratch, by measuring the rebound of a hard 
body dropping on the surface, or by forcing 
under a definite pressure a steel ball or 
cone and measuring the size of the indenta- 
tion made in the material. The usual 
method is to force a steel ball into the 
material, and measure the diameter of the in- 
dentation ; naturally, the larger the diameter 
of the indentation, the softer the material. 
The figures given below are the Brinell 
Hardness numbers and are calculated from 
the diameter of the indentation and the 
pressure used on the steel ball. They repre- 
sent the hardness of the annealed metals, the 
lowest number indicating the softest metal. 


Platinum = 247 


Palladium = 49 
Rhodium = 139 
Tridium = 172 
Ruthenium = 220 
Osmium = doubtful 


Alloys of the Platinum Metals 


As is general in metallurgical work the 
alloys are more important technically than 
the pure metals themselves. Pure metals 
are used very slightly indeed in technical 
applications: coin gold and golds of various 
carats are in use much more than pure gold, 
sterling and coin silver more than pure sil- 
Yer, brass and bronze more than pure cop- 
Per, “commercial” platinum and _ iridio- 
platinum more than pure platinum. Chemi- 
cally pure platinum is hardly used at all 
‘xcept in certain temperature measuring 
devices as it is too soft for most purposes: 
crucible” platinum is used for chemical 
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apparatus and contains up to about 0.3 per 
cent of other members of the platinum 
group; “commercial” platinum contains 
slightly more of the other platinum metals 
and is the “soft” platinum of the jewelry 
and other industries. 

It is not proposed to discuss the numer- 
ous important alloys which the platinum 
metals form with metals outside this par- 
ticular group but the discussion will be 
limited to the alloys which are formed by 
the metals of the platinum group amongst 
themselves. 


It might be well to give here a few gen- 
eralities on the properties of alloys because 
there seem to be many misconceptions cur- 
rent on the subject; in what follows it is 
best to be not altogether dogmatic, for one 
experienced in metals and alloys may think 
of individual exceptions to the general rules, 
but the statements made here can be used 
to indicate what may be expected when an 
alloy is made from two or more metals. 


COLOR OF ALLOYS. It is hardly pos- 
sible to foretell from the constituent metals 
just what the color of the resulting alloy 
will be; for example, silver is generally 
considered a whiter metal than nickel and 
one might expect that the addition of, say, 
25 per cent. of the former to gold would 
result in a whiter alloy than if the same 
amount of nickel were added to the yellow 
metal, but, as is well known, what actually 
happens is that the gold-silver alloy is green 
and the gold-nickel alloy is white. Many 
other examples might be quoted to show the 
danger of assuming that the original color 
of a metal is carried into any alloy in which 
it is used. Some metals, on alloying, have 
the property of affecting the color of the 
other metal to a much greater extent than 
others, and lists have been drawn up giving 
the coloring power of many metals; such a 
list is the following, in which each metal 
of the series has a greater effect than those 
lower in the list: tin, nickel, aluminum, 
manganese, iron, copper, zinc, lead, platinum, 
silver, gold. 

COMPOSITION OF ALLOYS. The 
composition of the more usual alloys has 
been fairly well investigated and it is now 
possible to foretell what the effect will be 
of melting together metals to form an 
alloy; most of the alloys made up of two 
metals have been examined and a great 
many of the three metal alloys have been 
investigated also, although many remain to 
be done; when the alloy contains more than 
three metals in its composition, the examina- 
tion becomes more difficult and not much 
work has been done on such complex alloys. 
It is not possible here to go into the subject 
of the composition of alloys, but it may be 
said that two metals on being melted to- 
gether may separate on cooling as (1) a 
solid solution (2) a eutectic (3) an inter- 
metallic compound. <A solid solution is a 
homogeneous mixture of the two metals, the 
proportions not being fixed, but varying with 
the initial composition and with the tem- 
perature; a eutectic is made up of definite 
proportions of the two metals and is the 
lowest melting alloy of these metals; a 
compound is also composed of definite pro- 
portions of the metals and is usually hard 
and brittle. Generally, the solid alloy is found 
to be composed of more than one of these 
three and it is very seldom that in technical 
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alloys we come across an alloy which is 
either a pure eutectic or a pure compound. 

A great many of the technically important 
alloys are solid solutions and it has been 
invariably found that when two or more 
metals of a group are alloyed, the resulting 
alloys are solid solutions; e.g., gold and 
silver, copper and nickel, platinum and 
iridium, etc, are solid solutions. We _ be- 
lieve that all alloys formed by the platinum 
group of metals are solid solutions and since 
this is the subject on hand we will leave 
aside consideration of eutectics and com- 
pounds, and make a few statements on solid 
solutions in general. 


In such alloys no sudden change in 
properties (color, hardness, etc.) is to be 
expected as the proportions of the two 
metals are gradually changed; the hardness 
increases when increasing amounts of the 
second metal are added to the first until a 
maximum hardness is obtained and, on fur- 
ther additions, the hardness gradually falls 
off again. Let us take two examples, 
gold-silver alloys and platinum-iridium al- 
loys. Suppose we start with pure silver and 
add 10 per cent. gold to it; although gold 
is softer than silver yet the alloy is actually 
harder than the silver; add 20 per cent. gold 
and the alloy is harder still; with about 
equal proportions of the two metals the 
alloy is the hardest of the series and with 
still more gold the resulting alloys gradually 
decrease in hardness until with pure gold 
we have again a very soft material. Again, 
add comparatively soft platinum to the 
harder iridium and we obtain an alloy which 
is harder than the iridium; the hardest alloy 
obtainable is approximately that with equal 
amounts of platinum and iridium, and as 
more platinum is added the hardness 
gradually decreases. 


It might be stated here that (for solid 
solution alloys) the addition of a definite 
amount of a second metal to a pure metal 
does not cause as great an increase in hard- 
ness as if the addition was composed of 
two or more metals; for example, if 10 per 
cent. platinum or 10 per cent. palladium is 
added to pure gold ihe resulting alloy is 
not so hard as if 5 per cent. platinum and 
5 per cent. palladium were added. 

With these few general and very incom- 
plete remarks we will now turn to the plati- 
num metal alloys. 


PLATINUM-IRIDIUM 


The alloys of these two metals are the best 
known of the platinum metal alloys; the 25 
and 30 per cent. iridium alloys are widely 
used for hypodermic needles on account of 
their rigidity, their high melting point and 
their non-oxidizability; the 15 and 20 per 
cent. alloys are much used for precious 
metal contacts in magnetos, etc.; jewelers 
have found the 5 and 10 per cent. iridium 
alloys very satisfactory in working proper- 
ties. As was to have been expected, plati- 
num and iridium form homogeneous solid 
solution alloys; successive additions of 
iridiun: te platinum gradually harden the 
latter until a maximum is reached; after 
this maximum point—the exact location of 
which is not definitely known—the hardness 
slowly decreases again with further additions 
of iridium. Above 30 to 35 per cent. 
iridium the alloys are no longer workable 
and are cf small practical use; the Brinell 
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Hardness numbers for the useful alloys are 
given in the following tabie: 





COMPOSITION Brin ELL HARDNESS 
a A—- 
Platinum Iridium, Hard 
Per Cent Per Cent Worked Annealed 
95 o 170 110 
90) 19 220 150 
85 15 280 190 
80 20 330 230 
75 25 370 270 
70 30 400 310 
With increasing additions of iridium, the 


size of the crystal grains of the alloys 
eradually becomes smaller; in order to see 
this, it is necessary to polish pieces of the 
annealed alloys, etch them with hot concen- 
trated aqua regia, and then examine them 
under a microscope. The addition of 
iridium to platinum does not seem to alter 
its color, so it is not possible to distinguish 
merely by appearance whether 5, 10 or 20 
per cent. iridium is present. 

The iridio platinum alloys vary greatly 
in their solubility in aqua regia; the 5 per 
cent. iridium alloy dissolves fairly readily, 
the 10 per cent. goes more slowly into the 
solution, the 20 per cent. takes a very long 
time to dissolve in the hot strong acid, 
while the 30 per cent. iridium alloy dissolves 
so slowly that it may be said to be for all 
practical purposes insoluble. 


PLATINUM-OSMIUM 


Osmium has about two and one-half times 
the hardening effect of iridium when alloyed 
with platinum; for example, platinum con- 
taining only about 6 per cent. osmium is 
approximately as hard as the 15 per cent. 
iridio-platinum alloy. The osmium, however, 
volatilizes readily as the tetroxide, when 
heated to a red heat, unless only very small 
amounts are present; this fact prevents the 
general use of the platinum-osmium alloys 
because the oxide is extremely poisonous 
and because it is difficult to keep the com- 
position of the alloys constant. 


PLATINU M-PALLADIUM 


These alloys, like the other binary alloys 
of the group, form perfectly homogeneous 
solid solutions. It is of interest to find that 
the platinum-rich alloys have the chemical 
properties of platinum rather than those of 
palladium; for example, boiling nitric acid 
has absolutely no dissolving action on alloys 
containing up to about 25 per cent. palladium 
nor do alloys with up to the same amount 
of palladium exhibit any of the color effects 
of palladium on heating. The addition of 
palladium to platinum does not increase the 
hardness of the latter to the same extent 
as do the other metals, although, as usual 
With solid solutions, alloys are obtained that 
are much harder than either of the com- 
ponent pure metals; the alloy of maximum 
hardness is that containing about 25 per 
cent. palladium. A few figures for Brinell 
Hardness follow: 


Composition BRIN ELL HARDNESS 
ae ; ee en 

Platinum Palladium Hard 
Per Cent Per Cent Worked Annealed 

80 20 170 95 

75 25 175 100 

50 50 165 90 

25 hs 155 80 
All the palladium-platinum alloys are 


easily workable. 
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PLATINUM-RHODIUM 


These alloys are not used to any extent 
owing to the scarcity of rhodium. If it 
were possible to obtain rhodium in sufficient 
quantities these alloys would undoubtedly 
be much used, for they are easily workable, 
do not tarnish at any temperature, and do 
not lose weight on heating to high tempera- 
tures for long periods. This last property 
is most important for its use in chemical 
apparatus, like crucibles, dishes, etc. Rhodium 
does not harden platinum to the same extent 
as iridium, the hardness of the annealed 10 


per cent. alloy being only 90 compared 
with 150 for the corresponding iridium 
alloy. The chief use to which platinum- 


rhodium alloys are put is in making thermo- 
couples where uniformity and constancy 
are very essential. 


PLATINUM-RUTHENIUM 


Not much work has been done on the 
alloys of these two metals, but there are 
indications that they may prove very useful. 
The ruthenium has a powerful hardening 
effect, the 8 per cent. alloy, for instance, 
showing a hardness equal to the 20 per 
cent. iridio-platinum alloy. Furthermore 
the alloys appear to be whiter than iridio- 
platinum. They have the objection, how- 
ever, of losing slightly in weight on 
prolonged heating at a high temperature 
owing to the loss of ruthenium oxide; if the 
ruthenium is limited to a few per cent. this 
tendency disappears almost entirely. Some 
experiments have been carried out in order 
to find the rate of loss in weight compared 
with other alloys; sheets of equal size of 
92 platinum 8 ruthenium, 90 platinum 10 
iridium, and 80 platinum, 20 palladium were 
heated to 1200° C (2200° F) and the losses 
were .028, .0035, and .0015 per cent., respec- 
tively, for each hour and for each square 
The losses are consider- 
ably less at !ower temperatures. 


IRIDIUM-OSMIUM 


This combination occurs in the natural 
state as “osmiridium,” which has long been 
used for fountain pen tips. Various iridium- 
osmium alloys are now being manufactured 
for the same purpose. They are very hard 
and are not attacked by any acid. 

The other possible binary alloys have not 
as yet been thoroughly examined, but from 
what has been done it seems that they are 
workable only with difficulty ; some, indeed, 
are quite unworkable. So far, no practical 
use has been found for them. 


TERNARY AND QUATERNARY ALLOYS 


As has already been mentioned, the addi- 
tion of extra metals tends to increase the 
hardness of the binary alloys. For example, 
pure platinum with 5 per cent. pure iridium 
has a Brinell hardness of less than 80 while 
the commercial 5 per cent. iridio-platinum 
has a hardness of 110, due to presence of 
small quantities of other metals of the plati- 
num group. Again, platinum with 20 per cent. 
palladium increases in hardness from about 
95 to about 120 if 3 per cent. of another 
platinum metal (e.g. rhodium) is added. 
Another example may be given; if in the 5 
or 10 per cent. iridio-platinum alloys 20 per 
cent. of the platinum is replaced by pal- 
ladium, alloys are obtained which are about 
2) per cent. harder than the original iridio- 
platinum alloys. 
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Numerous other cases might be mentioned, 
but enough has been said to show that small 
quantities of additional metals of the group 
have a great effect on the physical proper- 
ties, so that the resulting alloys become 
considerably more useful for jewelry, chemi- 
cal, and other uses. This phase has not yet 
been thoroughly investigated and further 
work on the more complex alloys of the 
platinum group metals should prove a fertile 
field for research. 








Jewelry with the Greeks and Romans 





THE Greeks, like the Romans, had a pas- 

sion for precious stones. The women 
possessed bracelets for arms and upper 
arms; they even fastened them in their hair. 
These bracelets usually affected the form of 
a coiled serpent. Lollia Paulina, wife of the 
Emperor Caligula, wore at her wedding din- 
ner 40,000,000 sesterces (8,000,000 francs) 
worth of pearls and emeralds. Tertullian 
reproaches the women of his day “for wear- 
ing a string around the neck worth entire 
patrimonies.” Juvenal stigmatizes even the 
young men, so affected that their rings ap- 
peared too heavy in the Summer; they wore 
the lighter and heavier ones according to the 
seasons. Lastly, Martial turns to ridicule 
the folly of the upper classes with their pre- 
cious stones; their possessors have not even 
caskets to hold the objects that have often 
ruined them. 

Emperor Claudius delighted in emeralds 
particularly. Nero had a _ bedstead plated 
with gold and a variety of precious stones. 
The walls of Cleopatra’s palace were in- 
crusted with emeralds. Caligula, Diocletian 
and Severus had their footgear, their cloth- 
ing, their arms encased in gems of the great- 
est values. The rich Romans, princes and 
princesses possessed gemmated furniture. 
“It was not only rings,” says E. Babelon, 
“but also necklaces, ear pendants, bracelets, 
agrafes, diadems, head dresses, clothing that 
had constellations of glittering gems pierced 
with holes for suspension or for sewing on 
or even ranged in rows in saddles of precious 
metal. The passion for gems was pushed to 
that extent with the Romans that the Sena- 
tor Nonius preferred exile sooner than part 
with a beautiful ring that the Emperor Marc 
Antony coveted.” “We dig into the bowels 
of the earth to pull out gems,” writes Pliny. 
“How many hands tire themselves out in 
order to make a single finger shine?” 

The archeological discoveries of late have 
confirmed all the evidence of the historians, 
for one has found in tombs parures of Greek 
and Roman women composed of various 
gems (emeralds, sapphires, amethysts, gar- 
nets) of which the value is certainly very 
high. Authentic documents of this kind are 
numerous.—Le Moniteur de la Bijouterie. 








A bill to establish a gold currency and a 
silver currency on a basis of interchangeable 
value throughout the world has been intro- 
duced in the house by Representative Clar- 
ence MacGregor, of New York, and referred 
to the Committee on Coinage, Weights and 
Measures for consideration. Representative 
MacGregor stated that he introduced the bill 
on the request of Roderick H. Smith, affili- 
ated with the Money Enterprise, of Buffalo, 
N. Y., an organization advocating a reform 
of the currency system. 










THE JEWELERS’ CIRCULAR January 2, 1924, 


° es 





A Big Resolution in Small Type 


RESOLVED -That 1924 will be the largest year for you in the 
selling of DELTAH PEARLS. Your wholesaler has samples of 
the new 1924 “‘Gold-Purple” line of Deltah Pearls. Ask to see it. 


January 2, 1924. 
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Miscellaneous Notes on Precious Stones 








Some Additional Facts as to the Discovery and Mining of Gems 
By Dr. George F. Kunz : 

















Recent exploration of the diamond fields 
of the former German southwest Africa ap- 
pears to have determined that the actual 
workings extend from about 300 miles from 
a spot a little north of Orange River to 
between Conception Bay, and Swakopmund. 
Nevertheless, along wide stretches of this 
belt are tracts wherein no diamonds have 
been secured. The width of the belt and 
the depth of the diamantiferous gravel vary 
greatly, but the estimate of 15 years made 
by the Germans for the duration of the fields 
is considered to have been too low. The 
impression is that the Consolidated Diamond 
Mines Co. and the other concerns now en- 
gaged in exploitation have still a very con- 
siderable amount of diamantiferous gravel 
to treat.” 

Burma Ruby Mines 


At the 35th annual meeting of the Burma 
Ruby Mines, Ltd., in London, June 4, 1923, 
the secretary announced the death of the 
former chairman, Sir Carl Meyer, who 
joined the board in 1894 and become chair- 
man in 1908, after the death of Sir Lepel 
Griffin. His successor is the Earl of Bess- 
borough. In his summary of the financial 
operations of 1922, he was forced to admit 
a loss over those of the preceding year, this 
being at least in part due to the fact that 
with one exception no really valuable rubies 
or sapphires were found. The exception was 
the 23-carat ruby taken from the Enjouk 
Mine. 

The chairman believes that the only good 
prospect for increasing the income of the 
ruby mines is by discovering new ruby fields, 
as he thinks that although expenses have 
been cut down as low as possible, there has 
been an average annual loss of £4,498 for the 
past three years. The discovery of the de- 
posits at Kathe and at Enjouk is very en- 
couraging in this respect, but the prospecting 
must be carried on in a thoroughly syste- 
matic and scientific manner. The best course 
for the management to pursue is to select 
the most competent engineer whose services 
can be secured, and to have him make a 
thorough examination into the possibility of 
reducing expenditure and improving the 
methods of working, and also to organize 
the active search both for further ruby 
ground and for deposits of other minerals.” 


Finding of Spodumene and Beryls 


Of considerable interest is the finding of 
4 crystal spodumene eight feet long and 
nearly one foot in diameter, in the center 
of which is a fairly unaltered fragment 
measuring one and one-half by one inches 
of the lavender kunzite variety, which cor- 
responded in character to the spodumene 
crystals found at Branchville, Conn. This 
was found at Strickland’s quarry, Portland, 
Conn., in 1886, 

Of general interest is the finding at Red- 
“ing, Conn., of great quantities of crystals 
"on Pina - oat, Rani Journal, 

€ Financial Times, London, June 5, 1923. 


of beryls of various sizes, in such quantities, 
that the finders exchange them in bushel 
basket lots, accepting potatoes of equal 
measure.” 
Diamonds in the Congo 

Diamonds were accidentally discovered 
within the territory in the Congo, controlled 
by the Société Internationale Forestiére et 
Miniére du Congo, founded in 1906, and 
now popularly known as the “Forminiere.” 
This company was floated with a capital of 
3,500,000 francs, half of which, in shares, 
was given to the government of the Congo 
State as part payment for the concessions. 
One of the Belgian engineers, while study- 
ing samples brought back by the mining 
prospectors, identified a minute diamond. It 
was no easy matter to find out the exact 
locality of this find, but finally it was estab- 
lished that the discovery had been made by 
a Belgian prospector in the vicinity of Mai- 
Murene, a region which the original ex- 
pedition had been forced to give up because 
ot the hostility of the natives.? Many details 
of the progress of this Congo field have al- 
ready appeared in these reports, the product 
for 1922 amounting to about 250,000 carats. 


Green Diamonds Found in South Africa 

Not long since two diamonds of the rare 
green hue were found in South Africa. The 
first of these was a crystal found in the 
Bloemhof alluvial district, and weighing in 
the rough five and one-half carats, and ap- 
pearing to be black and opaque. On being 
cut, however, it yielded a one and one-half- 
carat diamond of an emerald-green shade, 
and because of the rarity of fine green 
diamonds, it ‘was appraised at $25,000 by 
London experts, or about 10 times as much 
as a white stone of this weight would com- 
mand. The other green diamond was washed 
out at Parys and weighed 10 carats. 


A 42-Carat Diamond Discovered in 
British Guiana 

While the average size of the diamonds 
from British Guiana is quite small, a report 
from the Canadian Trade Commissioner for 
the British West Indies, E. B. C. Foote, be- 
sides reporting the finding of a 42-carat 
diamond, states that one parcel of 8,000 
stones recently exported averaged a half- 
carat in weight, not at all a bad showing. 
Excepting the reported 42-carat diamond, the 
10 largest stones furnished by British 
Guiana, up to the end of 1922, weighed re- 
spectively the following number of carats: 
1134, 12, 13, 13%4, 143%, 1434, 15, 171%, 18%, 
29 5/16. This 10th diamond is locally known 
as the “Kurupung” from the river digging 
whence it came. It was brought to George- 
town in December, 1921, by the two colored 
men to whom the claim belonged, and was 
sold to Mr. La Varre for a little over $4,000. 
It is a twin crystal, and as it had a groove 
about the center, it is believed that this will 
necessitate having the crystal sawn in two. 


1Frederick S. Eaton, 70 Jochim St., New Haven, 
Conn., reports the abcve. 
*Financier and Bullionist, London, June 6, 1923. 
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A slight greenish hue is thought to be due 
perhaps to discoloration of the surface.’ 


Fine 22-Carat Ruby Found in Burma 


In addition to the extraordinary ruby 
weighing 42 carats, which was found not 
long since in Burma, and which has been 
duly noted in these reports, news comes that 
another ruby of altogether abnormal size 
was discovered three or four years ago in the 
Moguk mines of Burma, and was shipped 
to England in December, 1922. It weighs 22 
carats, is of oval form, and absolutely with- 
out flaws, and measures a quarter of an inch 
in length. A value of £12,000 has been 
placed upon it, or about $56,000 at present 
exchange. It has the famous “pigeon’s 
blood” hue that characterizes the rubies of 
the first rank. 


Topaz Weighing Five Pounds Placed in 
Field Museum, Chicago 


A topaz weighing five pounds and remark- 
able for its clearness was brought back from 
Brazil toward the end of 1922 by Dr. Oliver 
C. Farrington, Curator of the Department of 
Geology in the Field Museum of Chicago. 
Large as it is, it is small compared with 
a gigantic 26-pound topaz which Dr. Far- 
rington saw at one of the mines, and which 
was valued at about $75 per pound. The 
expedition conducted by Dr. Farrington 
traveled 2,000 miles through the diamond, 
gold, and precious-stone fields of Brazil, 
traversing the mountains of the State of 
Minas Geraes for over 300 miles on mule- 
back. 


1Eng. Min. Jour.-Press, March 31, 1923. 








Tips for Taxpayers 


Jan. 1, 1924, marks the beginning of the 
period for filing income-tax returns for the 
year 1923. The period ends at midnight of 
Mar. 15, 1924. Heavy penalties are provided 
by the revenue act for failure or wilful re- 
fusal to make a return and pay the tax on 
time. 

Form 1040A, heretofore used for report- 
ing net income of $5,000 and less, from what- 
ever source derived, has been revised in the 
interests of the largest class of taxpayers— 
wage earners and salaried persons. Reduced 
from six pages to a single sheet, Form 
1040A is to be used for reporting net income 
of $5,000 and less derived chiefly from sala- 
ries and wages. Persons any part of whose 
income is derived from a business or pro- 
fession, farming, sale of property or rent, 
though the amount is $5,000 or less, will be 
required to use the larger form, 1040. The 
use of Form 1040 is required also in all 
cases where the net income was in excess of 
$5,000, regardless of whether from salary, 
business, profession, or other taxable 
sources, 

It being impossible to determine at this 
time which form is desired, copies of both 
forms will be sent taxpayers who filed indi- 
vidual returns for the year 1922, and may be 
obtained also at the offices of collectors of 
internal revenue and branch offices upon 
written request. 








On Dec. 14, the show window in the store 
of Mullen Bros., Fall River, Mass., was 
smashed with a stone. The thief stole about 
$200 worth of merchandise. 
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The News from England 





Conditions in the Diamond Market—Discovery of Platinum in the Transvaal 
Reported—Emerald Mines of Colombia—Gold Mining 

















Lonpon, Dec. 20.—Although the general 
dection is over and the political position is 
no less unsettled than it was, owing to the 
ancertainty pervading the country’s future 
policy, business in the diamond market 
ready has improved. Generally speaking 
the jewelry industry is finding, with the 
approach of Christmas, that the demand for 
good quality stuff is quickening. In fact, 
the tendency towards higher prices in such 
things as diamonds and pearls is noticeable. 
Probably the fact that the London Diamond 
Syndicate continues to have no difficulty in 
disposing of shipments and that sights for 
all rough goods are eagerly awaited is re- 
gonsible for the firmness of the market. 
Commenting on present conditions Backes & 
Strauss, the Holborn Viaduct gem mer- 
chants report a substantial improvement in 
business since the election which resulted 
practically in a deadlock between the three 
parties, Conservatives, Liberals and Labor. 
We are pleased to state that now the general 
eection is over, says the firm, there is a de- 
cided improvement in business and several 
large fine single stone brilliants and some 
very important pearl necklets have been sold. 
There is an increasing demand for brilliants 
from two to five carats, and even larger. 
Stocks in hand in these sizes are rather low, 
and newly-polished stones cut from syndi- 
cate rough are at a very much higher price 
than customers are at present willing or 
able to pay. The market in polished keeps 
firm, while in the rough market sights for 
all syndicate shipments continue to be keenly 
demanded. 

a a 

Since the reported discovery of platinum 
in the Waterberg district of the Transvaal 
public interest is reported to be increasing 
daily and several prospecting companies 
have been already formed to exploit the 
platinum areas in which new lode finds in 
places far removed from the initial one are 
now being vouched for. Jt appears that the 
jlatinum lode extends for about 100 miles. 
The jewelry industry is interested in the new 
developments from the angle of production 
effect on present prices. The precious metal 
now is around $125 per ounce, or five times 
the Value of gold. If platinum is mined in 
‘arge quantities in the new areas there is 
the possibility of prices weakening. It is 
said that on a pre-war basis the world can 
use another 200,000 ounces of platinum. 

Several of the Transvaal goldmining com- 
Pantes in the Central Mining-Rand group 
‘mounce larger dividend distributions for 
the current half year, 

The emerald mines of Colombia are a 
seat public asset according to the Colom- 
an minister in London who took the chair 
ee of London College lecture the 

t day on Colombia. Russia alone, it was 
megan had more platinum than the 
world’s a State but the latter was the 

S largest producer of emeralds and 


mir - it rh . . 
ned, in addition, platinum, gold and silver. 


The trade balance, said the speaker, is in 
favor of Colombia, the external debt under 
$20,000,000 and the taxation per capita the 
smallest in Latin-America. 

x * x 

The trade learns that numerous prospec- 
tors have arrived in the region of the 
Diamantino and Coxim rivers, Brazil, a dis- 
covery of rich diamond deposits having 
recently been reported there. 

*x* * * 

The report of the Van Ryn Gold Mines 
Estate Co. for the past year compares very 
favorably with that of the preceding one 
when operations had to be suspended for 
months owing to the strike. The net profit 
for the last financial year is more than 
$175,000 better at $448,000. After paying 
two dividends totaling 75 cents per share, 
tax free, there is some $233,000 to go for- 
ward. As with other Rand producers work- 
ing costs are much lower since the strike. 
Declared ore reserves are slightly under 
1,225,000 tons averaging 5.4 dwts gold per 
ton, and have all be paid out of past profits. 

x *k * 

The recent recovery in the native labor 
supply of the Transvaal gold mines was 
not maintained last month although the 
November figures show a slight improve- 
ment over those of October. The figures 
being 177,674 against 177,047. Several 
thousand more men still are required to 
bring the labor supply up to the stage 
reached last March when there were 181,473 
colored workers in the mines. The gold 
output last month was 780,639 ounces against 
793,841 ounces in October, but the daily 
average production for November (a shorter 
month) was higher. 

> 26 

It is reported that a company is to be 
formed with a capital of $500,000 to take 
over the Corderoy Syndicate’s southern 
group of gold mining properties in Nica- 
ragua. The Syndicate’s chairman at this 
week’s meeting here, said the Syndicate 
will receive $160,000 in cash and $200,000 
in shares. He hopes to report early in the 
New Year that the new concern has been 
successfully floated. He mentioned that 
among the new propositions offered to the 
company was one large gold dredging area 
in Siberia adjoining which dredge working 
was resulting in the winning of around two 
pounds weight of gold per day. The policy 
of the board, the chairman said, is one of 
steady mining development rather than rush- 
ing to early production, and any new propo- 
sitions taken on would be dealt with by sub- 
sidiary companies. 

x * * 

The Agent-General here for Quebec re- 
ports that the specimens of ore from the 
recently discovered gold bearing field at 
Lake Fortune in the Province of Quebec 
indicates that a discovery of genuine im- 
portance has been made. It may, he says, 
prove to be the first gold mine in north- 
western Quebec. The find is heavily 
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mineralized, pans gold all the way across 
and shows visible gold in places. 








FIGHTING AUCTION SALES 





Buffalo Better Business Commission Gives 
Publicity to Questionable 
Methods 


BurraLo, N. Y., Dec. 26.—Legitimate 
business enterprises flourish and prosper on 
publicity, but there are others upon which 
there is an opposite reaction, according to 
the Buffalo Better Business Commission. 
In a statement made public today the com- 
mission says the jewelry auctions which had 
been doing a land office business during the 
early shopping days, have had very dull 
business following the publicity given this 
method of selling gifts. 

“Advertisements calling the public’s at- 
tention to gross misrepresentations and un- 
fair practices employed by jewelry auc- 
tioneers seem to have borne fruit,” the 
statement says. “For several days these 
establishments have been studiously avoided 
by prospective Christmas jewelry buyers, 
which proves that no one wishes to do 
business with a fraud. 

“Corporation Counsel Rann is drafting a 
new city ordinance, which, if it becomes a 
law, should curb these nefarious auctions. 
Misrepresentations or trickery seems to be 
the stock in trade of these artists. Their 
method seems to be to stop at nothing. 
Cajolery, flattery or sharp criticism is used 
to induce people to buy. The commission 
intends to continue its activities against 
some of these auctioneers.” 

A warning also is given against the pur- 
chase of jewelry from street peddlers, It 
is pointed out that any person who is 
swindled seldom has an opportunity of re- 
covering anything, as the peddler either can- 
not be found or denies that he made any 
assertions of quality or guarantee. 

The following advertisement was promi- 
nently displayed in all of the Buffalo daily 
papers last week under the signature of the 
Buffalo Better Business Commission: 

“Louis Kimmel, proprietor of a jewelery 
auction at 245 Main St., during a visit to 
this office, admitted the use of unfair, un- 
ethical and unscrupulous practices to sell 
merchandise in his store. He announced 
his intention to quit the auction business if 
allowed two months to dispose of his stock. 
He admitted selling a brass watch as a 
gold one and calling it jeweled when it 
contained no jewels; also the use of ‘cap- 
pers’ or ‘boosters’ to bid up merchandise. 
His brother, Ben Kimmel, conducts the auc- 
tion in the Bramson building (old Iroquois 
hotel). The commission also found mis- 
representation rampant in this store. be 
fore you buy—investigate.” 

Anthony Giallilla, employed as a clerk in 
the jewelry auction at 245 Main St., was 
discharged by Judge Keeler in city court, 
when his case, which had been adjourned, 
came up for final disposition. He was 
charged by Max H. Schiller, of Lansing, 
Mich., with having shifted a watch, chain 
and knife which he had purchased at auc- 
tion. Four witnesses swore that it was 
the same outfit which he had purchased and 
received. Judge Keeler decided to give 
Giallilla the benefit of the doubt. 


—— 
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New Coiffures Call for Jeweled Bandeaux and Combs—Shoes Ornamented 
with Brilliants—The Vogue in Fans—Ancient Heirlooms Adapted 
to Modern Modes 














paris is arming for a series of conflicts 
with theatre and concert-hall managers, 
o judge by the fashionable coiffures and the 
jewelled “bandeaux” and combs that finish 
them. Combs in tortoiseshell, with gilt 
ornamentation, are getting higher and higher, 
and broader and broader. The hair is worn 
in the low knot, somewhat higher than the 
nape of the neck, but not very much above 
i, The great comb, that looks like a fan, 
held behind the head, is fixed in the knot. 
Only sufficiently wide to take in the cars at 
the bottom, that stand out against the tor- 
toiseshell background, it becomes still wider 
towards the top, and towers above the head 
like a second head, making the wearer that 
much taller. If a girl cannot have a giant 
comb, she wears a big scoop-formed speci- 
men, stuck at right angles into the coil, then 
worn high on the back of the head, in tor- 
toiseshell or coral red composite, and so 
completely cuts off the view on one side, 
while anyone seated between girls with 
combs respectively worn right and left would 
not get even a glimpse of the stage. 

Another style of hairdressing is to wear 
the two inch jeweled bandeau, in gold ma- 
terial sprinkled with diamond frost and fluff 
out the short hair which is just growing 
again, after being bobbed, making a ball of 
loose curls that are almost a worse infliction 
than the high comb. Although a nuisance 
at the theatre, these headdresses look very 
well in the ballroom or at a reception. Fine 
silver filigree work combs, with occasional 
diamonds also look very well, especially with 
black frocks, while bandeaux composed en- 
tirely of diamonds, real or artificial are 
very effective. There is a distinct tendency 
to wear what may be best described as “ear- 
flaps” to bandeaux and to hankerchief head 
dresses. Pearls, on a cream ground, or 
colored beads on a gold ground make dainty 
bandeau, while for the stage bandeaux of 
tinsel sewn with multitudes of tiny precious 
stones are seen. In fact the headdress is 
getting just as much attention as the shoes 
just now, 

If the coiffure is a blaze of diamonds, the 
shoe goes one better. Diamond buckles and 
heels studded with diamonds are very popu- 
lar, Naturally this wealth of stones make 
po pretense of being genuine, although the 
diamonds” used are of very good quality, 
and only for the very high heel class of 
shoes. A huge fastening, made up of 
diamonds and worn at the side of the gown, 
s Hsually worn with the diamond parure. 

‘star” pattern is coming in again, both 
for the “fastener” and for the shoe buckle, 
while buckles and gown fasteners made of 
steel, with a fringe of steel beads, and a steel 

ndeau to match are much seen. 

Much artistic work is being put into the 
my that finish ball toilettes so admirably 

$ year, There are plain, uncurled feather 
ans, scarlet being a favorite color. Worn 
sie gu, iamiond evening “parure,” the out- 
tered Ck 1S Ornamented with diamonds, scat- 

at intervals, as on the heel of the shoe. 


Painted gauze fans with mother-of-pearl 
sticks are popular, while a black net fan 
embroidered in gold and blue with gold sticks 
richly designed is carried with a _ black 
gown. Fans with sticks in dull-surface gold, 
ivory, mother-of-pearl and tortoiseshell are 
all worn just now. 

Japanese fans, the sticks of wrought gold, 
with blue design, made of richly embroidered 
silk are triumphs of the mingling of colors. 
Hand-painted fans, the work of the donor, 
are very popular as gifts especially as hand- 
some, bejeweled mountings are usually 
selected by the artist who feels that the 
work ought to have a fitting frame. 

The total effect of the brilliant parures 
worn with simple toilettes is very handsome. 
But plain gowns are the exception, this 
season. Evening dresses are sewn with 
beads, black, mother-of-pearl or multicolor, 
while steel is seen as a novelty. The mother- 
of-pearl bead-sewn gown is the prettiest of 
all, in white tulle it is perfect for debutantes. 
Steel and scarlet beads are mixed, while the 
immense ‘button fastening the belt of beads 
is always in a contrasting color to the waist- 
band, for evening wear. “Diamond” gowns, 
made of white tulle sewn with imitation dia- 
monds are very rich, although the mode is 
rather to place diamonds at odd intervals, 
unexpectedly, as if drops of dew had fallen 
on the gown. Belts made of artificial pearls, 
are often finished with tiny strings of seed 
pearls. In some of the most recent models, 
the strings of gems, used to fall in fringes 
are made of various stones, three diamonds, 
two emeralds and five rubies making up the 
ends of a belt for instance. Under brilliant 
electric lighting this mingling of gems is 
very effective. 

The influence of all this brilliance and riot 
of color is naturally to render the wearing 
of much real jewelry almost obligatory for 
the middle-aged woman while the old lady 
can hardly appear in an evening without 
something in the jewelry line. 

Many girls are now trying to utilize 
ancient heirlooms by adapting them to the 
present modes, necklaces belonging to rela- 
tives, long since dead, can be lengthened by 
adding some contrasting stone and dull-sur- 
face, otherwise the difference in age of the 
gems is too noticeable, moonstone with 
cornaline, for instance, ancient amber with 
ebony or black onyx. Pink and white coral 
mixtures are also being worn, but these com- 
binations are only for the very young, as 
they are rather fanciful than pretty. 
Sautoirs, in variegated stones, of different 
shades are being worn generally, however. 

As a startling contrast to the long sautoir, 
comes the small filigree necklace, with its 
delicate workmanship, that is seen a good 
deal just now. Almost fitting the base of 
the neck, it appears to be made with the 
smallest' amount of material possible, as a 
contrast to the careless extravagance of the 
sautoir. In gold and silver, it is the triumph 
of art in design and workmanship over mere 
intrinsic value. 
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Handkerchiefs, to be worn with the new 
“handkerchief” armlet, are seen in a multi- 
tude of design, suitable for any toilette. 
About the size of an ordinary banknote, 
they are the merest airy trifles. In any 
color but white, which is entirely taboo, 
they are made for anything excepting use. 
In black with green figures, green with pink 
or with red figures, in black and yellow, 
mauve and green mixtures, they are almost 
transparent. 

An entire novelty is the tiny cameo ring, 
the cameo, white or cream on a dark back- 
ground being in very high relief. The de- 
sign protrudes, usually a head, it looks very 
much like one of the solitaire rings, with 
a big outstanding stone, in the distance, only 
when closely examined is it seen that it is 
really a cameo ring. These rings, always 
carrying out the idea of “parures’”—are 
worn with a cameo brooch, but this is not 
small. The cameo is also in very high relief, 
with a dark background. In some patterns 
there is no flat background, the head being 
mounted on the ring with a gold rim as a 
finish, the brooch naturally being to match. 
Cameos bid fair to become a “rage,” at any 
rate for a time in Paris. 








ANOTHER “SHEFFIELD” SUIT 





Federal Trade Commission Files Complaint 
Against H. O. Rogers Silver Co. 


WasuHIncrTon, D. C., Dec. 26.—The H. O. 
Rogers Silver Co., of Taunton, Mass., is 
charged in a complaint issued by the Federal 
Trade Commission with stamping the silver 
plated ware, which it manufactures as 
“Sheffield,” or “Sheffield, Made in U. S. A.” 
which, it is alleged, tends to cause purchasers 
to believe that the manufacturer’s product is 
made in Sheffield, England. 

The complaint recites that the use by the 
H. O. Rogers Co. of the word “Sheffield” in 
connection with the advertisement and sale 
of silver plated ware induces the trade and 
public to purchase its products in preference 
to those of competitors which are not so 
stamped. 

What the answer to this action will be or 
whether or not a defense will be interposed 
cannot be stated at this time. 











For the third time in recent months, W. 
S. Rosecrans, Ashley, O., jeweler, had his 
store robbed and his safe greatly damaged 
by an attempt to blow it with nitro-glycerine. 
Stock to the amount of perhaps $500 was 
carried from the storeroom, but evidences 
indicated that the safe was the object of 
attack by the robbers, who gained entrance 
by the front door, some time after midnight. 
Silverware, novelties, ivory goods, silver 
pieces, fountain pens, parasols, etc., were in- 
cluded in the loot that evidently was hur- 
ried to a waiting automobile and the per- 
petrators got to the clear. Officials of the 
National Detective Bureau offices at Colum- 
bus were notified and detectives were sent to 
Ashley to attempt to locate any clew that 
might have been overlooked by the fleeing 
thieves. It was also necessary to send to 
Columbus for an expert to open the dam- 
aged safe. Detectives are now at work on 
several faint clews which were found after 
an investigation. 
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with prompt despatch. 





SCHLESS-HARwoop Co. 
DIAMONDS | Bb 
170 BROADWAY s 


NEw YORK 


WE STAND ON OUR RECORD ° 





We have given our business the very best that 
is in us, and its continual growth is the best 
testimony that our efforts have not been in vain. 


Our merchandise is produced with the utmost 
care and as quality has always been uppermost in . 
our minds, we can faithfully say "none better made". 


We have held our customers and built this 
business on the well. warranted faith and confidence 
of our trade. 


We will not jeopardize this valuable asset, 
We have a most efficient force and our original . 


standardized method of grading and assorting enables 
us to render the best possible service and fill orders 


OUR MERCHANDISE IS EXACTLY AS REPRESENTED. 


We manufacture the largest and most varied 
assortment of diamond rings in the trade, 






We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that success 
is assured by getting as near as possible to the 
source of production. 











THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS. 


Hh one BE. 
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OFFICERS ELECTED 





Members of Jewelers’ 24-Karat Club of New 
York Hold Annual Meeting and Choose 
Officials for Ensuing Year 


“Mayor” Larter and his “kitchen cabinet” 
had the steam roller well oiled and in per- 
fect condition when the annual meeting of 
the Jewelers 24-Karat Club of New York 
was held Friday afternoon, at 3 o’clock at 
the rooms of the organization, 15 Maiden 
Lane. So perfectly did the machine work 
and so well did the politicians co-ordinate 
that every officer was elected by acclamation 
and the entire business of the meeting 
despatched in about 45 minutes, amid up- 





VICE-PRESIDENT-ELECT 


WILL H. JOERS, 


roarious laughter and good feeling by the 
members. Herbert Reichman, who has been 
vice-president for the past year and who has 
won the gratitude of the members for the 
competent way he handled the banquets in 
the past, was chosen president and Will H. 
Joers of Hayden W. Wheeler & Co., New 
York, and the Hoefer Jewelry Co., Kansas 
City, Mo., was selected as vice-president, 
the other officers being all re-elected. 

The meeting was conducted in distinct 
24-karat style. It was called for at 3 
o'clock and promptly at that time, President 
Walter Kahn called the meeting to order 


and with the aid of Secretary Ward 
despatched the routine business in “jig- 
time.” The president’s report was short 


and concise, that of Treasurer Jung, dis- 
tinctly satisfactory. Among the other re- 
Ports submitted was one for the banquet 
committee given by E. H. Dean, who told 
of the arrangements made, and explained 
that there would be about 800 at the 
banquet, but even with this number, a large 
number of applications of the members for 
tickets could not be taken care of, as it was 
impossible to enlarge the size of the room 
and the capacity had been reached. 

Three applications for membership were 
tead and referred to the board of directors 
and two resignations accepted. To fill the 
vacancies caused by these resignations, two 
members were elected from the waiting 
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list, Messrs. W. H. B. Dumont and H. 
Russell Williams. 

The election of officers then being in 
order, “Mayor” Larter started the fun in 
nominating Vice-President Reichman for 
the presidency, in a speech giving in detail 
the number of months, weeks, hours, 














HERBERT REICHMAN, PRESIDENT-ELECT 

minutes and seconds that had passed since 
he had stood before them nominating him 
for the vice-presidency. The members 
elected Mr. Reichman immediately by 
acclamation at the conclusion of Mr. 
Larter’s speech but for the sake of regu- 





WILLIAM J. WARD, RE-ELECTED SECRETARY 


larity, the nomination was seconded and a 
ballot cast in the ordinary way. 

Then followed the election of Mr. Joers 
as vice-president on the nomination of Lee 
Reichman, who told of the fine work the 
candidate had done for the benefit of the 
jewelry trade, and although Mr. Joers pro- 
tested that there were older members in the 
club who deserved the office more than he, 
the nomination was seconded and he was 
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unanimously chosen. The fun _ continued 
during the re-election of William J. Ward 
as secretary, Charles R. Jung as treasurer 
and Robert Loch as assistant treasurer. 

Then followed directors for the ensuing 
year, all of whom are ex-presidents of the 
club. The ticket which was unanimously 
chosen consisted of A. L. Brown, W. T. 
Gough, H. P. Dickinson, H. C. Larter, Lee 
Reichman, G. A. Niemeyer and John W. 
Sherwood. Walter Kahn, the ex-presi- 
dent, automatically becomes a member. of 
the board as do the five officers elected at 
the meeting. 

After his election, each officer was called 
on for a brief talk which he made, some 





TREASURER CHARLES R. JUNG, RE-ELECTED 


of them being very brief indeed. There 
being no new business before the meeting, 
the session adjourned, 








Canadian Government Receives Protests 
from Business Men Against Sales Tax 


Toronto, Can., Dec. 26.—The Dominion 
government has lately received numerous 
deputations from business organizations 
strongly protesting against the enforcement 
of the Sales Tax which will go into oper- 
ation January and urging its suspension or 
modification. 

All doubt on the matter has been set at 
rest by a pcsitive announcement made by 
Premier Mackenzie King that the tax would 
be enforced. He intimated, however, that 
the Minister of Customs was prepared to 
consider appeals against the tax and that 
where its operation appeared to work an in- 
justice, efforts would be made to remedy 
this. 








William Thomas Burns, for many years 
a jeweler and watchmaker of Greenville, 
S. C., died recently at the home of his 
daughter, Mrs. J. H. Nesbitt, 71 Allen St., 
Duncan Mills. Mr. Burns had been in 
failing health for several months. He was 
76 years of age and had been a familiar 
ficure in the business life of the West End 
section for a long time, 
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If Bobbie Burns had written “Oh! wad 


some power the giftie gie us to see our 
gifts as recipients see them,” it would 


have meant STILL MORE Orientas. 


The Aristocrat of Indestructible Pearls 


Mountings in Sek lriite 4(3 , 


Platinum and 18Kt. W. G. 65 Nassau St., New York 
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Reports Being Held Up and Robbed 





New York Jeweler Alone in His Office When Two Men and a Woman Loot 
Place of Articles Valued at $25,000 

















The police of New York are still search- 
ing for the two bandits and a beautiful 
woman accomplice who, on Saturday even- 
ing, Dec. 22, bound, gagged and then robbed 
Yark Wolin, proprietor of the Consolidated 
Watch Co., 77 Nassau St., New York. The 
sandits apparently had the job well planned 
in advance and worked leisurely and thor- 
oughly, carrying away diamonds, watches, 
bracelets and other jewelry said to be valued 
at about $25,000. ... 

The robbery occurred shortly after 6 
o'clock in the evening and at a time when 
Mr. Wolin was alone in his office and the 
tuilding in which his business is located was 
practically deserted. He was sitting at a 
tench near the window facing Nassau St., 
when two well dressed men and a handsome 
young woman walked in and asked to be 
shown a bracelet. Mr. Wolin stated that 
he produced a flexible platinum bracelet set 
with diamonds and after trying it on the 
woman’s arm, told the men that it would 
cost $1,000. While he was speaking to the 
supposed customers, the door opened slightly 
and a man peered into the place. Mr. Wolin 
stated that he saw the man and told him to 
come in but instead the stranger shut the 
door and either stayed in the hall or dis- 
appeared entirely. 

While he was telling the man to come in, 
Mr. Wolin told a JEWELERS’ CIRCULAR re- 
porter, that one of the two supposed cus- 
tomers grabbed him and pulling his head 
forward, shoved a handkerchief into his 
mouth, A towel was then taken from a 
cabinet in the office and tied around Mr. 
Wolin’s face while his hands and legs were 
also bound with towels. The men who had 
jumped over the counter, threw the jeweler 
to the floor and when he started to kick, 
warned him that it would be better for him 
if he kept quiet. One of the pair brandished 
a revolver and then the two started to clean 
out the safe. 

The woman held open a Boston bag while 
the men gathered up diamonds, watches and 
other articles of jewelry and threw them 
into the bag. They worked leisurely and 
apparently without fear of detection and af- 
er 15 minutes or more, turned off the elec- 
tric light in the office and then walked out 
of the place leaving Mr. Wolin on the floor. 

Immediately after they had departed, Mr. 
Wolin stated, that he began kicking against 
the counter and after a few minutes, finally 
attracted the attention of the watchman who 
tame in and saw the jeweler lying on the 
wy — hand and foot and with the gag 
= ve 1 mouth. Instead of loosening him, 
a a ran to the street and blew a 
a ihe in and in a few moments, police- 
ea vs etectives were on the scene. They 
yt tr. Wolin and then he told the story 
ow he had been held up and robbed by 
“ese strangers, 
thie ae a - a JEWELERS’ CIRCULAR re- 
to eis, olin stated that he never sells 
tsually : coming in from the street but 
en oe ' who sent them. On this occa- 

’ ever, he neglected to do this but 


concluded that they were sent in by some 
nearby jeweler. 

One man he described as a blond, stand- 
ing about five feet, 11 inches tall and weigh- 
ing about 180 pounds. He believed this man 
to be about 25 years old, and said that he 
was well dressed and spoke excellent Eng- 
lish. The other man, Mr. Wolin thought, 
was between 28 and 30 years, stood about 
five feet five inches tall, and weighed about 
i530 pounds. He was also well dressed and 
had curly hair. The jeweler believes this 
man is an Italian. In his description of the 
woman, Mr. Wolin stated that she was a 
very good looking blonde, about five feet 
nine inches in height. She was well dressed 
and wore a beautiful black fur coat trimmed 
with squirrel collar and cuffs. The jeweler 
thinks this woman was about 24 years old. 

According to Mr. Wolin his loss is cov- 
ered by insurance. 








Creditors Start Bankruptcy Proceedings 
Against State Pawners’ Association, 
Kansas City, Mo. 

Kansas City, Mo., Dec. 27.—A_bank- 
ruptcy petition, request for receiver, and 
request for special examination of the alleged 
bankrupt, have been filed against the State 
Pawners’ Association, 904 Main St., of 
which Sam Diamant is president. 

The petitioners are three persons claiming 
that the association has not returned to 
them certain jewelry items in which their 
equities were respectively $600, $350 and 
$1,000. They alleged that the defendant 
had made preferential payments to credi- 
tors, and had committed other acts of bank- 
ruptcy. 

In the petition for a receivership mention 
is made of the recent holdup in which a 
loss of several thousand dollars in pledges, 
jewelry and personal diamonds, was re- 
ported; it is alleged that the association is 
about to collect insurance for this loss, and 
the desire is expressed to have the estate 
in the hands of a receiver for administering 
this money. 

Mr. Diamant operates a pawnshop 
here, in one of the busiest locations in the 
city. Following the robbery, he held a 
special sale, chiefly of furs, announcing 
that hecause of the loss he had to raise 
money. 








Window Smashers Get Jewelry Valued at 
$2,000 from Montreal Store 

MonTREAL, Can., Dec. 26.—At about 7 
o'clock on the morning of Dec. 20 the 
jewelry store of Henry Birks & Sons, on 
St. Catherines and Union Sts. was robbed 
by two men each of whom broke a hole in 
the window, grabbed the jewelry within 
reach and escaped in an automobile. They were 
favored by the darkness and a heavy mist. 
Several cleaners were at work in the store 
at the time and were able to give good de- 
scriptions of the robbers. 

The breaking of the window sounded an 
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alarm in the office of the Dominion Mes- 
senger and Signal Co. and the cleaners tele- 
phoned to the police and several officers were 
promptly on hand. The value of the jewelry 
stolen is about $2,000 which is covered by 
insurance. 








COMEDY WINDOW SMASHERS 


Crooks Throw Drunken Man Through Dis- 
play Window and Escape With 
a Tray of Jewelry 

Kansas City, Mo., Dec. 27,—Kansas City 
produces this Christmas season the weirdest 
report of a holiday holdup. The two out- 
landish features of it are that a living man 
was thrown at the window to break it 
and that the jeweler is so far unable to 
collect any insurance for his loss, because 
the robbery occurred in the daytime. 

The victim of the incident was A. 
Feinberg, operating the Market Square 
Jewelry Co., opposite the city market. The 
street, 5th St., between Main and Walnut 
Sts., was packed, of course, the day before 
Christmas, with shoppers. And the police 
station is nearby, thereby providing another 
element that added to the crowds, and an 
element of unpleasantness since in this class 
were some drunken men. One of the 
drunken men had temporarily hesitated in 
front of the Feinberg store. Two husky 
men pushed through the crowded street to 
the sidewalk, at 1:30 o’clock, picked up 
this drunken man, one on each side of him, 
gave him a short swing, and hurled him 
backward against the plate glass window 
of the Feinberg store. The window was 
shattered; and the missile lodged nicely on 
a ledge of the “steps” on which jewelry was 
displayed. The drunken man sat there, 
wobbling; and the two who had thrown 
him, made grabs for trays. They secured 
something, and ran, shoving their way 
through the crowd, without making any 
desperate displays of weapons. 

Mr. Feinberg directed the removal of the 
drunken man from the window, and police- 
men who came shortly, took him to the 
police station. There were six trays of 
diamond jewelry, besides watches and other 
items, in this window, but Mr. Feinberg 
has been able to discover loss of only one 
tray, the value of which was about $750. 
Nothing was pilfered by the crowd, which 
massed 5th St. from building to building. 
The plate glass window was replaced at 
once. And this was insured—though the 
cost of painting another sign on it was 
not covered in the breakage insurance. 
Mr. Feinberg carries holdup and burglary 
insurance; but robody was held up—unless, 
as was facetiously suggested, the bandits 
might be considered to have “held up” the 
drunken man as a detail of executing their 
unusual robbery. The incident was not 
burglary, since it happened at 1:30 in the 
daytime. 

Mr. Feinberg suffered a small loss from 
a window smasher several years ago, in 
a location two blocks from his present one. 
In that case, a Mexican smashed a window 
with a muffled brick during the night, but 
while a policeman was observing him. The 
officer gave chase and caught the Mexican, 
who was given 20 years in the penitentiary. 
Most of the jewelry was recovered at that 
time. 
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PROVIDENCE XMAS TRADE 





Excellent Business Reported—Santa Claus 
Visits Factory Employes and Does 
Not Overlook the Needy 


ProvipeNcE, R. I., Dec. 29.—Christmas 
business, because of weather conditions and 
the generally prosperous times in practical- 
ly all of the diversified industries of this 
cty and vicinity for many months, is re- 
ported as having been the best experienced 
here in a number of years. Late in start- 
ing, the last weeks before the holiday were 
productive of trade in the jewelry industry 
that rapidly depleted the stocks and kept 
every one on the jump. 

In connection with the retail end of the 
ical jewelry situation, a most substantial 
reflection from the big convention of the 
American National Retail Jewelers’ Asso- 
ciation held here last Summer, was ob- 
grved, in the display in most of the stores 
of the National Jewelry Publicity Associa- 
tion’s slogan, “Gifts That Last,” and the 
apparent disposition on the part of the 
purchasing public to make it effective was 
zeported from all the retail jewelry stores. 

One of the evidences of the improved busi- 
ness conditions among the manufacturers is 
sen in the unusually large number of firms 
that made generous distribution of bonuses, 
greenbacks, turkeys or other gifts among 
their employes. Among these were the fol- 
lowing: William G. Greene Co., Chad- 
bourne Optical Co., Chris W. O’Brien, A & 
Z Chain Co., Daniel & Abel, Novgrad & 
Bojar, Charles B. Donle & Sons, E. L. Lo- 
gee Co. Paul Stierle Co., Inc., Nauioue: 
Paper Co., Goodwin & Gregory, Improved 
Seamless Wire Co., James Buckley, George 
L, Claflin Co., Abrasive Machine Tool Co., 
Irons & Russell Co., L. Krichbaum & Co., 
the Bassett Jewelry Co., Nels G. Berkander, 
Pollard & Darling, Monroe Block & Co., 
Edward N. Cook Plate Co., Lancor Mfg. 
Co., Japanese Novelty Co., the Kinney Co., 
the Hadley Co., Union Paper Co., American 
Emery Wheel Works, the Uncas Mfg. Co., 
the A. R. Goldey Co., the Gertsacov 
Jewelry Co., the Kenloc Mfg. Co., the 
Fischer & Pruefer Co., Hudson & Co., 
Brier Mfg. Co., Rhode Island Ring Co., the 
A. J. Dennison Co., Beeber Mfg. Co., Frank 
L. Wilmarth Co., Walter S. Lederer, 
American Ball Co., Young Bros., Inc., Al- 
ired Vester & Sons, Inc., Spear & Suss- 
kind, J. J. White Mfg. Co., Young, Leonard 
& Harrall Co., Rex Mfg. Co., John Curran, 
Blacher Bros., Whitaker-Fielding Co., the 
Hirsch Jewelry Co., Caesar Misch, Inc., the 
E. H. Lohrmann Co. 

The young women employed in the office 
of the Speidel Chain Co. enjoyed a Christ- 
mas party one day last week during the 
noon recess at the factory, 71 Willard 
Ave. The room was appropriately dec- 
orated with Christmas greens and a small 
tree was set up in one corner and from 
these gifts were distributed to the members 
of the office force. Those who entertained 
were Misses Eva Botvin, Ella Jaeger, Mary 
Hafey, Dora Grube, Jean Laffey and Mar- 
garet Laffey. Ice cream and cake were 
*rved and there was singing by the party. 

With their usual liberality persons, firms 
and corporations identified or affiliated with 
ihe manufacturing jewelry industry and its 
‘-ordinated branches have given generously 


THE JEWELERS’ 


to the various charitable and philanthropic 
drives that have been held within the last 
10 days or a fortnight for funds in con- 
nection with Christmas observance. Among 
the more important of these beneficences 
were the following: 

For support of 25 neediest families in 
Providence during 1924: Edwin B. Hough, 
$50; Arthur Henius, $25; Henry D. Sharpe, 
$100; employes of George H. Cahoone Co., 
$25; George H. Cahoone, $25; the Outlet 
Co. (J. Samuels & Bro., Inc.), $100; the 
Hadley Co., $25; Windsor & Jerauld Mfg. 
Co., $75; Westcott, Slade & Balcom, $50; 
Mrs. Newton P. Hutchison, $10; Walter 
S. Lederer, $25; Mrs. Ralph S. Hamilton, 
$10; Mrs. Martin S. Fanning, $5; Mrs. 
George C. Rueckert, $20; Miss Ellen D. 
Sharpe, $50; Bickford Engraving and Elec- 
trotype Co., $25; Mrs. Archibald Silverman, 
$10; Mrs. Albert E. Stevens, $5; Mrs. Paul 
C. Nicholson, $25; Manton N. Coombs, 
$25; Harvey J. Flint, $10; Charles F. Irons, 
$25; Mrs. Walter Callender, $10; E. W. 
Martin, $10; Samuel M. Nicholson, $25; 
William C. Dart, $10; Mrs. Joseph Samuels, 
$10; Bernard M. Goldowsky, $10; Arthur 
O. Ostby, $10; L. C. Martin, $5. 

Overseer of the Poor’s Christmas 
Dinner Fund: Callender, McAuslan & 
Troup Co., (The Boston Store), $25; Glad- 
ding’s, $25; Victor H. King, $5; Charles F. 
Irons, $25; Henry D. Sharpe, $100; Walter 
S. Lederer, $25; Mrs. Martin S. Fanning, 
$5; Mrs. Walter Callender, $10; Jacob 
Ernstof, $10; Miss Ellen D. Sharpe, $25; 
Mrs. Ralph S. Hamilton, $10; Mrs. Walter 
Hidden, $50; Laurence C. Martin, $5; J. 
Samueis & Bro., Inc. (The Outlet Co.), 
$100; Mrs. George C. Rueckert, $10; Ber- 
nard M. Goldowsky, $10; Samuel M. 
Nicholson, $25; Arthur O. Ostby, $10; Mrs. 
Archibald Silverman, $10. 

Empty Stocking Club’s Fund for Poor 
Children: Cohen Mfg. ‘Co., $5; H. Anthony 
Dyer, $5; Albert Pfeifer, $10; George H. 
Holmes, $20; Emery J. San Souci, $5; 
Lyons Mfg. Co., $5; Shepard Co., $25; 
Maurice Sandager, $5; the Outlet Co. (J. 
Samuels & Bro., Inc.), $25; C. P. Henry 
Novelty Co., $25; Paul Castiglioni, $10; 
Henius & Co., $10; Harry Klitzner, $2; 
Howard K. Clery, $3; R. Livingston Beeck- 
man, $50; Walter S. Lederer, $25; John S. 
Holbrook, $10; William H. Draper, $20; 
Prier Mfg. Co., $10; Belcher & Loomis Co., 
$10; Cutler Jewelry Co. employes, $15; 
William F. Flanagan, $15; Percy A. Har- 
den, $10; Samuel M. Nicholson, $25; 
Samuel Steiner, $5; Callender, McAuslan 
& Troup Co. (The Boston Store), $25. 

Christmas Fund of St. Joseph’s Hospital : 
The Outlet Co. (J. Samuels & Bro., Inc.), 
$50; Callender, McAuslan & Troup Co. 
(The Boston Store), $50; Mr. and Mrs. 
Arthur Henius, $25; Paul Castiglioni, $10; 
B. P. Clapp & Co., $5. 








A proposal to increase the import duties 
in the Netherlands East Indies to 12 per 
cent on certain luxuries has been presented 
to the legislative council, according to a re- 
port from Consul Charles L. Hoover, at 
satavia, to the Department of Commerce. 
The list includes plated ware, clocks, and 
articles made of ivory, mother-of-pearl and 
platinum. The present duty on these articles 
is 6 per cent. 
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SYRACUSE AUCTION LAW 


Federal Court Judges Declare They Have No 
Jurisdiction and Return Case to 
District Court 

Utica, N. Y., Dec. 27.—District Judge 
Frank Cooper will have to decide the con- 
stitutionality of the ordinance of the city of 
Syracuse under which David H. Kahn, 
jeweler, formerly of Utica, was prevented 
from holding auctions after 6 Pp. M. Three 
federal court judges sitting in an applica- 
tion to decide a question of constitutionality 
filed an opinion in Federal Court here today 
to the effect that they have no jurisdiction 
and therefore denied the application for a 
preliminary injunction restraining the city 
authorities from interfering with the auc- 
tions after 6 o’clock. At the same time the 
court remands the case back to Judge Cooper. 

The Common Council of Syracuse at the 
request of Syracuse jewelers passed an 
ordinance regulating auctions. The ordi- 
nance provided that “the fee for such license 
shall be determined by the Common Council 
of the City of Syracuse in each case and 
any such license so granted may be re- 
voked by the authority granting the same.” 

Mr. Kahn declared that this provision 
is unconstitutional in that it discriminates 
between persons. Judge Cooper granted a 
show cause order returnable before three 
judges according to Section 266 of the 
Judicial Code which provides that no in- 
junction suspending the operation of a law 
on the ground of unconstitutionality shall 
be granted unless application is made to the 
Justice of the Supreme Court, or to the 
circuit or district court, and shall be de- 
termined by three judges. 

Martin T. Manton, circyit judge, A. N. 
Hand and Frank C. Cooper, district judges, 
decide that it is uniformly held that three 
judges should not be called when a pre- 
liminary injunction is sought to prevent the 
carrying out of a municipal ordinance. 

The fact that a municipal ordinance of 
the City of Syracuse is passed by virtue 
of a State law empowering cities to regu- 
late and license occupations and businesses 
can give no jurisdiction to a court of three 
judges because every act or ordinance of 
a municipality is necessarily based upon 
some right derived from the State, says 
the opinion. 

The court decides, therefore, that it is 
without jurisdiction. Jurisdiction, it says, 
cannot be given with the consent of both 
parties. The case is remanded to the dis- 
trict court of the northern district for the 
determination by the district judge. 

The case has been in the courts for more 
than a year. It was started in the State 
courts at Syracuse, and then was _ trans- 
ferred to the United States District Court. 

Jewelers throughout the entire State, and 
in other States have watched the develop- 
ment of the struggle to regulate jeweler auc- 
tioneers because of what they call unfair 
competition. 

The case was before Judge Cooper in 
Utica last Winter, when former Lieutenant- 
Governor Edward Schoeneck appeared as 
counsel for the complainant. 











Julius A. Hauerbach, Driggs, Idaho. is 
reported to have suffered a fire loss, 
mated to be $9,000. 
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For sometime past there has been a 
tendency on the part of jewelers to move 
from the Maiden Lane section to locations 
in the up-town district in the vicinity of 
42nd St., and although less than one-fourth 
of the trade has forsaken the long estab- 
lished center of the New York jewelry in- 
dustry, comprising Maiden Lane, John, 
Fulton, William, Nassau Sts. and Broadway, 
enough of them have already gone to at- 
tract comment and bring up the question 
gs to the advisability of spreading the loca- 
tion of the trade rather than keeping it in 
one section. Many concerns in the Maiden 
Lane district have awakened to a realiza- 
tion that the old Maiden Lane section will 
eventually lose many more concerns, unless 
concentrated action is taken to keep the 
trade there. 

Maiden Lane has for 75 years been the 
home of the jewelry and allied industries, and 
it has been declared that there are many 
reasons why this section should be retained 
as the home of the industry. With this 
idea in view a petition has been presented 
to the National Jewelers Board of Trade 
and the Maiden Lane Historical Society 
which reads as follows: 

“National Jewelers Board of Trade, and 
“Maiden Lane Historical Society, 
“15 Maiden Lane, 
“New York city. 

“Gentlemen :—We, the undersigned, mem- 
bers of the Board and doing business in 
Maiden Lane or in the vicinity of same for 
a number of years past, herewith beg to 
submit the following petition for your con- 
sideration, in the hope that by joint co- 
operation the interests of this trade generally 
will be protected. 

“It is known throughout the world that 
Maiden Lane is the center of the jewelry 
trade in the United States. This has been 
‘0 for many generations so that a distinct 
trade benefit accrues to all those located in 
Maiden Lane and adjacent thereto. Buyers 
distinctly object to being called upon to 
travel from one section of this city, to 
another in order to make their purchases 
while in this city. Moreover the trade has 
enjoyed a distinct benefit of the protection 
resulting from the special precaution taken 
by the city, in the years past, to guard and 
police this section. We are familiar with 
the fact that other trades which have sepa- 
rated and spread in the upper part of the 
city, like the fur and silk districts, have 
suffered a great loss due to lack of proper 
Police protection, from time to time. 

“The best transit facilities in the entire 
city are centered at this locality, in the 
vicinity of Maiden Lane. All of the various 
transit lines, as well as the Hudson Tubes, 
aré centered in this locality, making it pos- 
sible for buyers to reach this territory 
directly by a 5-cent fare from any part of 
the city, also to reach the main trunk and 
Steamship lines connecting other parts of 
the country and the world within a few 


Minutes, 





“We are informed that owners of property 
in this locality are desirous of co-operating 
with us if we will co-operate with them 
in order to make it possible for the jewelers’ 
interests in this section to be protected. 

“In London and in Paris, the financial 
and jewelry trades have been centered in 
the same location, many of them for a 
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propaganda, 2n the part of speculators and 
operators, in order to frighten jewel@s into 
moving uptown, many jewelers in thts sec- 
tion have been led to believe that they would 
have to leave this district. 

“The present Labor Law also discrimi- 
nates against’ jewelers to the extent that 


any person who inspects and cleans a 
watch, or sets a diamond, or strings pearls 
in a showroom is considered a laborer and 
this has led to the placing of a number of 
violations on buildings occupied by jewelers. 
This has resulted in very expensive altera- 
tions, including new exits, fire drills, fire 
alarm systems, etc., required to be made by 
the owners and in the end making it neces- 
sary for them to increase the rents to us. 








NEW VIEW OF MAIDEN LANE FROM NASSAU TO WILLIAM 





STS., SHOWING FEDERAL RESERVE 


BANK BUILDING WHICH TAKES UP THE SOUTH SIDE OF THE STREET 


thousand years. They have realized the 
value of building up a central location in 
this manner. If central locations are 
started in other parts of the city, there is 
no telling how soon the jewelers would be 
driven out of that section. But in the 
Maiden Lane vicinity, where buildings have 
been built especially for jewelers’ vaults and 
other requirements and where the owners 
are willing to co-operate, such a condition 
is less likely to occur. 


“As a result of misguided and selfish 





“We request that a petition be drafted by 
your Board and submitted to the Real Estate 
30oard, Merchants’ Association, State Federa- 
tion of Labor, and others interested, in order 
to present a bill in Albany modifying the 
present requirements of the Labor Law. 

“We understand that the completion of 
the Federal Reserve Building will assure 
even greater police and other protection in 
this district. 

“We trust therefore, that the Board will 
give these matters its consideration in order 
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that proper information may be conveyed 
o all its members that there is no con- 
certed or other action that contemplates the 
movement of jewelers uptown and that there 
is no reason why the jewelers may not main- 
tain this district as a Jewelers’ District, if 
they so desire.” 
Already a considerable number of signa- 
tures have been obtained to this petition. 
The illustration on page 71 shows a 
part of the Maiden Lane district as it ap- 
pears today with the new Federal Reserve 
Bank building. 





4 Lawyer's Opinion on the Application of 
the Zoning Law to Jewelry Factories 


As the advocates of holding the jewelry 
trade down to the Maiden Lane district 
have laid stress on the point that the Fifth 
Ave, section is within the area in which 
factories of any kind are forbidden by New 
York’s zoning ordinance, and as this is 
denied by many of those who have taken 
leases uptown, the settlement of this ques- 
tion seems to have a very important bearing 
on the availability of the Fifth Ave. section 
for many of our firms. 

When asked his opinion as to how the 
so-cailed Zoning law affected factories in the 
upown district or New York, Morris ba 
Ernst, of Greenbaum, Wolff & Ernst, coun- 
sel for many jewelry organizations, said: 

“I can only tell you what we have told 
many jewelers who have made inquiry at our 
office in regard to many legal issues that 
have arisen in reference to the removal of 
jewelers from Maiden Lane to other sections 
of the city. I am enumerating a few im- 
portant facts which may help some of the 
jewelers to decide the questions which arise 
in connection with removal and location. 

“In the first place, the zoning maps of the 
city show that no manufacturing is per- 
mitted in any buildings north of 3lst St. 
up to 59th St. between Seventh and Third 
Aves. The only section where manufactur- 
ing is permitted is between 34th St. and 
42nd St. west of Seventh Ave., except on 
Mth and 35th Sts. manufacturing is per- 
mitted 100 feet west of Eighth Ave. The 
State factory laws designate that any per- 
son stringing pearls or setting diamonds, 
cleaning or repairing a watch or doing any 
work in connection with the manufacturing 
and assembling of jewelry is considered a 
factory worker and buildings where such are 
employed must comply with the factory laws. 
This involves expensive construction, includ- 
ing special exits, fire towers, special passage- 
way from the rear of the building to the 
street at the lowest story, fire alarm and 
sprinkler systems, accommodations for male 
and female dressing rooms and toilets and 
many other similar requirements. 


“Of course a good many of these above 
mentioned regulations from the face of them 
appear absurd and of course, in connection 
with cases brought affecting buildings under 
the Labor Law, the owners of the buildings 
argued that it was unfair to place different 
measures of protection for buildings where 
Persons are occupied in stringing pearls than 
i places where persons are occupied in other 
a as, for example, in the case of many 
of the offices occupied by banking and in- 
surance companies, 


« . 
Irrespective of the correctness of the laws 
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and court decisions as they exist, the jewel- 
ers must be careful to investigate the situa- 
tion thoroughly, for they will be unable to 
raise any defense in this respect if at some 
subsequent time the landlord will have to 
dispossess them because of their operating 
a factory. Briefly, any jeweler performing 
services of a manufacturing nature even, 
should insist that the clause read so that 
they are given specifically the right to con- 
duct manufacturing business of the type in 
which they are interested and even though 
they do not think that they are manufac- 
turers, they should be sure to specify in the 
lease in detail the nature of their business. 

“This vital problem has been one of great 
concern both downtown and uptown for the 
jewelers and at your request, we have made 
the above statement, thinking that it might 
assist jewelers in connection with new leases 
that they might contemplate making in an- 
other section.” 





Seventeen Reasons Why the Jewelry Busi- 
ness Should Continue to Be Concentrated 
in Maiden Lane 


New York, Dec. 27, 1923. 
Editor of THE JEWELERS’ CIRCULAR: 

Will you permit one who is deeply in- 
terested in having Maiden Lane retain its 
valuable and unique position as the great 
jewelry district of the world to enumerate 
some of the salient points which jewelers 
should consider before deciding to move out 
of it? These, as far as I can gather, are 
the reasons why the great majority of 
jewelers still prefer to remain in the four 
square blocks bounded by Maiden Lane, 
John St., Broadway and William St. They 
are: 

1. The name “Maiden Lane,” is syn- 
onymous to and known all over the world 
as the “jewelry center of New York city” 
and America. 

2. Maiden Lane is a trade center for 
jewelers that has been greatly built up dur- 
ing several generations past and where all 
of the various branches of the jewelry trade 
are centered, greatly to the advantage of the 
firms located there as well as to the buyers 
who come there to make their purchases. 

3. Previous attempts made to move the 
jewelry center elsewhere proved unsuccess- 
ful and detrimental to the trade. 

4. At the present time it is estimated that 
over 2,300 firms are located within four or 
five blocks of the Maiden Lane section while 
altogether there are not over 500 firms 
iocated above the Maiden Lane section. It 
is practically impossible therefore to move 
such a large trade bodily to any uptown 
section. 

5. There are not sufficient buildings up- 
town suitable to take care of all of these 
jewelry firms. 

6. In the Fifth Ave. section between 34th 
and 42nd Sts. from Third to Seventh Ave. 
and between 42nd St. and 59th St., from 
Third to Tenth Ave., no manufacturing is 
allowed, this section being restricted to busi- 
ness while the Maiden Lane section is unre- 
stricted and permits manufacturing. Any 
buildings in this uptown section therefore, 
recently converted or built for factory pur- 
poses will be subject to legal action on the 
part of any taxpayer or the city officials. 

7. All of the transit facilities of the entire 
city are centered in the Maiden Lane section 
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within a radius of three or four blocks. Also 
the steamship and suburban lines are easily 
accessible. 

8. The owners of property in the vicinity 
of Maiden Lane are getting rentals no 
greater than those in the uptown districts 
and are prepared to make alterations or to 
build new buildings to take care of the 
jewelry trade from time to time as condi- 
tions warrant, provided that the jewelry 
trade center remains substantially in this 
section. 

9. At no time has there been any at- 
tempt on the part of property owners to 
have the jewelers move away from this 
section. 

10. Some of the old firms have been 
located in this section for generations and 
have been so closely associated that they are 
like one big family. To break up this re- 
lationship by scattering them over a large 
area is very harmful for more than senti-~ 
mental reasons. 

11. There is now under construction one 
of the largest and finest hotels occupying an 
entire square block, in the Columbia Heights 
section of Brooklyn, just across the river 
and within five minutes by subway from 
Maiden Lane. 

12. Jewelers who have carried a large 
stock of diamonds, watches and other 
similar valuables, require very large, heavy 
vaults and safes, necessitating heavier floor 
construction than the usual loft or factory 
building. For example, the floors in the old 
Lorsch building were designed originally for 
a dead and Jive weight of 200 pounds a 
square foot while ordinary loft buildings 
are designed for 120 pounds per square foot. 
Many of the buildings in the Maiden Lane 
section are specially designed for such con- 
ditions. There are very few buildings in the 
uptown section that can take care of such a 
condition at the present time, without re- 
quiring very expensive construction and 
therefore high rentals. 

13. At least one structure (the old Lorsch 
building) is being rebuilt at an expense of 
$150,000, making it entirely modern and 
especially suitable for the jewelry trade. 
Other buildings in the vicinity are being 
altered in a similar manner. 

14. The National Jewelers Board of 
Trade, the protective associations, the Maiden 
Lane Historical Society, the largest jewelry 
firms, the main banks and the largest jewelry 
manufacturers are located in this section. 

15. If any general exodus of the jewelers 
occurs, they will never be able to get back 
into their old center, 

16. The great majority of the trade have 
indicated their preference to remaining in the 
Maiden Lane section. 

17. The Maiden Lane section is below 
the “dead line” and is the most strongly 
guarded section in the entire city. Maiden 
Lane itself after the completion of the 
Federal Reserve Building will be more 
strongly guarded than ever. No crook will 
dare to go below Fulton St. either day or 
night, especially now that a number of 
buildings are putting in burglary alarms with 
push buttons on each tenant’s desk. 

You will see from the above that it is 
not sentiment alone that makes us wish to. 
remain in Maiden Lane, but solid business. 
reasons that should appeal to the intelligent 
business man. Yours truly, 

“MAIDEN LANE RESIDENT.” 
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STEALS TRAY OF RINGS 


Colored Man Visits Kansas City Jewelry 
Store and Gets Away With Gems but 
is Later Caught 


Kansas City, Mo., Dec. 28.—A _ well 
dressed, courteous colored man entered the 
Feld Jewelry Co.’s store at 1017 Main St., 
Wednesday, and bought a white sapphire pin 
for $10.00. He then asked to do some tele- 
phoning after which he departed. Thirty 
minutes later, Irvin Feld, son of the pro- 
prietor, discovered a tray of diamond rings 
missing. The rings, numbering somewhere 
in the neighborhood of 36, were valued at 
between $7,000 and $8,000. 

The thief was described as about six feet 
tall, and well dressed, wearing a light grey 
tweed suit, a light grey overcoat, a grey 
fedora hat and a white silk muffler. On en- 
tering the store he asked to see some white 
sapphire tie pins. He was shown the stock 
from which he selected one, made a deposit 
of $1.00 and gave the name of J. Jones. He 
then used the telephone and then came back 
to the counter and said he would call later 
in the day. 

Mr. Feld and his son were in the store, 
also Mrs. E. Link and Fred Miller, clerks, 
and a negro porter. They did not see the 
thief go behind the counter, but agreed that 
he must have reached over a low glass show- 
case and obtained the tray, which was in 
the case near the north wall of the shop. 

The tray had a capacity of 36 rings, but 
Mr. Feld would not say how many rings re- 
mained after the Christmas trade. He of- 
fered a reward of $500 for the arrest of the 
thief. 

Irvin Feld and Mr. Miller were called to 
police headquarters to view pictures of sev- 
eral bandits in the Bertillon room. 

Late the same afternoon the bandit was 
captured with 12 of the rings. Mr. Feld is 
in hope that the rest of the rings may be 
recovered, 








GETS LOOT WORTH $3,000 


Sneak Thief Grabs Tray of Rings 
Disappears in Detroit Shopping 
Crowd 


Detroit, Mich., Dec. 27.—A thief robbed 
the jewelry store of A. Lee Brown, Flint, 
Mich., of a tray of diamond rings valued at 
more than $3,000 on the day before Christ- 
mas. The man first asked to look at some 
diamond rings. A tray was taken from a 
safe and after some delay he said he would 
wait a few minutes until his wife came in. 
He seemed very hard to please. In the 
mean time he was shown some other rings. 
The man’s stay became so prolonged that 
nearly every clerk in the store offered to 
wait on him. When the manager turned to 
Wait on another customer, the diamond 
counter, at which the thief had been stand- 
ing, was unguarded for a moment. When 
he turned again he saw the thief at the front 
door with his coat held closely about him. 
The tray, which held about 72 rings, was 
Missing and the manager shouted to the 
thief, 

“T’ll be back in a minute,” the robber re- 
Plied, to allay the suspicions of i.earby 
‘customers, 

An incomplete check of the stock revealed 





and 
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a loss of upwards of $3,000. Joseph Block, 
the store manager, said the loss might 
exceed that when inventory was taken after 
Christmas. It is thought the man was 
aided by a confederate in an automobile, for 
ence on the street he immediately disap- 
peared and no trace of him could be 
found. 





CHARGE FALSE PRETENSE 
Kansas City Police Arrest Ex-convict in 
Investigation of Plot to Swindle Instal- 
ment Jewelers of that City 


Kansas City, Mo., Dec. 28.—Fourteen 
rings, mostly platinum, carrying diamonds 
ranging from 34 carat up, were found by 
police when three women were taken into 
custody for investigation in connection with 
the holding up of another woman, and the 
beating up of still another. The police care- 
fully put “two and two together,” the net 
result being the restoration of four diamonds 
that same day to retail jewelers from whom 
they had been bought on credit a few days 
previously, Other diamonds are being held 
subject to possible identification by jewelers 
or individuals. 

Earl Hastings, ex-convict (with a sen- 
tence hanging over him), is awaiting trial 
on a charge of “false pretense,” which has 
been lodged against him. 

The charge of obtaining goods under false 
pretenses was made by the Gradwohl Jewel- 
ry Co., although the first identification of 
Hastings as a purchaser of diamonds, which 
were later sold to other parties at a low 
price, was by the representative of the Ryer 
Jewelry Co. Hastings alleges that he in- 
tended to keep up his payments on the dia- 
monds he had bought at various places, and 
did not contemplate any fraud. Hastings 
had bought a diamond ring valued at $75 
from the Ryer company, Dec. 18, paying 
$7.50 down, and agreeing to pay $4 a week. 
He did not make a payment Dec. 26. This 
ring he is said to have sold to a druggist 
for $30; it was recovered and returned to 
the Ryer company. 

The implication of Hastings in the alleged 
scheme to secure jewelry at credit houses, 
and resell, was disclosed by Charles E. 
Chase, the chief of detectives explains. 
Chase had been arrested in connection with 
“stick-ups,” and one of the women also taken 
in was his wife. She had several of the 
rings, and another woman, a Mrs. George 
Chase, wife of a man shot in an incident of 
the series, had rings also. Charles Chase 
explained that they had bought the rings his 
wife had from Hastings. The Chases are 
held on a charge of highway robbery. Mrs. 
George Chase and another woman are not 
held. 

Hastings had been arrested on a charge of 
grand larceny in Oct., 1921; took a plea, and 
was sentenced to two years in the peniten- 
tiary. On Nov. 25, 1921, he was paroled. 
The next month his parole was revoked and 
he was taken back to prison. But, on Mar. 
3, 1922, he was again paroled, and has been 
at liberty since until arrested on the present 
charge. Hastings is 5 feet 834 inches tall, 





22 years old, slender, weighing 130 pounds; 
has medium auburn hair, florid complexion, 
presents a good appearance and has attrac- 
tive ways. 





BOLD HOLD UP 





Bandits Tie Up Kansas City Jeweler, Clerk 
and Customer But Get Little Loot 

Kansas City, Mo., Dec. 29.—K. S. Mc- 
Entire, retail jeweler at 7 Westport Ave., 
a suburban business district of Kansas City, 
Mo., lost about $1,000 in the hold-up of two 
employes in his store the evening of Dec. 27. 
About 5:10 p. m. John Whalen, clerk, was 
putting a crystal in a watch for a lady cus- 
tomer when a stranger entered the store. 
Mr. Whalen handed the watch to Mr. Mien- 
hardt, and himself waited on the newcomer, 
who asked to see bracelet watches. As the 
crystal was installed and the watch handed 
to the customer, a second man entered, but 
before the customer had reached the door, 
the second man had asked to see an Ingersoll 
watch. Meanwhile the first man had in- 
quired about diamonds, and was told re- 
gretfully that there were no diamonds in the 
store, since they had been taken to the bank. 
The moment the lady had closed the outer 
door behind her, the two visitors pulled out 
revolvers and said almost in unison, “This 
is a stick-up.” 

The men took Mr. Whalen and Mr. Mien- 
hardt to the back room, and tied Mr. Whalen 
with wire, both hands and feet, and seated 
both men with faces to a back window. 
They went through the store hastily, picking 
up a few trays; then came back to the men, 
and forced Mr. Mienhardt to open a small 
safe, from which they took about 50 pieces 
of jewelry repair work, chains and small 
articles. Mr. Mienhardt told them he did 
not have the key to the big safe, so they 
tried to pry the door open, unsuccessfully. 
Then they tied and gagged Mr. Mienhardt, 
gagging Mr. Whalen also. The robbers then 
went through the store, picking other items 
out of the show cases as they found articles 
that they wanted. 

As the robbers approached the front door, 
a painter entered, a customer. The robbers 
caught him, tied him hand and foot, hastily, 
and rushed away. The painter wiggled loose 
from his bonds and released the other two 
men. The police were called and were on 
the scene promptly, receiving a good descrip- 
ticn of the thieves. 

The fact that the first man had ascertained, 
while he was considered a customer, that the 
firm had no diamonds on hand that late in 
the evening, is believed to have prevented 
their taking more drastic action against the 
men, and against the big safe. 

It was a fortunate circumstance that the 
robbery occurred on Dec. 27, rather than a 
day earlier. Mr. McEntire had returned to 
wholesale houses on Wednesday a consider- 
able amount of jewelry and other holiday 
merchandise, which he had received on 
memorandum. 

The Christmas trade had been exception- 
ally good with Mr. McEntire, the best holi- 
day season in four years. But money had 
been promptly banked every day, and there 
was only a small amount in the store at the 
time of the robbery, which the visitors got. 
There was no burglary insurance so far as 
has been learned. 

The goods stolen consisted of bracelet 
watches, gentlemen’s watches (both new, no 
repair watches being taken), rings, silver- 
ware and ivory toiletware. The police are 
searching for the bandits. 
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BANDITS GET $30,000 


Robbers Hold Up Harry Goldberg’s Store 
at Tulsa, Okla., and Escape with 
Diamonds and Cash 


Tusa, Okla., Dec. 28.—On the morning 
of Dec. 26, two unmasked bandits entered 
the store of Harry Goldberg and escaped 
with diamonds and cash which were esti- 
mated to be worth about $30,000. “Will” 
Goldberg, who had just opened the store, 
was tied up by the robbers, as was a cus- 
tomer by the name of R, D. Hanawalt, who 
came in while the robbers were scooping the 
jewels out of the safe. 

The robbers, as usual, made their escape 
in a high-powered car which was parked 
outside, 

This is the second big jewelry robbery 
staged in Tulsa in the last month, the other 
one being in the Tulsa Hotel, where a bell- 
boy let himself into a jewelry salesman’s 
room and stole $80,000, which were recov- 
ered in two days’ time. The robber, who 
was the bell captain, was in the peni- 
tentiary three days after he had committed 
the crime for a stay of five years at Mc- 
Allister, Okla. 

There is considerable talk going on in 
Oklahoma among the traveling men who 
carry valuable samples, like jewelry, furs 
and high-class silks or other valuable mer- 
chandise, that the pass keys of the hotels 
should only be trusted to bonded employes 
who should assume the responsibility for the 
valuables left in the room when the room 
was entered by an employe of the hotel. 











WANTED IN CHICAGO 








John Moran Arrested at Syracuse Charged 
With Robbing Chicago Jewelry Store 
Syracuse, N. Y., Dec. 29.—John Moran, 

2, of Cleveland, O., arrested here two 

weeks ago by Detectives Hayden and Nels 

on suspicion that he was implicated in a 

recent store burglary here, is wanted in 

Chicago for the burglary of a jewelry store 

there in which $3,000 worth of jewels are 

said to have been taken by Moran and a 

confederate, 

Moran was identified at police headquar- 
ters here by a detective sergeant from Chi- 
cago as a confederate of a notorious crook 
who escaped from the Chicago jail a few 
hours before he was to be hanged for the 
murder of a policeman. O’Connor is still 
at large, 

Moran, the police say, admitted that he 
endeavored to escape from the jail here, and 
that he knew that Sergeant Hanahan of 
Chicago was coming after him. He said 
he wanted to get away to give him a sur- 
prise. Moran demonstrated to the police 
his ability to get out of handcuffs. 

Detective Hanahan told the police that 
Moran shortly before the noon hour drove 
up in front of a jewelry store filled with 
Patrons, hurled a cloth-covered stone through 

e window and snatched up three trays 
of jewelry. They escaped in the automobile, 
although fired upon by two traffic policemen. 

Moran was arrested a number of times 
suspicion in connection with a number 
of Previous burglaries, but evidence to con- 
vict was lacking. 

Moran was arrested here when found in 
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possession of half dozen costly shirts. He 
could not explain how he got them. Moran 
was finally identified by finger prints sent 
to Chicago. He will be taken to Chicago. 








GET LOOT WORTH $14,000 





Jewelry Taken from a Safe in the Plant of 
the Alpine Ring Co., Newark, N. J. 


Newark, N. J., Dec. 29.—Robbery of 
jewelry, valued at $14,000, from a safe in 
the plant of the Alpine Ring Co., rear of 
the third floor at 971 Broad St., was re- 
ported to the police Wednesday. The fac- 
tory had closed Monday. The theft was dis- 
covered Wednesday morning. The safe had 
been forced open after the combination was 
shattered. Biagio Roberti, proprietor of the 
plant, had been in the building Christmas 
Day to collect mail from a letter box in the 
lower hall, but did not go up to the factory. 

An opening had been made in the panel 
of a door leading from the hall of the third 
floor, and through this the lock had been 
reached and opened. The thief worked, ap- 
parently, without haste in opening the safe, 
which is five feet in height, and worked 
leisurely in choosing the loot. Trays of 
rings, pins, unset diamonds, necklaces and 
other articles of jewelry were taken from 
the safe. Trays in which unfinished work 
had been placed on Monday at quitting time 
were scattered over the floor and on work 
benches. The robbery was discovered by 
William L, Espich, of Girard & Espich, dia- 
mond cutters and setters, occupying the front 
portion of the third floor. 

The burglar gained access to the building 
by using an empty packing box and a sec- 
tion of street curb, placed against an ex- 
tension in the rear of 7 Marshall St., to 
climb to the low roof. This gave access to 
other roofs, the burglar finally reaching the 
second floor roof of the Broad St. building. 
By climbing an outside stairway he was able 
to open a window into the third floor hall. 

Detectives and expert investigators from 
the safe squad were assigned to the case. 








North Carolina Jeweler Charged with Viola- 
tion of the Mann Act 


Syracuse, N. Y., Dec. 27.—Eugene Dent 
Langston, aged 43, for years a jeweler at 
Hamlet, N. C., was arrested yesterday at 
the H. J. Howe jewelry store by Thomas 
Guilfoyle, of the United States Department 
of Justice, on a charge of violation of the 
Mann Act. It is alleged that he eloped 
with Mrs. Gertrude Harrill, wife of the 
Rev. Benjamin Harrill. It is alleged that 
Mr. Langstron left his wife, four children 
and a profitable business at Hamlet. The 
Rev. Mr. Harrill is in a sanitarium at 
Timberland, N. C., because of failing 
health. 

At the rooming house where both boarded 
the arrest of Mr. Langston was a surprise. 
They had come separately, and occupied 
separate rooms, and it was supposed that 
they were merely boarding house acquaint- 
ances, 

Mr. Langston made a statement to the 
authorities. He is a member of the firm 
of Langston Bros. It is stated that he 
sold cut his interests, and turned over to 
his wife between $20,000 and $30,000 before 
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coming to Syracuse. He brought only 
$700 with him. 

Mr. Langston said he met Mrs. Harrill 
at Petersburg, Va., and came together to 
New York city. Thence they went to 
Montreal, Canada, but immediately after- 
ward went to Syracuse. They registered 
at the Hotel Yates, and the next day went 
to the rooming house. Mrs. Harrill has 
supported her husband for six or seven 
years. 








ALLEGED SHOPLIFTER 





Woman Arrested in Birmingham, Ala., Said 
to Have Defrauded Jewelers and Other 
Merchants 


BirM1INGHAM, Ala., Dec. 28.—Mrs. Akin 
Rush, of Terrace Court, Fairfield, was ar- 
rested in Birmingham during the Christmas 
holidays, charged with shoplifting and forg- 
ery. It is alleged by officers that during the 
past few months this woman has defrauded 
jewelers, department stores and other estab- 
lishments in Birmingham out of approxi- 
mately $5,000 worth of merchandise of vari- 
ous kinds. 

According to officers, Mrs. Rush’s favorite 
method of defrauding the merchant was to 
go to the store and buy a good-sized bill of 
goods and write out a charge ticket, signing 
the name of some prominent woman who 
carried a charge account at that store. She 
never “purchased” less than $200 worth of 
goods of the very best quality at one time, - 
it is sdid. Officers say that this woman had 
in her possession the names of many promi- 
nent women, both in Birmingham and other 
cities and towns, and the names of the jewel- 
ry stores, department stores, etc., where 
these women have charge accounts. Where 
she secured this information is not known 
to the officers. 

Mrs. Rush was arrested by private and 
city detectives in a well-known Birmingham 
department store, after she had “purchased” 
$241 worth of goods and signed the name of 
Mrs. R. E, Godfrey, Oneonta, Ala., to the 
charge ticket. Detective Moser, who worked 
up the case, said that some time ago this 
woman “purchased” several hundred dollars’ 
worth of goods at this same store where she 
was arrested, signing the name of Mrs. 
Archie Williamson, 530 44th St., Fairfield, 
on that occasion. Other names Mrs. Rush 
signed to charge tickets, according to of- 
ficers, are: Mrs. William Walker, Mrs. E. 
T. Steel, Mrs. David Hancock and a num- 
ber of others. 

(Mrs, Rush was released on a bond of sev- 
eral hundred dollars and the case will be 
heard at a future date not yet named. 








At the regular monthly meeting of the 
board of directors of the 24-Karat Club of 
Buffalo, N. Y., held at the Lafayette Hotel 
on Dec. 28, it was decided that the Winter 
social event should take the form of an in- 
formal dinner, entertainment and dance, to 
be held towards the latter part of January. 
It was resolved that an invitation be ex- 
tended to all retail jewelers to attend, 
whether members of the 24-Karat Club or 
of the Buffalo Retail Jewelers’ Association, 
urging them to bring their wives or friends. 
Arrangements have been left in the hands 
of the entertainment committee. 
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AND NOW,—WHEN REPLENISHING YOUR STOCK; A VISIT TO 


— PRESSEL L SEEDEI SERG,INC |} 
DIAMOND, CUTTERS & S'SIMPORTERS |} 
Your 35. MAIDES LANE“ All ) 


OUR OFFICES WILL BE CONVINCING AND DECISIVE. 



































SAPPHIRES — EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 


Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 


Importers, Cutters and Setters of PRECIOUS STONES 
Special Service for Out of Town Work 


106 Fulton Street NEW YORK 
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Mazer’s Bunch Rings Are Guaranteed 











No diamond is too thick or too thin or too flat; no diamond is lopsided or in 
any way unsatisfactory. Our Mr. Joseph Mazer and our Mr. Max Hirsch are 
ready to explain our unusual plan to you. We also have a large stock of loose 
diamonds for your inspection. Jobbers are invited to investigate. 


JOSEPH MAZER CoO.,, INC. 


DIAMONDS 
170 BROADWAY -!- -i- NEW YORK 
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Large Jewelry Sales During October 





Internal Revenue Departments Tax Figures Show Sales of Jewelry to Have Been 
About 25 Per Cent Ahead of the Corresponding Period of 1922 

















WasuincTon, D, C., Dec. 29.—That the 
sales of jewelry in the United States con- 
tinued greater in October last as compared 
with October, 1922, is clearly shown in the 
fgures showing the excise tax collections on 
jewelry for November compiled by the 
Treasury Department last week. These 
showed that jewelers made returns during 
November, taxes amounting to $1,652,670.54, 
4s compared with $1,326,961.27 in November, 
1922, As the returns are made in the month 
following the date of sales, this means that 
the sales of jewelry in October, 1923, 
amounted to $33,153,410.80, as compared with 
sales of $26,539,225.40 in October, 1922, or an 
increase of $6,514,185.40 or about 25 per cent 
for the month. 

Receipts of the Government on jewelry 
taxes from July to November, inclusive 
(which covered sales of jewelry from June 
1 to Oct. 31, 1932, amounted to $7,552,752.18, 
as compared with receipts of $6,122,612.03 
in the corresponding five months of 1922. 
This means that the jeweler did in the five 
months of 1923 a business of $151,055,043.60, 
as compared with $122,452,240.60 in the same 
time in 1922, an increase in the five months 
of the year of $28,602,803, or about 23 per 
cent. 

For the benefit of those jewelers, manu- 
facturers, or dealers who have not fully 
realized the increase in business over last 
year, we append herewith the figures given 
by the Treasury Department last week to our 
Washington correspondent showing the exact 
amount of the taxes reported and paid by 
jewelers to the Internal Revenue Depart- 
ment from January to October, in the years 
1922 and 1923, with the amount of the sales 
indicated by the tax returned. The figures 
follow : 


of jewelry sent to each is given as follows: 


Countries Value 
i Ee OCT Pe Ree ECR ee rer $20 
a ERM NT TRC RICE OTe 1,076 
Ra eer eae acpi Wal aie Rue ae ma Reece eae 345 
Me iors saloaw ea Glenseneiasceer eceacan 524 
ee ee ee er ee 200 
SMS rapists Ges beta Viecdondseeatasauene 540 
MN 2 Soldano NTE SATA UREN aE E ROO Whe 175 
Canada—Maritime Provinces........ceesees 1,477 

GCuebec and Ontario... 00 ecccvees 34,746 

PLAS PLOvimices soc ciiccesscsveve 7,219 

iit, COM VUNORs 0 60.68.6s06 se es 1,788 
OR iach aieierctei cue hoe Mak cate ts ee 24 
EE TRE CT Pe eer Tr ee 2,399 
CNN cbc caisrnahalaaseedunaciaceceseeee 1,726 
Newfoundland and Labrador............6. 404 
MINED. a ciniaidialéinvers aad. alecaw a aien eww aaae 873 
ai asc Case fatta Wei oi ward lon ack a Gee aH 588 
REM pais ono ca ecalere, niet ar oak e aie Wee eee 489 
Ee PLETE ETERS ELE RO CC 4,879 
ED ae ne eT OTR CE 2,260 
MI a iers sie i OA aie nie dig ss R464 Ow eee EKeN 3,443 
6 ssid ices Caos. rescnconowsenrawnne 32 
PING TOGNOS ci cccicicckececaesenresie 288 
SENN Ey POU PE CIOO eo inin dase cinanicicesanxencees 75 
PUM BEG. TANI 5.6.86. 0:6:05. 066 0 HCAS OMS 86 
pis | aR ore eae Ae Treinen aT $65,676 








Death of Frederick M. Learmouth 


MonTrEAL, Can., Dec. 28.—The death of 
Frederick M. Learmouth, director and sales 
manager of the jewelry firm of Mappin & 
Webb, Ltd., of this city, occurred today, 
after a long illness. 

Mr. Learmouth was born at Lachine, Que., 
and educated at the Montreal High School. 
For 20 years he was engaged in customs 
brokerage, and after serving with Henry 
Birks & Sons for some time became asso- 
ciated with Mappin & Webb. 

While prominent in business circles, he was 
perhaps more widely known in his younger 





RETURNS FROM JEWELRY SALES TAXES, 1922-1923 


Month 1922 
ON aia ts ive tals Sle $3,614,199.07 
SS rer eee 2,655,312.24 
eee 1,231,453.64 
MEE His Sc Wawae sug enaeiea 1,074,498.80 
US oh Sraia aA Wake 1,239,653.35 
MB aise aisicreviarsatiiec aati oi 1,318,320.74 
| a Re penne ne nr 1,277,012.57 
ee Or ror rae 1,222,882.17 
rrr ere 1,085,250.58 
rer errr ree 1,210,505.44 
RW. sisosisbeaon cows 1,326,961.27 





Sales Indicated 1923 Sales Indicated 
$72,283,981.40 $4,285,049.34 $85,700,986.80 
53,306,244.80 2,570,479.09 51,409,581.80 


24,629,072.80 
21,489,976.00 
24,793,067.00 
26,366,414.80 
25,540,251.40 
24,457,643.40 
21,705,011.60 
24,210,108.80 
26,539,225.40 


1,351,964.02 
1,380,712.80 
1,467,040.09 
1,580,063.22 
1,549,790.69 
1,545,696.78 
1,161,929.73 
1,642,664.44 
1,652,670.54 


27,039,280.40 
27,614,256.00 
29,340,801.80 
31,601,264.40 
30,995,813.80 
30,913,935.60 
23,238,594.60 
32,853,288.80 
32,153,410.80 





Exports of American Jewelry During October 
Amounted to $65,676 


Wasuincton, D. C., Dec. 26.—Exports 
of jewelry during the month of October 
showed a slight improvement, the _ total 
amount sent to foreign countries amounting 
7 $65,676. As usual, Canada was the one 
‘MZ customer, taking over $45,000 worth, 
the next largest customer being Argentine 
with less than $5,000. Although we sent 
no jewelry to England during the month, 
“rance is credited with exports of over 
1,000, while China, Panama, Mexico and 
Brazil also were among the good customers 
of this country. 

The full list of customers and the amount 


days as an athlete, his favorite sports being 
lacrosse, hockey and skating. He was cap- 
tain of the Montreal team that won the 
world’s lacrosse championship in 1885 and 
1886 and also belonged to the 1885 cham- 
pionship team of the Montreal Hockey Club. 
Mr. Learmouth was a member of the Board 
of Trade. 
He is survived by his widow. 








David Freedlander and Benjamin [ried- 
lander, individually and as partners in the 
Peerless Jewelry Co., E. Eagle St., Buffalo, 
N. Y., have been granted a_ discharge 
from bankruptcy. They filed a petition in 
bankruptcy early last year. 
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Joseph D. Little Gives Talk on Silver to 
the Kiwanis Club of East Orange, N. J. 
Joseph D. Little, manager of the Sterling 

Silver Galleries of the International Silver 

Co., New York city, and an authority on 

American and English silverware, both mod- 

ern and antique, gave a most interesting talk 

to the members of the Kiwanis Club, East 

Orange, N. J., and their friends at their reg- 

ular meeting last Thursday. The subject of 

the talk was “The Evolution of the Knife, 

Fork and Spoon.” 

In his talk ‘Mr. Little said that the earliest 
spoon was undoubtedly in the form of a 
clam shell which prehistoric man used, and 
when used for hot liquids a short split stick 
was attached. After this primitive spoon, 
came spoons of wood, spoons of horn and 
then spoons of bronze and iron, 

The earliest mention of spoons is found 
in sacred Scripture, where God commands 
Moses to make, among other things for the 
Ark of the Tabernacle, “Gold bowls, gold 
candlesticks, . gold snuff dishes and gold 
spoons.” Early English spoons were men- 
mentioned, and one of the very interesting 
styles was the Apostle spoon, used by god- 
fathers and godmothers as presents for their 
godchildren. He also said that at a recent 
auction at Chrystie’s, in London, a set of 
Apostle spoons sold for 49 hundred pounds, 
which undoubtedly is the record price for a 
dozen teaspoons. 

Mr. Little traced the knife from the earli- 
est style of knife which prehistoric man used, 
which was made of flint or stone, to the 
bronze and iron knife, and then down to the 
present-day style of knife. 

The fork, Mr. Little said, was a very mod- 
ern invention, having been introduced into 
England about the year 1600. Prior to that 
everyone, including Kings and Queens, ate 
with their fingers. 

In closing, Mr. Little referred to Paul 
Revere as the “Mercury of the Revolution,” 
as well as a celebrated goldsmith, silver- 
smith, a caster of church bells, a maker of 
false teeth, a copper-plate engraver and a 
maker of pottery. He is said to have made 
the copper plates for Robert Fulton’s steam 
engine. 

The meeting was one of the most inter- 
esting gatherings of the year, 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 15, 1923 
The U. S. Assay Office reports : 


Gold bars exchanged for gold coins.. $583,403.66 
Gold bars paid depositors............ 32,733.71 


OME iiiis: Kaalesees Sune ss weer Rnes $616,147.37 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
ia si bron CRE aa Fie Rea ES $61,613.55 
DE wecaneennteankeasd Meehe aged 290,913.42 
DTK en dntsroe ben Pamene ssi Batheware 91,689.71 
EN sd aa Os wh kanedKeovaewanae 92,621.33 
OA idk eee ee tetera neces aannaee 46,565.65 

FONE Pcs aatesenetaewacnenta ins $583,403.66 








A firm in Quebec, Canada, is endeavoring 
to purchase cheap jewelry, according to an 
announcement made by the Bureau of 
Foreign and Domestic Commerce. For 
further information, write to the Bureau at 
Washington, D. C., or any of its branches, 
and refer to File No. 8355. 
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REAL STONE NECKLACES and EARRINGS ~ 


We can supply the very latest European importations in All Colors and Popular Stones: 


Crystal, Amethyst, Cornelian, Lapis, Chrysoprase, Black, Blue and 
Green Onyx; Amazonite, and Genuine Baltic Rock Amber, both 


Clouded and Clear. 


On memorandum to 
responsible dealers 





Also 
Real Whitby Jet Necklaces and Bracelets of Unusual Beauty. 


L’AIDA CO. 


366 Fifth Avenue 
New York City ‘ 
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DEATH OF A. BIGELOW, SR. 





Dean of Boston Jewelry Trade Passes Away 
in His 87th Year After a Brief Illness 


Boston, Mass., Dec. 30.—Alanson Bige- 
low, Sr., for many years head of the firm of 
Bigelow, Kennard & Co. and known 
throughout this section as the Dean of the 
Boston jewelry trade, died early yesterday 
morning at the home of his daughter, 
Dorothea (Mrs. Reginald Carey Heath), at 
Heath Hill, Brookline. Mr. Bigelow’s death 
came aS a surprise and shock to his many 
friends in Boston, for though in his 87th 
year, he had been in good health up until 
a few days ago. 

Alanson Bigelow came of a family of 
jewelers and his ancestors were among the 
oldest settlers in New England. He was 
the eighth generation of the family of John 
Bigelow, who first settled in Watertown and 
some of whose grandsons settled in West- 
minster. It was from the Westminster 
branch that the late Alanson Bigelow is 
descended. 

The jewelry house with which he was con- 
nected was founded in 1830 by John Bigelow, 
his uncle, who afterward was joined by a 
brother, Alanson Bigelow, and the name 
changed to John Bigelow & Co. As the 
business grew, the firm moved to 511 Wash- 
ington St., and later Abraham O. Bigelow, 
another brother, M. P. Kennard, Wm. H. 
Kennard and F. B. Bemis, became members 
of the firm under the name of Bigelow Bros. 
& Kennard. This was later changed to 
Bigelow, Kennard & Co., which is the pres- 
ent name of the concern. 

Deceased was born in Cambridge and was 
the son of Alanson Bigelow, of the original 
jewelry firm, his mother being Rebecca 
Bangs. Following his graduation from Har- 
vard, he entered his father’s business and 
from that time to the present, had been 
closely identified not only with the affairs 
of the house but with the jewelry trade of 
Boston. He was admitted as a member of 
the firm in 1876. The father died in 1884, 
Abraham Bigelow and M. P. Kennard re- 
tired from the firm about this time, both of 
them dying a few years later, and shortly 
after Mr. Bemis passed away. This left Mr. 
Bigelow as sole member of the firm for some 
years until in 1895, his son, Alanson Bige- 
low, Jr. (the third member of that name), 
was admitted to partnership. 

Another son, Homer Lane Bigelow, be- 
came a member of the firm in 1889, retiring 
a few years later, at which time Reginald 
. Heath, a son-in-law, was admitted. On 
the incorporation of the business in 1912, 
Alanson Bigelow, Jr., became president ; 
Alanson Bigelow, Sr. (who has just died), 
vice-president, and Mr. Heath, the treasurer 
of the firm. 

_ Mr. Bigelow had a wide circle of friends 
i and out of the jewelry trade and was noted 
48 4 man of culture, taste and discrimination. 
He Was an extensive traveler and had spent_ 
much time abroad. The house in which he 
was born at 265 Harvard St. was occupied 
by him until 1890, when he took up his 
residence at Chestnut Hill, but following the 
death of his wife (who was Sarah Elizabeth 
Lane, of Newton), he went to live with his 
laughter, Mrs, Heath, and remained with 

€ until his death. 

Beside his daughter and sons, Alanson and 
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Homer, he had another son, Ernest A. Bige- 
low, a resident of New York. 


DEATH OF A. D. GOODMAN 











St. Paul Wholesale Jeweler Passes Away at 
His Home in That City 

St. Paut, Minn., Dec. 27.—Albert D. 
Goodman, head of the firm of A. D. Good- 
man & Bro., wholesale jewelers, 505 Ryan 
building, died at his home, 976 Portland Ave., 
last Monday. Funeral services were held at 
the residence and were conducted by Rabbi 
L. J. Rothstein, of Mount Zion Temple, and 
Rabbi Phillip Kleinman, of Temple Aaron. 
He was 47 years of age. 

Mr. Goodman came to St. Paul immedi- 
ately after his arrival in this country in 1888. 
Knowledge of the jewelry business, which 
he had learned in Poland, enabled him to 
find work here. After serving an appren- 
ticeship in jewelry stores and learning the 
language and customs of the United States, 
Mr. Goodman entered the wholesale jewelry 
business with his brother, Max Goldman, 20 
years ago. 

The house of A. D. Goodman & Bro. was 
the first jewelry concern to open a credit 
jewelry establishment on a large scale in the 
northwest. The firm continued its policy 
of extending credit as the business grew and 
is one of the largest wholesale jewelry houses 
in this section of the country. In late years 
the firm has established branch houses in 
various parts of Minnesota and Iowa. 

In addition to his many business friends 
Mr. Goodman was a member of Summit 
Lodge, A. F. and A. M., a Shriner and a 
life member of the Elks. 

His widow, five children, Ramond, Eugene, 
Stanley, Arthur and Irma, and four brothers, 
Max, Harry, Theodore and Maurice, all of 
St. Paul, survive. 








Big Gem Imports Shown in Volume, Foreign 
Commerce and Navigation, of the United 
States, Just Issued by the Government 


WasHINGTON, D. C., Dec. 28.—We spent 
the tidy sum of $51,555,739 for imported 
diamonds in the rough and uncut state dur- 
ing the year 1922, according to statistics con- 
tained in “Foreign Commerce and Naviga- 
tion of the United States,” released today by 
the Department of Commerce. This sum 
represents an increase of 82 per cent. over 
our imports for the preceding year, and falls 
only about $5,000,000 below our 1920 im- 
ports, our banner year. 

Imports of unstrung pearls for the year 
were valued at $8,580,520. 

The figures quoted are undoubtedly those 
of the fiscal year ended June 30, while those 
for the calendar year will be even higher. 

During the year we took $891,771 foreign- 
made watches and watch movements, valued 
at $7,122,783, representing a slight decrease 
in number, but an increase in value over 
1921. 

WORKS OF ART 

Art works valued at $26,989,083 were im- 
ported into this country during the calendar 
year 1922, according to statistics of the De- 
partment of Commerce. Of this amount, ad- 
mitted free of duty, the production of Amer- 
ican artists were valued at $246,095; original 
painting, statuary, etc., $5,959,765, and works 
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of art, 100 years old or over, at $19,438,437. 


THE 1922 FOREIGN TRADE RECORD 


“Commerce and Navigation of the United 
States for 1922” is the complete statistical 
record of our foreign trade dealings for the 
year. Imports and exports are given by to- 
tals and by minor classifications, with 
sources of imports and countries of destina- 
tion of exports, set off against corresponding 
figures for previous years, so that everyone 
can see the trend in a particular trade. 

This book presents a comprehensive, com- 
plete, and authentic picture of our external 
trade, compiled from official sources by high- 
ly qualified editors and statisticians, and may 
be purchased for $1.50, a sum which covers 
printing costs, from the Superintendent of 
Documents, Government Printing Office, 
Washington, D. C. 
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MELLON TAX BILL 











Proposed Amendments to Excise Taxes Give 
Little or No Relief to Jewelry Trade 


WaAsHINGTON, 'D. C., Dec. 28.—Secretary 
Mellon’s tax reduction bill, as previously 
announced in THE JEWELERS’ CIRCULAR, does 
not contemplate the removal of the five per 
cent. excise tax from the entire jewelry sec- 
tion. The draft of the bill, which has since 
become public, provides only for the elimi- 
nation of the tax on surgical instruments, 
eyeglasses, spectacles, and silver-plated flat 
silverware, pencils and fountain pens sold 
for $1 or less, and clocks and watches sold 
for not more than $5. Surgical instruments, 
eyeglasses and spectacles are exempted from 
the tax under the present law, but the other 
articles pay the five per cent. tax. 

To carry out the foregoing changes in the 
law, an amendment would be added, reading: 

“The tax imposed by subdivision 
(a) shall not apply to (1) surgical 
instruments, eyeglasses, spectacles, or 
silver-plated flat silverware; (2) pen- 
cils or fountain pens sold for an 
amount not in excess of $1; or (3) 
clocks or watches sold for an amount 
not in excess of $5.” 

It is believed that the words “silver-plated 
flat silverware” in the act were intended to 
be “silver-plated flat tableware.” 








Exports of Platinum During October 


Wasuincton, D. C., Dec. 28.—Figures 
just compiled by the Department of Com- 
merce show that during the month of Octo- 
ber platinum valued at $9,919 was sent out 
from this country. Of this amount $5,925 
represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$3,994 was the value of manufactures of 
platinum, except jewelry, exported during 
the month. The figures showing the coun- 


tries to which the metal was sent follow: 
Ingots, Sheets, Manufactures 

Wire, Alloys, of Platinum 
and Scrap Except Jewelry 


Oz. Oz. 
Countries Troy Value Troy Vaiue 
Canada— 
Quebec and Ontario.. 45 $5,357 39 $3,650 
Prairie Provinces .... .. Pere 29 120 
Brit. Col. and Yukon. 4 568 xe 
pe ee rae ae ; ites - 23 
A ook se beke eeu 18 201 
Poh Loc ccccvecsces 49 “G5,925 86 $3,9 
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Special Orders 


We carry a very complete stock of every 
kind of Precious and Semi-Precious stones, 
and are thoroughly prepared to match stones 
or to fill orders for any special size, color or 
shape. 





Our lapidary shop is replete with the most 
modern appliances and our stock of rough 
material includes practically every variety of 
gem. We are therefore in a position to turn 
out special order work with a nicety of pre- 
cision as to exactness of detail and finish, and 
with the utmost promptness. 


BUY FROM THE CUTTERS. 


American Gem & Pearl Company 
6 West 48th Street, New York 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 


FROM MINES TO MARKET. 





Seed Pearl 


Jewelry 


Our specialty is repair- 
ing, restringing and 
altering of all kinds of 
Seed Pearl Jewelry. 


Frank C. Osmers 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co,, Inc. 
51 Maiden Lane New York City | 
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RING STONES 








The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Compaay 
33 Joha St., corner Broadway New Youk 














71 Nassau Street 





IN ALL DESIRABLE SIZES 


a8) AND SHAPES ae 
a * 











Amethyst, Topaz, Garnets, Cameos, Aquamarines, Opals, 


Tourmalines, Black, Red and Green Onyx, etc. 
Synthetic Rubies and Sapphires 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 





Established 1886 
CHARLES KOHLBUSCH 
Fine Balances and Wei 

FOR ALL 


120 Hatton St., Jersey City, &. J. 
Phone, Webster -_ 


Attention—Manafeaures 
ONYX RING STONES 
Furnished for Any Size 


EARRING STONES 
ONYX and AMBER STONES 


THE DOUBRAVA co. 
61 Beekman St. New York 








New York 























GENUINE BUTTERFLY 


incased in Pendants, 1/10 et 
or Sterling (lovecharms), 4 
ferent sizes. e 8 Cash 
samples for $18.00 dozen. 
with order. 

Money refunded tf not satisfactory: 
7 Butterfly ie 

Jewelry Imp. Corp. 

33 Bromfield St., Boston, Mass. 
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Southern Jewelry Travelers Hold Annual Meeting 





New Officers Elected and other Business Transacted at Gathering in New York— 
Banquet to be Held January 5 














—— 


Yew officers were elected and important 
ysiness transacted at the annual meeting 
of the Southern Jewelry Travelers’ Asso- 
iation, held last Saturday afternoon at the 
yadquarters of the Jewelers’ 24-Karat Club, 
'§ Maiden Lane, New York. During the 
ar of 1924 the organization will be headed 
iy Jack Goode, who was elected president 
ind the following officers: Vice-president, 


George Wallace, and secretary-treasurer, 
Henry Michaelson. The board of directors 
glected include: Le Weber, chairman, 


louis Nussbaum, John Sherwood, Henry 
Greenthal and Arthur Schmidt. 

Greetings of the season were extended to 
all members by President Le Weber when 
ie opened the meeting at 3:30 p. M. Mr. 
Weber thanked the organization for the 
hoor of having been elected to serve as 
president and also extended his thanks to 
the various committees which helped him 
during his incumbency. At the suggestion 
of the president, the members stood up for 
everal moments in honor of the two mem- 
iets who passed away since the last meet- 
ing. They were Edward Childs and Julius 
Klein. 

The next order of business was the read- 

ing of the treasurer’s report which was 
submitted by Royal H. Emith. This report 
showed the organization to be in a healthy 
fnancial condition and it was accepted and 
ordered placed on file. After this came the 
report of the secretary which was also sub- 
mitted by Mr. Smith. It was shown by 
this report that 13 new members had been 
admitted to the organization since the last 
meeting and also that four had resigned 
and two had died, making the present 
membership 198. The secretary also read 
the list of delinquent members who still owe 
dues for 1922 and 1923, after which it was 
decided to write to those in arrears since 
1922 requesting that they pay up by Jan. 
) or they would be dropped from the roster 
of the association. Those owing dues for 
923 will also be notified of their delinquency 
and requested to submit payment. 
Through an oversight the minutes for the 
4st annual meeting were not read. They 
were therefore produced and after being 
tad by the secretary were accepted. 

In reporting for the banquet committee, 
airman George Wallace refused to divulge 
‘0 much information as the committee has 
‘ome surprises in store, but assured the 
members that all indications point to a 
1g time on Jan. 5 at the Hotel Astor. 
He stated, however, that talent had been 
cngaged and that a huge number of requests 
‘ot subscriptions had been received. 

At the request of the president, Milton 
reenbaum submitted the report of the 
hominating committee, which was as follows: 
t president, Jack Goode; vice-president, 
seorge Wallace, and secretary-treasurer, 
‘try Michaelson. For members of the 
ard of Director: Le Weber, chairman, 


rae Nussbaum, John Sherwood, Henry 
reenthal and Arthur Schmidt. 


Upon one 








vote cast by Secretary Smith the entire 
ticket was elected. 

After the officers were escorted to the 
rostrum and newly elected president Goode 
took over his duties, he made a few appro- 
priate remarks in which he thanked the 
members and assured those present that the 
organization would “go ahead” only if 
everybody works and shows the spirit of 
co-operation. He urged the members to 
bring in new men stating that there are a 
great number of “good fellows” not affiliated 
with the organization. 

The question was then brought up as to 
whether the organization should still con- 
tinue to pay $50 dues and give a $50 con- 
tribution to the National Council of Travel- 
ing Men’s Association. After a discussion 
it was the sense of the meeting that this 
affiliation with the National Council be con- 
tinued and in view of the action four dele- 
gates and four alternates were appointed to 
attend the meetings of the organization as 
representatives of the southern travelers. 
The delegates include: Otto J. Somers, 
Louis Nussbaum, Jack Beacham and Joseph 


Newman. Three of the alternates are: 
Louis Stites, Irving Blatt and Henry 
Michaelson. 


The secretary then read a number of let- 
ters, one from the Jewelers Security Alliance 
informing the organization that if no clues 
were forthcoming by Jan. 1, 1924, to solve 
the murder of E. M. Andrews, a former 
Fifth Ave. jeweler, the $25,000 reward for 
the apprehension of the slayers would be 
withdrawn. This means that the organiza- 
tion’s obligation to underwrite part of this 
reward would become void. 

Another letter was also read from Ex- 
President Lon D, Reynolds, who is sick. 
He thanked the organization for its recent 
remembrance in the form of a bouquet of 
flowers. Louis F. Kass, who was recently 
hurt while in Milwaukee, Wis., wrote a 
similar letter acknowledging the receipt of 
flowers. After the reading of these com- 
munications it was voted to send these sick 
members telegrams. 

Before the meeting adjourned the sub- 
ject of compiling the constitution and by- 
laws of the organization was discussed and 
the discussion finally resulted in the appoint- 


ment of the following to do the task: Louis * 


Stites, chairman, Gus Winters and Richard 
Hunkin. 

At the conclusion of the meeting Friar 
“Joe” Newman invited every member of the 
association to be his guest that night at a 
house party to be held by the Friars Club. 
The ‘meeting finally adjourned at 4:40 Pp. M. 








Working unnoticed in the din of the 
downtown holiday shopping throng, a thief 
boldly cut a corner of a plate glass window 
in the store of H. Roebuck & Son, 1007 
Purchase St., New Bedford, Mass., recent- 
ly, and cleared the window of jewelry 
valued at $153. The robbery was committed 
shortly after 10 o’clock. 
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NOTORIOUS NEGRO JAILED 





Man Charged with Many Jewelry Store and 
Other Robberies Is Now Behind the 
Bars in Missouri Penitentiary 


Kansas City, Mo., Dec. 28—Leroy 
Worten, negro, wanted in Des Moines on a 
charge of robbing Cohen’s jewelry store, is 
now in the Missouri penitentiary, there to 
await outcome of his appeal from a five- 
year sentence for an alleged $10,000 pay- 
roll robbery in Kansas City. Worten is 
a noted negro, in several respects. He has 
a long record of arrests in Kansas City. 
He has, it is said, thousands of dollars on 
deposit in Kansas City banks. 

The Des Moines-Kansas City connection 
in the Worten affairs is interesting, because 
he was arrested in Des Moines and brought 
to Kansas City to face the payroll robbery 
charge; and now he has been arrested in 
Kansas City on the Des Moines charge. He 
is said to have been identified by means 
of his picture, as one of the bandits in the 
Des Moines jewelry robbery, and he was 
picked up here on request from Des Moines 
on Dec. 15. He was released at that time on 
a writ of habeas corpus. Authorities then 
sought requisition papers from the governor 
of Missouri, to get him to Iowa. And it 
happened that he was also wanted in Atchi- 
son, Kans., where a charge of holding up a 
jewelry store, and securing $1,500 in money 
and merchandise, was, it is said, to have 
been placed against him. He had, in addi- 
tion, been identified, in July, as one of the 
bandits who held up a bank messenger and 
was suspected of complicity in other rob- 
beries during the past Summer. 

The recent police docket record of Worten 
and the actual charges against him in Kansas 
and Iowa, were factors in the governor’s 
decision not to grant requisition. It was 
said that the authorities were glad of a 
means of getting him safely “out of circu- 
Jation,” without “passing the buck” to some 
other State for caring for him. And this 
is the situation of which use was made, to 
zet him back into the Missouri penitentiary. 
Worten had been brought to Kansas City 
from Des Moines, to face the charge of 
complicity in the payroll robbery of the 
Kelly-Dennis Construction Co., Coca Cola 
building, Kansas City, and in another rob- 
bery. A jury found him guilty in the pay- 
roll case, Dec. 7, 1922, and his sentence 
was fixed at five years in the penitentiary. 
The case was appealed, and he was released 
on $5,000 bond. This appeal is still pending. 
The governor put it up to the bondsman, 
it is said, as to whether Worten should 
be turned over to the Iowa authorities, or 
should be taken back to the Missouri peni- 
tentiary, under revocation of his bond. The 
bond was revoked, and Worten is behind 
the bars. It is said that the Des Moines 
authorities have filed the necessary pro- 
ceedings to receive him should he be re- 
leased by the authorities from the Missouré 
penitentiary. 

Worten seems to have favored jewelry 
stores, or to have had the reputation of 
doing so. He was charged in January, 1921, 
with complicity in the robbery of the Storms 
store, on E. 12th St., Kansas City, but in 
February, 1921, was released under $10,000 
bond. This case, police records show, was 
dismissed. 














Canadian Imports of Clocks, Watches, Jewelry, Gems and Kindred Lines 











Toronto, Can., Dec. 27.—The monthly report of the trade of Canada for October 
gives the value of imports for home consumption in the jewelry and allied trade as follows: 
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Month Seven Months 
. of October Ending October 
| --/ = -—-- irae. | 
1922 1923 1922 1923 
CS Sale Dah Geka kee bo United Kingdom ....... $3,757 $3,269 $12,489 $21,644 
United States ......... 33,448 34,964 198,535 216,011 
PIM sibebecbedca ees 473 728 3,527 2,422 
ee Pr rrr 6,348 29,127 16,727 129,815 
eer ree re EGS. ° Saeskes 154 43 
Netherlands .......+<.. We <eeeees 32,717 2,406 
Switverand .....<cccsecs 1,140 154 1,963 1,144 
Other countries ........ 709 8,108 3,018 19,755 
DERI Soucve es ene 46,249 76,350 269,130 393,240 
Watches . ener | ee 345 461 2,619 2,427 
United States .......00. 5,673 1,505 14,676 5,425 
BU. <sccbs waa ws oes 39 10 717 1,074 
[PORN chasse ose0ss 758 10,690 758 33,207 
yp eee 5,022 12,884 25,693 61,716 
Other countries ........ ie <sees 1,501 1,256 
SNES ss Vaas wees ee 12,012 25,550 45,964 105,105 
Watch cases and parts thereof, finished United Kingdom ....... 171 106 875 867 
PN <' CL ivccunadbouswee bess (ited: SIMS. s.ssences 7,829 16,247 40,664 89,640 
TS ar es oe: iohase 520 23 
WITCETIRN ox xcs ccccses 4,520 6,276 21,495 38,973 
[REDON Lee) eS Stee Sites Meera wis 
BEN Schek sch eeuws 12,885 22,629 63,554 129,503 
Watch actions and movements and parts United Kingdom ....... 246 419 1,862 2,639 
thereof, finished or unfinished, includ- United States ......... 20,554 42,588 138,613 200,276 
ing winding bars and sleeves......... France .........+++ee+: 18 2,162 5,928 3,142 
eae 49,049 85,415 241,230 442,133 
Other countries ........ Bae eee 587 2,596 
1 nee 70,454 130,584 388,220 650,786 
oe) rT United Kingdom ....... 15,034 14,117 67,380 86,896 
United States ...... ge 75,711 114,619 324,361 497,207 
Czecho-Slovakia ........ 14,244 19,393 65,250 69,357 
PE: sacs eks sae b sae & 2,414 6,799 15,489 40,262 
SE canbnshss ee eens 657 290 4,547 6,090 
Other countries ....... 878 7,158 12,572 44,894 
Ti cacceeeenassy 198,938 162,376 489,599 744,706 
Sterling or other silverware, n.o.p...... United Kingdom ...... 10,592 9,398 76,215 114,233 
United States ......... 7,846 8,232 30,580 32,157 
PEE S755 ia bipeseh owe eo 250 166 943 364 
ee) eee oe. anaes 3,742 4,067 
Other countries ........ | 529 792 
Be) sbeebs ccaeene 19,001 17,796 112,009 151,613 
Manufactures of gold and silver, n.o.p.. United Kingdom ...... 2,313 1,305 10,580 16,878 
United States ....2020. 8,015 14,549 34,998 46,529 
POGE 546%50 00000 ses 57 13 2,021 743 
De 2 teckue ictus. .60KESS. Caaeee wens . 
TOU OOMINENES cceecses  s2cuns 383 131 3,623 
| Ree 10,385 16,250 47,730 67,773 
Precious stones and imitations thereof, United Wingdom ...... 3,240 7,858 19,720 30,071 
not mounted or set, and pearls and imi- United States .....-.-.. 9,634 9,658 38,350 47,853 
tations thereof, pierced, split, strung or Czecho-Slovakia ....... 413 122 4,833 1,981 
net, but not set or mounted........... France oe eeeereces 12,759 29,110 45,546 83,350 
CGE onc esvacsene 1,123 616 1,618 7,520 
PERIY 6 oven bse s eco vine vs Soe ances ie. stenas 
SROG <cake0ss5a0s0%0 0% 5,224 2,936 20,239 39,845 
EN. ae cece) Lebauks: Sane 3,163 913 
ee, ckseeee abeess sbeewe 4,406 2,460 
[ee NED ckevauas «¥duaw 82 571 328 
ee 32,825 50,382 139,128 214,321 
Ce ee er) ey cose United Kingdom ....2.% 60,782 225,404 326,694 497,987 
Cenite SHMIES. 56000006 329 455 19,948 4,656 
Ph: Kceahee end aeex 36,971 63,995 264,410 403,573 
eee eee ee | ee 7,210 
i 67,087 44,137 427,908 422,175 
DOP CULcsnceeee. Geebbs- SAKSS*. oduRSS awe owe 
PP EEPIEOS cLGthives: AbSoetn Skotos. MeaNes. Assan 
Pn ctuesausescen 165,169 334,334 1,038,960 1,335,601 
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LATEST CUSTOMS RULINGS 





Board of United States General Appraiser, 
Hands Down Decisions on Imitation 
Pearl Beads and Imported Clocks 


In an important customs ruling, jug 
handed down, the Board of United States 
General Appraisers finds that imported im 
tation pearl beads are properly dutiable at 
the rate of 60 per cent. ad valorem under 
Par. 1403 of the Tariff Act of 1922. Pro. 
tests of Adolph Einhorn and John Cohen 
claiming duty at 20 per cent. ad valorem, 
under Par, 1429 of the Tariff Act of 19” 
as imitation pearls, are overruled by the 
customs Board, in an opinion by Judge Syl. 
livan. 7 

ORANGE STICKS 

Imported orange sticks, used by watch and 
clock makers to clean various parts of the 
mechanisin of watches and clocks, are prop 
erly dutiable at the rate of 20 per cent, ad 
valorem, under Par, 1459 of the Tariff Act 
of 1922, as nonenumerated manufactured 
articles, the Board of United States General 
Appraisers finds in overruling a protest of 
James Harris, of New York. The protest- 
ant claimed free entry under Par, 1703 of 
the 1922 Act. 


IMPORTED CLOCKS AND PARTS MUST BE 
MARKED 

The Board of United States General Ap- 
praisers has just handed down a decision of 
vital concern to every importer of clocks 
and parts thereof in the United States. In 
this ruling, Judge Adamson finds that Par. 
368 of the Tariff Act of 1922, providing du- 
ties on clocks and parts thereof and condi- 
tions of their importation, is a special pro- 
vision and the subjects thereof are not con- 
trolled by the general provision in Section 
304 (a) of the 1922 Act. Judge Adamson 
further finds that Par. 368 of the Tariff Act 
of 1922 imperatively requires clocks and 
parts thereof to be marked or branded a 
the time of importation, and, according to 
the General Appraiser, this marking cat- 
not be legally done after entry. Imports not 
so marked, it is emphasized in this ruling 
cannot be delivered by the customs author- 
ties to the importers. 

This test case was lodged with the Cus- 
toms Board in the name of the Holtzermann 
Chicago Store Co., of Minneapolis. Certain 
clocks arrived consigned to this concert. 
They were not marked in accordance with 
the provisions of Par, 368 of the Tariff Act 
of 1922, and consequently excluded from de- 
livery by the collector of customs. The im 
porters, in appealing from the action of the 
collector, maintained that, although not pror 
erly marked at the time of importation, Se- 
tion 304 (A) of the Tariff Act of 1922, a 
mits the importer to pay additional duty o 
10 per cent. and take delivery of his me 
chandise. 

This contention is denied in a lengthy 
opinion, affirming the action of the collector 
in refusing to deliver the clocks. An vee 
of the importance of this case it 1s highly 
probable that an appeal will be taken by the 
importers to the United States Court 0! 
Customs Appeals in Washington. 








C. M. Austin has engaged in the jewel! 
business at North Platte, Nebr. 
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Bronx Jeweler Killed by Bandit 











Four Bullets Strike Bernard B. Brown as He Grapples with One of a Trio of 
Desperados—Taken to Hospital in Serious Condition and Succumbs 
on Operating Table 














For resisting three hold-up men in their 
attempt to rob his store on Monday morn- 
ing, Bernard B, Brown, a jeweler at 805 
Tremont Ave. New York, was critically 
wounded and several hours later died in 
Fordham Hospital with four bullet wounds 
in his body. While the jeweler was fighting 
for his life, the police were scouring the city 
for the men who committed the daring deed, 
but since the victim’s death the authorities 
have doubled their efforts to run down the 
culprits. The bandits made their escape in 
an automobile after a chase of several blocks 
in which a swarm of machines took part. 

3efore the ambulance arrived at the jewel- 
ry store to take Mr. Brown to the hospital, 
he told the police that he had just opened 
his store and unlocked the safe when three 
men came into the place. The jeweler, who 
was at the far end of his store, near the 
safe, was told to get into the back room. 
Instead of doing this, Mr. Brown stepped 
to the safe, slammed the doors and then 
twirled the combination knob, locking the 
strong box, after which he deliberately 
walked toward the bandits. While he ad- 
vanced toward one of the trio holding a gun, 
the other two began backing out of the store. 
They walked to a car waiting at the curb. 
In the meantime the jeweler grabbed the 
third bandit’s gun arm and began struggling 
with the man. Mr. Brown told the police, 
he finally succeeded in getting the bandit as 
far as the open front door, when the thief 
wrenched the weapon free. He then pressed 
the gun against the jeweler’s stomach and 
fired four shots into Mr. Brown’s body. 

By this time the other two men were in 
the car. The assailant jumped in after them 
and the car, facing west on Tremont Ave., 
started off. Mr. Brown toppled over on the 
threshold of his store, screaming with pain. 

Alarm spread rapidly along the busy thor- 

oughfare, and in a few seconds half a dozen 
cars had started in pursuit of the bandits. 
One chauffeur, Peter Drook, whose address 
the police refuse to disclose, was driving east 
on Tremont Ave. when he saw the struggle 
and shooting, followed in quick succession by 
the bandits’ departure. 
_ Noticing the escaping machine turn north 
into Mapes Ave., on two wheels, the chauf- 
feur followed. He was quickly surrounded 
by the flect of other pursuers, and at 180th 
St. the bandits’ machine turned west. When 
the pursuers arrived at that corner they be- 
came tangled in a traffic jam, and the hold- 
up men escaped. 

In the meantime, Patrolman Murphy, of 
the Bathgate Ave. station, summoned an am- 
bulance from Fordham Hospital. Police re- 
serves under Capt. O’Connor were sum- 
moned with detectives, 

They found a brown Boston bag, which 
the victim declared was carried by one of 
the hold-up men, a black derby hat and a 
blackjack. The only thing in the bag was 
a length of rope, similar to clothesline, prob- 
ably intended to bind Mr. Brown with after 
he had been forced into the rear room. 


The jeweler was finally removed to Ford- 
ham Hospital but passed away at 1.30 P. M., 
while on the operating table. 

The chauffeur gave a good description of 
the men and the license number of the ma- 
chine. A general alarm bearing this number 
and a description of the bandits has been 
broadcasted. 

Mr. Brown established himself in the store 
only two months ago. Previous to that time 
he had a jewelry store at 749 Tremont Ave. 
About four years ago he was held up there. 
He is married and has three children. 
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CAUGHT AFTER GUN FIGHT 














Thief Who Stole Ring from Beverly, Mass., 
Jewelry Store Shoots at His Victims 
When They Pursue Him 


BreverLy, Mass., Dec. 29.—After a gun 
fight in the streets of this city, Frank C. 
Radford was captured by his pursuers, J. 
Merton Allen and Edwin O. Allen, pro- 
prietors of J. M. Allen & Co.’s jewelry store, 
and later charged with the theft of a dia- 
mond ring valued at $200 this afternoon. 
Several shots were exchanged during the 
chase. Radford is held by the police on this 
charge and also for an attempted assault 
with a dangerous weapon. 

The police allege that Radford had also 
stolen a diamond ring from the jewelry store 
of John B. Hill & Son, 160 Cabot St. He 
was identified by John I. Hill as the person 
who entered his store the evening of Dec. 12. 

Radford, who is married, and the father 
of three children, entered the Allen store, 
shortly after 2 o’clock, the police say. E. O. 
Allen was alone. He placed three diamond 
rings on the counter for Radford’s inspec- 
tion. He said that Radford grabbed the third 
diamond ring and ran. 

Allen snatched a pistol, leaped over the 
showcase, and started after Radford, firing 
a shot into the air. Radford returned the 
shot and continued to run. Several more 
shots were exchanged. Radford ran into 
Chapman St. and into a yard and finally up 
Pond St. in back of the Weston building and 
the Grand Army Hall. Merton Allen, who 
had learned what had taken place, went in 
between the buildings near the Weston prop- 
erty and Radford opened fire upon him and 
then made off. As he turned into Cabot St. 
he was captured by B. C. Carter, who threw 
the thief to the ground. 

At the police station where Radford was 
searched the diamond ring could not be 
found, but later the man said he threw the 
ring behind the building. He gave his name, 
at first, as John H. Robinson, but later that 
of Frank Radford. On the counter in the 
store was found a long club wrapped up in 
a newspaper and tied with red ribbon. 

Radford was taken to Boston by police 
officers, where they visited a pawnshop, and 
according to Chief Hayes recovered one of 
the rings taken from the store of John B. 
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Hill & Sons. The man admitted, according 
to the police, that he snatched two rings re- 
cently in Gordon’s jewelry store in Law- 
rence. One was worth $200 and the other 
$175. 

The arrested man is a poultry raiser but 
that business was so poor, he said, he had 
to do something to get enough money to 
keep his wife and three children. 








Imports of Platinum and Allied Metals 
During October 

WasHINcTon, D. C., Dec. 28.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during October, indicate that 
the total value of platinum ores and unmanu- 
factured platinum imported was $1,481,275. 
The value of iridium brought in during that 
time was $89,195, while osmium and osmi- 
ridium imported amounted to 774 troy ounces 
valued at $77,087. There was $12,431 worth 
of rhodium and ruthenium received here 
from other countries, while the value of 
palladium brought here in October was 
$12,431. 

The figures showing the imports by coun- 
tries are as follows: 
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Value: $89,195—$77,087—$71,540—$12,- 
431— $1,481,275 
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for an extended business trip. 

The Webster Co.’s plant was closed last 
week for the annual stock account-taking. 

Fred Brigham, a former jeweler who is 
now retired, played Santa Claus to a num- 
ber of poor children in town at Christmas. 

A patent has been granted to Thomas H. 
Rammel, of Plainville, on a bag frame and 
clasp, which he has assigned to the Whiting 
& Davis Co, 

Christmas was an unusual bright one for 
the manufacturing jewelers and their em- 
ployes. The business of the past four 
months made it an average one for most of 
the firms, and while the profits were not 
large, the outlook for the coming year is 
most encouraging. The strictly jewelry firms 
have a large number of orders on hand and 
several of the larger firms are operating on 
a 10-hour-a-day schedule. Gifts to their 
employes were made by most of the firms. 
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Jenjamin Zetlin, of this city, has been 
granted a patent on a belt clasp. 

The Broadway Pear] Co. is increasing its 
facilities and force at 63 Broadway. 

Earl L. McHugh has associated himself 
with the sales forces of Monroe Block & Co. 


F. A. Bullock, of Dolan & Bullock, is on 
an extended western trip for the concern. 

Max Gertsacov, of this city, was among 
the business visitors in New York the past 
week 

Col. and Mrs. Joseph Samuels are in New 
York, where they will remain over New 
Year’s holidays. 

Arthur W. Barrus has been elected Mas- 
ter of Exchequer of Elmwood Lodge, 
Knights of Pythias. 

Arthur P. Dolan, of 
was a business visitor in 
vicinity the past week. 

J. Robert Sweet was in Boston and vicinity 
the past week in the interest of the National 
Jewelers Board of Trade. 

Dudley Ward, of Ward & Ochs, has re- 
turned from England, where he was called 
by the death of his father. 

Levi S. Winchester, who is making an 
automobile trip through the south, is at St. 
Petersburg, Fla., for a few weeks. 

Mr. and Mrs. Thomas U. Catlow motored 
to Hartford, Conn., last Saturday and spent 
the week-end and over the holiday. 


Dolan & Bullock, 
New York and 


A mortgage for $12,000 against real estate, 


of Samuel B. Levy et ux has been dis- 
charged by the Henry W. Cooke Co. 

Frank Kelley, with the Manufacturing 
Jewelers’ Board of Trade, was in New York 
and vicinity the past week on a business trip. 

John Donato has cpened a shop at 192 
State St., Bristol, for the repairing of 
watches, clocks, jewelry, graphophones, etc. 

Silverman Bros. have been granted per- 
mission to make extensive alterations in 
their two-story jewelry shop at 226 Public 
St. 

Harry Mushnick, representing the Tri- 
angle Jewelry Co., “f this city, left last 
week on an extendea western trip for the 
firm. 

William T. Wilson has been appointed to 
membership on one of the important stand- 
ing committees of the Providence Caledonian 
Society. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared pay- 
able Jan. 2, to stockholders of record of 
Dec. 22. 

John J. McCullum has filed information 
at the city clerk’s office that he is the owner 
of the American Pen & Pencil Co., 24 
Conduit St. 

The Inlaid Co. kept its salesrooms, 1085 
Broad St., open until 9 o’clock several eve- 
nings previous to Christmas for the sale of 
its ivory finish ware. , 

Samuel M. Magid, of the Brier Mfg. Co., 
accompanied by his family, have gone to 
Miami, Fla., where they will spend the 


remainder of the Winter. 

Joseph O. San Souci, of J. O. San Souci 
Co., with his wife and two daughters, left 
Friday for St. Petersburg, Fla., where they 
will spend the next two months. 
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Arthur O. Haenelt, formerly with Tiffany 
& Co., New York, is now located at 95 Foun- 
tain St., this city, where he is making a 
specialty of craftsmanship jewelry. 

Announcement was made a few days ago 
of the engagement of Miss Doris Konove, 
of this city, to L. A. Frank, president of 
the Paramount Watch Co., New York. 

Williams & Payton began closing out their 
manufacturing jewelry plant at private sale 
on Thursday last, including all the stock, 
tools, machinery, fixtures, etc., at 101 Cabin 
St. 

Adelbert E. Place, of O. E. Place & Sons 
Co., headed St. Johns Commandery No. 1, 
as Eminent Commander, on Tuesday, at the 
impressive Christmas ceremonies of the local 
Knights Templar. 

The will of Andrew J. Linton was pro- 
bated in the Municipal Court the past week, 
and Charlotte B. Linton and Rachel G. 
Linton were named executrices with one 
personal bond of $50,000. 

The case of Henry W. Hamburger Co., 


appellant, against Max Deutz, was heard 
in the Superior Cecurt for Providence 
County before Justice Sumner Saturday, 


Dec. 22 and the plaintiff’s petition for a new 
trial was denied. 


The inventory of the executrix of the 
estate of the late Lefavour H. Bosworth, 
f the Potter & Buffington Co., which was 
filed in the Municipal Court last week, 
shows a _ personal property valuation of 
$1,388. This report was accepted and 


dered placed on file. 

Next Thursday evening the annual meet- 
ing of the New England directors of the 
National Jewelers Board of Trade will be 


held at the Turks Head Club, this city. 
There will be a business meeting at 5.45 
o'clock for the election of two directors 


followed by a dinner and addresses. 

The partnership heretofore existing be- 
tween Charles Movsesian and Harry Hedi- 
son, under the firm name of Charles & 
Hedison Mfg. Co., 116 Chestnut St., has 
been dissolved by mutual consent, Mr. 
Movsesian withdrawing and Mr. Hedison 
taking over the business, which will be 
continued by him. 

A. Leo Kilkenney was chairman of the 
committee in charge of the arrangements 
for the Christmas tree party of the First 
Light Infantry Veterans last Saturday eve- 
ning. Among those attending were Frank 
L. Barrows, William Whippe, James Brad- 


shaw, William H. Mason, Gregor Krich- 
baum, Leander C. Belcher and Walter 
Jenckes. 


Frank Renzi, doing business as the Renzi 
Mfg. Co., has been adjudged by Judge Ar- 
thur L. Brown in the United States Court 
for the District of Rhode Island as a bank- 
rupt upon his voluntary petition and the first 
meeting of the creditors will be held Jan. 7 
at 10 o’clock at the office of the Referee in 
Bankruptcy Frank Healy, at 1001 Turks 
Head building. 

The home of Joseph J. White, 141 Colum- 
bia Ave., Edgewood, was visited by false 
key thieves a few days ago, during the ab- 
sence of the family, and according to the 
report made to the police, robbed of jewelry 
valued at more than $4,500. The jewelry 
taken included three diamond rings, valued 
at $2,000; a platinum watch set with dia- 
monds, and other rings and pins. 





CIRCULAR 








January 2, 1924, 





The Eagle Loan Co., of Providence, has 
been granted a charter under the laws of 
Kthode Island. The capital stock is $100,000, 
consisting of 100 shares of common at $100 
each; 25 shares of preferred at $1,000 each: 
30 shares of preferred at $500 each and 1,000 
shares preferred at $50 each. The jp. 
corporators are Angelo M. Parente, F. Rao, 
KX. Aiello, L. Cioci, A. Rao and J. Paul, 

Another stained glass memorial window 
was placed in the chapel of the Convent of 
the Cenacle at Newport, last week. This, 
the fifth to be installed, is the second in 
chronological order of the series of seven 
which will illustrate the life of the Blessed 
Virgin Mary. The window was designed 
and executed by Reynolds, Francis & Rohn- 
stock, Boston, who have executed all the 
windows in the series. 

Announcement is being made by a local 
real estate concern that the brick manufac- 
turing building, corner of Potter Ave. and 
Melrose St., that has been occupied for sev- 
eral years by Stevens & Co., Inc., is for sale, 
the Stevens concern having commenced re- 
moval of its plant to Rochester, N. Y., as 
part of the Bausch & Lomb Co.’s plant. The 
building was originally built by Hearn & 
Braitisch, manufacturing jewelers. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Joseph Goldsmith, of Joseph 
Goldsmith Co., New York city; S. Schwei- 
zer, of Schweizer & Co., Philadelphia; Mr. 
Fay, of Faros Mfg. Co., New York city; 
Mr. Levy, of Jesse Levy & Co., Philadel- 
phia; A. L. Falk, of A. L. Falk & Co., New 
York city, and A. H. Bendheim, of A. H. 
Bendheim & Co., New York city. 

Police and employes of the Rhode Island 
Electric Protective Co. searched the base- 
ment of the establishment of the Tilden- 
Thurber Corp. the other night for signs of 
an intruder, who was thought to have been 
heard prowling about. The sounds were first 
detected by Night Watchman Frederick L. 
Paul, who notified the Protective company. 
Careful investigation failed to reveal any in- 
truder, but it was discovered that the sus- 
picious noises were caused by an air condi- 
tion in the sprinkler system, which was re- 
paired. 


An overheated oven was the cause of a 
two-alarm fire at the plant of the American 
Enamel Works, on Neville St., the other 
night with a damage estimated at $25,000. 
One two-story building used as a drying 
and stock room was burned to the ground 
and two other buildings were damaged. The 
fire gaining a strong start in the drying 
room, shot through an underground pipe into 
a room where the enamel vats are located. 
Owing to the speedy action of the firemen 
a more serious damage was averted. The 
firemen worked strenuously in the excessive 
heat, saving the other buildings and prevent- 
ing the flames from reaching a large vat 
of naphtha, only 100 feet from the building 
destroyed. A fire at this plant in July, 1920, 
caused a loss of more than $200,000. | 

A decree was entered by Presiding Justice 
Tanner in the Superior Court for Provi- 
dence County last week dissolving the Auto- 
matic Gold Chain Meshbag Co., a corpora 
tion under the laws of Rhode Island former 
ly located and doing business in this city: 
The decree was granted following the filing 
of a petition for the same by Edwin Speidel, 
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the owner and executive head of the busi- 


othe Metal Crafts Supply Co., 36 N. Main 
st, is being conducted by Augustus F. 
Rose, Nathaniel Perry, Gordon A. Rose and 
darry F, Davis, according to their statement 
“ted at the office of the city clerk. 

“Hamilton & Hamilton, Jr., Inc., 7 Eddy 
« one of the oldest manufacturers of 
izing and plated jewelry in this city, opened 
*< ew factory on Allens Ave. recently, by 
, informal gathering for the inspection of 
ie plant at “Manucentre,” in the southern 
vajon of the city, about a mile and a half 
= the present factory. The firm had 
‘syed invitations to all of its employes, and 
eld open house for them, their families and 
‘ends, and a number of guests, of whom 
soe than 400 responded and attended the 
“ose warming.” The new building has 
it been completed and the work of in- 
jaling the machinery is now in progress. 
it is expected that the new factory Will be 
“aiy to begin operations immediately fol- 
lowing the new year. It faces to the east, 
 qne-story in height, of concrete and steel, 
oroughly fireproof, and occupies an entire 
tack on Allens Ave., between Georgia and 
Toronto Aves. At the present time the 
im employs something over 20 hands, but 
with the increased factory space and facili- 
‘és, it plans a campaign of expansion which 
s expected to rapidly increase the number 
of employes. With a floor space of more 
tian 10,400 square feet, more than 7,000 of 
which will be utilized for strictly factory 
purposes, the plant presents an interesting 
contrast to the small shop at 28 Potter St., 
ow Garnet St., where the late Ralph S. 
amilton, grandfather of the present mem- 
ers of the firm and the late George C. 
Hunt, established the business 53 years ago, 
mder the firm style of Hamilton & Hunt. 
Since then the plant has been moved but 
three times, including the present change. 








Pawtucket, R. I. 





('Gorman’s Dollar Store employes re- 
“ved a substantial bonus from the firm 
Hor Christmas. 

Narlacker’s Gift Store, 341 Main St., made 
_— of its jewelry department for the 
loudays, 

Deahy Bros. made all their employes 
instmas presents in the shape of a gen- 
Tous bonus, 

Lupin, 24 Broad St., employed more than 


Zita dozen extra young women clerks dur- 
g the holidays. 


*. E. Murray, optometrist in Music Hall 
pulding, reports a good business in his re- 
wd added jewelry department. 

lt Trinity Square Jeweler Co., 3 N. 
“4 St, had more than a score of extra 


“$s people for the holidays. 


Ny 1 ° ° ° 
amuel Colitz gave desirable souvenirs at 


With 1. 
mg his stores—“‘The Corner Store at 9 


eroad St. and The Paw 
Main St 1e Pawtucket Jewelry Co., 


hag Standard Electric Time Co., of Bos- 
‘v.48 Just installed new works in the 


rt clock in front of Lynd & Murphy's 
wt ad Sq. This clock has been a 
ically for more than 30 years and was 


set up b 
beh of this city, ate Charles W. 
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Joseph J. Mahoney has joined the royal 


order of benedicts. 
Dec. 18. 

Burglars entered the store of H. L. Rob- 
bins, of Worcester, Christmas Eve and made 
away with goods valued at $700. 

A. S. Hirshberg has returned from an 
extended trip to Europe. He brought back 
a considerable quantity of good sized stones. 

George W. Anderson is now with M. S. 
Page & Co. as a salesman. Several months 
ago he went to California where he was em- 
ployed by Brock & Co., but he returned to 
Boston after a brief stay west. For several 
years he was with D. C. Percival & Co. 

Ed Pero has built a five-room bungalow 
for himself and Mrs. Pero in Winthrop. It 
took him more than two years to erect, all 
the work, except the plumbing being done 
by him. He even dug the foundation, no 
mean accomplishment. 

Charles Damon, of Nelson Brown, has 
gone on his semi-annual hunting trip to 
Jefferson, Me., his old home. Alfred Rogers 
of the same concern, has distinguished him- 


The wedding took place 


self this season at basketball with the 
Boston Y. M. C. A. team, of which he is 
captain. 

More jewelers have moved into the 


Province building. They are John Cahill & 
Sons, the Cotter Pearl Shop, Alexander 
Myers, W. H. Kendall, Barmakian Bros. 
and J. Levitt. Other jewelers are con- 
templating removal to this latest office 
building. 

C. S. Charleston, well known in Boston 
in connection with his association with E. 
B. Horn Co. and other jewelry houses, has 
re-entered the auction business, his first 
sale being the stock in trade of the store 
of I'rderick S. Dyke, of Northfield, Vt. 
For more than 20 years Mr. Charleston had 
been identified with the auction business, 
and ranks high in the iarge list of members 
of this branch of the trade. 

What is said to, be the most perfect ruby 
in this country, known to society as the 
“Lord Ruby,” is now on the market. It is 
offered for sale by John J. Kingsley at his 
Boylston St. store. It is valued at $15,000, 
weighs 4.74 carats and was purchased by 
Thomas W. Lawson at the height of his 
financial success. He called it his “Spirit 
of Success.” The stone is of perfect pigeon 
blood hue and is unusually brilliant. 

The E. B. Horn team made a clean sweep 
in the Jewelers League Thursday evening, 
Dec. 27, in its match with Hodgson Ken- 
nard & Co., I. Alberts Sons, Bigelow, Ken- 
nard & Co., Ripley-Howland Mfg. Co., and 
Smith, Patterson Co., took three points, 
while Shreve, Crump & Low Co. divided 
honors with A. Stowell & Co. The scores: 
Shreve, 1,307-Stowell, 1,206; Smith, Patter- 
son Co., 1,336-Harkins, 1,317; Ripley-How- 
jand Mfg. Co., 1,333-Thomas Long, 1,321; 
Bigelow Kennard, 1,274-Lenox Jewelry, 
1,228; Alberts & Sons, 1,363-D. C. Percival, 
1,356; E. B. Horn, 1,351-Hodgson Kennard, 
1,264. 

The Boston Jewelers Club, after a postal 
card canvas, has decided to have one speaker 
of national importance at the annual banquet 
at the Copley Plaza, Feb. 6. _The army 
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and navy are to be represented as” gtiests, 
and the programme in other respects will 
consist of a first-class vaudeville. At a 
meeting of the executive board plans were 
made for the hanquet, the arrangements 
being left largely in the hands of Albert 
R. Kerr, who has acquired notable skill 
in staging banquets for the club. In the 
past the whole exercises, after the banquet, 
consisted of speechmaking, but a change 
was made in response to the wishes of the 
majority of the members. 

Doctors submitted a report to the court 
that George V. Jenkins, a veteran of the 
World War, is sane. Jenkins was arraigned 
in the Municipal Court, Dec. 20, on a charge 
of malicious destruction of hundreds of 
clock dials and other property of Miss Mae 
S. Simcoe, who conducts a jewelry and 
novelty store at 21 Bromfield St. He had 
been sent to the Psychopathic Hospital for 
examination. Patrolman Cecil Craig told 
the court how Jenkins made a dramatic ap- 
pearance at the police station and demanded 
his own arrest, confessing to burglarizing 
the Simcoe store and making a wreck of it. 
Later Jenkins tried to hang’ himself in his 
cell. At first Miss Simcoe placed the 
damage at $15,000 but later reduced it to 
$7,000. Jenkins is held in $3,000 bail for 
further trial. 

Two attempts were made last week to 
rob the display window of two downtown 
stores by smashing them. One of these was 
a window on the Tremont St. side of the 
Shreve, Crump & Low store at Tremont 
and West Sts. Watchman W. H. Anderson 
was in the rear of the store on the first 
floor when he heard the sound of the break- 
ing glass and rushing out discharged his 
pistol once. The bullet was not intended 
to cause injury but rather to give alarm. 
He told the police who arrived on the scene 
that the two men who smashed the window 
made an attempt to rob the window of the 
replicas of pearls and other stones which 
were on display. A few pieces of copper 
wire which were found under the window 
led the police to believe that the men in- 
tended to rake some of the goods in the 
window out with the wires. A man named 
Joseph J. Murphy, near one of the subway 
entrances was arrested. He was homeless, 
he told the police. He was held on sus- 
picion but was charged with no offence. 
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C. O. Sweet was confined to his home last 
week by illness. 

Donald McRae, who is in charge of the 
Toronto branch of McRae & Keeler, was a 
local visitor last week. 

In connection with the appointment of 
Harold E. Sweet, of the R. F. Simmons Co., 
as chairman of the board of trustees of 
Tufts College, the college publication has 
the following to say: “It is eminently wise 
and fitting, with the purpose of the founders 
of Tufts in mind and in those ideals and 
struggles attendant, that he upon whom rests 
the burden of guiding Tufts policies and 
ideals and real college spirit and the great 
denomination which gave it to the world. 
The new chairman of the board, Mr. Sweet, 
has all this in an unustial measure.” 
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THE largest and most widely known 
maker of Sterling (solid silver) in the 
world—-GORHAM has made its name 
on a piece of silver as desirable as the 
Sterling mark itself. This prestige is due 
to a just combination of quality, artistic 
design and price—there is a distinct 
difference between articles bearing the 
Gorham mark and those without it. 


Leading jewelers everywhere have 
Gorham Sterling Silverware 
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HE old year has 
passed; the New 
Year is here and wise 
merchants will forget 
the handicaps and conditions that have gone 
by and prepare for the new ones that con- 
front them. But a contemplation of last 
year is not entirely futile in so far as one 
considers the factors that have laid a 
foundation for this year’s business and an 
examination of these factors should result 
in nothing but general encouragement. For 
everything points to a firm, solid and sub- 
stantial foundation for the development of 
business of the country in 1924 and he who 
would be a pessimist about business in the 
New Year must realize that his attitude 
comes from his temperament or his diges- 
tion and in no way from the conditions that 
indicate the amount of business to be done. 
As was well pointed out in a bulletin cir- 
culated last week by a service agency of 
Ohio, 1923 was not only a good year for 
business generally but conditions which re- 
sulted from the business done, will carry 
over far into 1924, and it enumerates 12 
factors that stand out especially prominent. 
For last year showed: 


1. Largest volume of 
loadings. 

2. Largest volume of residential con- 
struction. 

. Largest pig iron production. 

. Largest cotton consumption. 

. Largest passenger automobile pro- 
duction. 

. Largest automobile truck produc- 
tion. 

. Largest crude oil production. 

. Largest steel ingot production. 

. Largest volume of department store 
sales. 

10. Largest volume of retail sales. 

11. Largest volume of mail order sales. 

12. Largest production of locomotives. 


In addition also, the farmers of the 
United States have been prosperous despite 
the newspaper reports and the wails of the 
politicians; for the dissatisfaction has come 
from the comparatively few who planted 
their acres to wheat and they are a small 
proportion of the farming interests as a 
whole. Prices of the major farm crops as 
of October were over 27 per cent. higher 
than a year before. The planters of corn 
obtained $691,000,000 more for the crops 
than they did in 1922 and those of cotton, 
$397,000,000 more. In addition to the farm- 
ing element, the buying power of the worker 
of the United States has greatly increased, 
in fact, labor now has the highest purchas- 
ing power in all its history. Money is 
abundant, the credit structure is stronger 
than ever, all the weak points resulting the 
business reaction of a few years ago have 
been liquidated and the machinery of com- 
merce has been practically overhauled, put 
in perfect condition and is ready to operate 
on a better, stronger and more substantial 
foundation than ever before. 

As far as the jewelry trade alone is con- 
cerned, the figures of sales, available from 
the Treasury Department, show an increase 
in the year that is gratifying, or a steady 
increase for every month except January, 
the later months showing an increase of 
about 25 per cent. In addition, the statistics 
of failures in the industry showed not only a 
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gradual improvement but a return to the 
normal figures for the business done. 
Who is it after giving careful considera- 
tion to the above, together with the sum- 
mary of world conditions and the economic 
outlook of our country issued last week by 
Herbert Hoover, Secretary of Commerce, 
can be anything but an optimist in looking 
forward toward the 12 months ahead of us. 





Maiden Lane, the (THERE = 8 ave 
Jewelry Center of ment on foot 
Stes Mans among manufacturers 
and wholesale jewel- 
ers, whose business is located in Maiden 
Lane or the so-called Maiden Lane district, 
to take steps to preserve this district as the 
center of the jewelry trade of New York. 
For a number of years past, diamond and 
gem importers, manufacturing jewelers and 
even watch and watchcase companies have 
been drifting away from Maiden Lane and 
going into the Fifth Ave. district between 
34th and 57th Sts., and the agitation to 
move uptown has grown stronger and 
stronger each year; for as the number of 
jewelers in that section have increased, 
these firms became the “boosters” for the 
uptown movement. On the other hand, the 
jewelers located in the old jewelry center 
of Maiden Lane have, until recently, done 
nothing to help preserve that section as the 
jewelry district until the past few weeks. 
A number of these houses, realizing that if 
the present movement goes on, the jewelry 
district will be split into two big sections— 
far apart, filed a petition with the National 
Jewelers Board of Trade and with the 
Maiden Lane Historical Society, urging 
that something be done to hold the jewelers 
to the district which had been so long and 
so generally identified with the jewelry 
trade and giving reasons why they should 
remain in Maiden Lane. 

As is well known, the so-called “Maiden 
Lane district” of New York consists of 
Maiden Lane and John St., from Broadway 
to William St., Nassau St. from Fulton St. 
to Maiden Lane and a small section of 
Fulton St., near Nassau. Since 1840, the 
wholesale jewelry trade of New York has 
been concentrating in this section and de- 
veloping particularly in Maiden Lane proper, 
until Maiden Lane as the “jewelry center’ is 
known all over the world. In fact, every- 
where in every continent the “Lane” is 
identified with jewelry. Several times at- 
tempts have been made to break away from 
Maiden Lane (as for instance, the move- 
ment to Bond St. in the ’70s, the movement 
to Union Square in the 90s) but no head- 
way was ever made until within the last 
10 years when, with the development of 
Fifth Ave. as a shopping district, importers 
and manufacturers began to locate on this 
avenue and in the side streets off it between 
Madison and Sixth Aves. The movement 
has grown steadily until today about 500 
firms in the manufacturing, wholesale and 
importing business are in the uptown dis- 
trict. But though five times that number 
are still in the vicinity of Maiden Lane, the 
uptown element have a large number of the 
leading firms in the diamond, platinum and 
silver trades and their influence in bringing 
others along with them, is proving very 
strong. 

The main arguments in favor of locating 
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uptown have been first and foremost, that 
the big jewelry buyers no longer wanted 
to go down to Maiden Lane but remain 
uptown where the big hotels are located ; 
that rents were lower and facilities were 
better in the uptown district; that it was 
the nicer section of the city in which to do 
business ; and lastly, that the jewelers would 
be eventually crowded out of the Maiden 
Lane district by banking and insurance jp- 
terests and that the sooner they moved 
uptown the better. “Uptown” claimed that 
the arguments in favor of remaining in 
Maiden Lane were mostly sentimental, 

On the side of the Maiden Lane advo- 
cates, however, more than sentimental argu- 
ments are urged because outside of the fact 
that Maiden Lane has in the past always 
been the center of the jewelry trade and 
should remain so into the: future, they point 
to the fact that the concentration of business 
in one district has always been advantageous 
and that this is already accomplished as 
far as Maiden Lane is concerned; they urge 
that Maiden Lane is more accessible, more 
quickly reached by anyone visiting the city 
than is any section around Fifth Ave. that 
transit facilities are centered there within a 
radius of three or four blocks; that rents 
in Maiden Lane will be no greater than 
those in the uptown district and_ that 
property owners are willing to build build- 
ings especially suitable for the jewelers; 
that Maiden Lane, under the city zoning 
law may have real factory buildings, where- 
as no factories are permitted by the zoning 
law within the district where the jewelers 
have been moving uptown. 

One of the strongest arguments which the 
“downtown element” advance, however, is 
on the question of protection to the indus- 
try, now so vital, as they call attention to 
the fact that for 40 years or more, the “dead 
line” against crooks at Fulton St. has been 
most effective; that robberies and holdups 
in the Maiden Lane district have been 
practically unknown, and that with the 
establishment of the Federal Reserve Bank 
and other financial institutions nearby, the 
protection afforded the resident of Maiden 
Lane will be even greater in the future. 


There seems to be a distinct difference of 
opinion among the “uptown” and “down- 
town” advocates as to the attitude of 
buyers in the trade. The “uptown” men 
claim most of the big buyers do not want 
to go downtown and will not do s0, 
whereas the “downtown” men claim the 
questionnaires that have been sent out to 
the trade at large throughout the country, 
show that a great preponderance of the 
buyers prefer to come downtown and would 
like to concentrate their buying there. 

Until recently, only the advocates of the 
uptown movement have been heard, but now 
the downtown men appear to be organizing 
to retain the center built up after so many 
years. It is possible that the members of 
che jewelry trade throughout the country 
will be asked to participate if only to the 
extent of expressing their preference as to 
where they would like to see the jewelry 
district located and whether they wish It 
to be concentrated in a few blocks in the 
Maiden Lane district or on Fifth Ave. and 
the side streets along a line of a mile of 
more, as will be the case if the uptow# 
movement succeeds. 
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John J. Fanning has severed his connec- 
tion with Henry Freund & Bro., 65 Nassau 
St, according to an announcement made 
several days ago. 

According to an announcement made last 
week, Naigles & Wolfson, importers and 
cutters of diamonds, have discontinued their 
office at 68 Nassau St., this city, and are 
now located at 58 Rue du Pelican, Antwerp, 
Belgium. 

Miss Minnie Bruner, of the Bruner 
Watch Co., Inc., 93 Nassau St., has left 
for an extended transcontinental trip and 
cn her return will spend a few weeks as 
the guest of Mr. and Mrs. Abe Diamant of 
Kansas City. 

Jules Schwab, of Jules Echwab & Co, 
importers of jewelry novelties, 377 Broad- 
way, returned to this country on the 
Leviathan on Dec. 21 after an extended trip 
through Europe. While abroad, Mr. 
Schwab visited England, France, Germany, 
Italy and Belgium. 

It was announced last week that L. New- 
man will hereafter represent the Evkob 
Watch Co., 49 Maiden Lane, in the New 
England States and the southern and At- 
lantic coast territory. J. Kantor will repre- 
cent the firm in New York, Pennsylvania 
and West Virginia. 

Irving A. Kaufman, formerly with the 
Kaufman Mfg. Co., has become affiliated 
with Henry Wander, 116 Fulton St., and 
in the future the business will be conducted 
under the style of Wander & Kaufman, Inc. 
The new concern is located at 116 Fulton 
St. and will engage in the manufacture of 
platinum mountings, 

Henry Lewis, importer of pearls, precious 
and semi-precious stones, 180 Broadway, 
has formed a partnership with Charles S. 
Harding, formerly of the Lassner Co. The 
new concern will operate under the style 
of Lewis & Harding and will import pearls, 
precious and semi-precious stones, with 
headquarters at 180 Broadway. 

Joseph Rifkin last week announced his 
withdrawal from L. Heller & Son, Inc., 
and the formation of a partnership with 
Henry E. Hart. The new firm will do 
business under the style of Rifkin & Hart 
and will import diamonds. Both partners 
are now in the European market and in- 
tend to return sometime this month. 

Morris S. Rosenberg, wholesale dealer in 
watches, diamonds and jewelry, 121 Canal 
St, recently furnished a trophy for the 
billiard tournament held between Dec. 3 and 
Dec. 22 at the Hoppe-Peterson Billiard Club, 
Inc. The prize, which was a 23-jeweled 
Watch in a 14-karat gold case, was on ex- 
hibition at the headquarters of the billiard 
club, 1658 Broadway, during the entire 
Period of the tournament. The winner is 
Julian Rice. 

Miss Rose Steigman, jewelry buyer for 


THE JEWELERS’ 


Aisenstein-Woronock & Sons, Inc., 20 Eld- 
ridge St., for a number of years, has re- 
signed her position to be married. Miss 
Birdie Rosenstein, of the order department 
of the same concern, has also taken the 
same step. Jack R. Diamand, formerly out- 
of-town sales representative for the concern, 
will in the future take general charge of 
the jewelry department and will be ready 
to look at lines immediately. 

G. H. Niemeyer, president of the National 
Jewelers Board of Trade, Fred C. Backus, 
secretary of the same organization, and P. 
J. Coffey, chairman of the Good and Wel- 
fare Committee, will go to Providence, R. L., 
this week to attend the annual meeting of 
the New England District of the Board. 
This meeting will be held on Thursday eve- 
ning, Jan. 3, at the Turk’s Head Club, for 
the transaction of the necessary business, 
including the election of two directors to 
serve for a period of four years. Follow- 
ing the dinner Messrs. Niemeyer, Backus 
and Coffey will deliver brief addresses 
bringing out the leading points in the work 
done by the Board in every branch of its 
activities. These remarks will be followed 
by an open forum discussion. 

Jewels said to be part of the crown 
jewels of Russia were admitted to this 
country, last week, after being identified by 
Prince Youssoupoft, who paid $12,000 duty 
on 42 unstrunz black pearls. The jewels 
were cleared through the office of the Ap- 
praiser of the Port of New York, where 
it is claimed the Prince is endeavoring to 
clear a part of his more than $1,000,000 
worth oi family jewels. The appraisal of 
the other gems is still being carried on by 
experts, in the employ of the government. 
In connection with these jewels a peculiar 
phase of the custom’s law was uncovered, 
when it was learned that some of them may 
be admitted as, antiques under the law 
allowing articles over 100 years old, to be 
admitted to this country duty free. Ex- 
perts are now working to determine the age 
of the settings, which it is said will show 
whether or not they are more than 100 years 
old. It is claimed that the appraisers are 
able to tell the age of the jewels by the 
manner of workmanship in the mountings. 
Some of the pieces are said to be recognized 
as 17th century workmanship and others it 
is claimed are more modern and will prob- 
ably be declared dutiable. 

On Dec. 27, F. C. Backus, secretary of 
the National Jewelers Board of Trade, sent 
out to the members of the organization a 
notice calling attention to several proposed 
amendments to the by-laws as recommended 
by the national board of directors. These 


proposed amendments will be submitted to 
the general membership for adoption at the 
annual meeting to be held at the executive 
offices, 15 Maiden Lane, this city, at 2:30 
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P. M. on Jan. 17. Members are requested 
to carefully note the changes and make 
arrangements to attend the meeting and dis- 
cuss them. Briefly the changes provide a 
reduction in number of credit reports to 
100 for regular and associate membership 
and 75 for branch membership; appointment 
of an arbitration committee as a standing 
committee; reduction to eight directors (in- 
stead of nine) for a quorum; 14 days’ notice 
instead of 10 regarding any amendments 
and through resolution of directors or by 
petition of 30 members; provision for sus- 
pension of embarrassed members and ac- 
cepting resignations for good cause after 
payment of at least one year’s dues; pro- 
vision to expel members in arrears of dues 
and assessments for three or more quarterly 
payments without filing written charges. 

On Christmas Eve, while the _ streets 
were crowded, a lone bandit held up the 
jewelry store of Abram Edson, 134 Bowery, 
this city, and after stealing a diamond 
ring valued at $250 ran from the place. An 
alarm given by the jeweler’s wife resulted 
in the capture of the man who at the police 
station described himself as Joseph Perry 
of Chicago. On Wednesday Perry was 
arraigned in the Tomb’s Police Court, where 
he pleaded guilty to a charge of grand 
larceny. At the time of the robbery Mr. 
Edson and his daughter were the only 
people in the store, while Mrs. Edson stood 
outside near the show window. When the 
man entered he posed as a customer, but 
as there were other customers in the store, 
he evidently hesitated before committing 
the deed. He asked to look at a diamond 
ring and after being shown several of them, 
finally selected one which cost $250. He 
spoke for quite a few minutes to the jeweler 
and after all the customers had left the 
place, the man told the jeweler to wrap 
the ring up. While the jeweler did this 
his daughter prepared a bill of sale. Mr. 
Edson then handed the man the ring and 
bill of sale. ‘The bandit put his hand in his 
pocket as if to take out the money, but in- 
stead he produced a revolver. He threatened 
to shoot the ieweler and his daughter if 
they moved and then slowly backed out of 
the store. As he came out of the place Mrs. 
Edson saw the man and began screaming. 
The bandit ran, but was finally captured 
at Grand and Chrystie Sts. by William J. 
3owers, a special deputy sheriff of King’s 
County. At the police station it is claimed 
the man admitted the theft of the ring, stat- 
ing that he was getting it to give to a girl 
friend. He says he is 20 years old and that 
he resides in Chicago. 

It has been anounced that on Jan. 1, 
Arthur B. Tuthill, formerly a dealer in 
diamonds, pearls and precious stones, 170 
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Broadway, became affiliated with the firm 
of Julius Kaunheim, Inc.. importer of 
pearls, 527 Fifth Ave. ; 

K. Papazian of Papazian Bros., importers 
of diamonds, 87 Nassau St., returned to 
ihis country, last week, after a five months’ 
visit to Antwerp. 

Julius Kramer is now representing Ralph 
Newmark & Co., importers of precious 
ones and pearls, 51 Maiden Lane, and is 
calling on the local trade. 

Al L. Levy, who was formerly with Julius 
Wodiska, has started in business for him- 
gif at 12 John St., carrying a line of dia- 
mond jewelry and fine mountings. 

Lawrence C. May, of Lawrence C. May 
& Bro., Inc., diamond importers, 21 John 
St, returned irom the European diamond 
markets, last week, on the Aquitania. 

After being located at 264 W. 125th St. 
for 26 years, Andrew P. Nahmens finds it 
necessary, owing to increased rental, to 
move his jewelry store to 352 Columbus 
Ave, 

N. H. Relkin, with the J. Rogers Silver 
Co, 13 Laight St. will leave Jan. 9 on 
a business trip through the middle west. Mr. 
Relkin will call on the trade with a new 
line of silverplated items. 

George A. Jochum will in the future rep- 
resent Maurice Tishman, manufacturer of 
platinum mountings and diamond jewelry, 
i] Nassau St., and will call on his well 
established trade in the south, middlewest 
and Pacific Coast. 

Commencing Jan. 1, J. J. O’Grady, for- 
merly of the Waltham Watch Co., started 
to represent Joseph Barfield, of 206 Broad- 
way, New York, in Chicago and the mid- 
western territory, with headquarters in the 
Columbus Memorial building, Chicago. J. J. 
Fanning, formerly with the Wittnauer Co., 
will handle the Movado line of watches in 
the eastern territory for Mr. Barfield. 

A shipment of 42,100 watch jewels was 
stolen on Dec, 21 from the premises of the 
American Express Co., in this city. The 
jewels were a shipment from the R. F. 
Downing Co., 47 Pearl St., and were worth 
about $3,795 francs. The loot consisted of 
2400) garnet plate jewels, 3,000 garnet cap 
jewels, 3,000 ruby scientific cap jewels, 5,100 
real ruby cap jewels and 7,000 sapphire cap 
Jewels, 

The business which for the past 30 years 
has been conducted under the name of 
Thomas Meyer will hereafter be known as 
Thomas Meyer & Son, Arthur Meyer being 
the junior partner of the concern. The poli- 
cies and personnel of the business remain the 
same. Thomas Meyer, of this concern, ex- 
Petts to leave within two weeks for an ex- 
tensive business trip throughout the middle 
_ The business is located at 87 Nassau 

According io an anncuncement made on 
Friday, the firm of Pitzele & Hamburger, 
importers and cutters of diamonds, 170 
Broadway, has been dissolved. Samuel 







Pitzele will continue as an importer of dia- 


m 4 e 
og at the same address, under his own 
me. 


H. Hamburger has formed a part- 
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nership with H. C. Kionka, under the firm 
name of Kionka & Hamburger. This firm 
will import diamonds and will be located 
at 15 Maiden Lane. The new concern will 
succeed to the business heretofore conducted 
by H. C. Kionka & Co. 

Just after opening the safe in his whole- 
sale jewelry establishment at 96 Chrystie 
St. on Saturday morning, Dec. 22, Louis 
Gelfer was held up and robbed of diamonds, 
loose and mounted, and other articles of 
jewelry worth about $12,000. Mr, Gelfer 
had just arrived at his store and was alone 
in his place when two men walked in and 
commanded him to keep still. One of the 
pair then walked over to Mr. Gelfer and 
kicked him in the stomach, rendering him 
helpless. The jeweler was then taken to a 
room in the back of his store, where he 
was bound hand and foot and then gagged 
with a muffler taken from his own pocket. 
The bandits then rifled the safe of its con- 
tents, taking merchandise worth approxi- 
mately $12,000. Mr. Gelfer was later dis- 
covered by a customer who came into the 
store and untied his bonds and removed the 
gag. The jeweler claims to carry insurance 
amounting to $10,000. 

Ben Grey, formerly affiliated with the 
stone business, but more formerly connected 
with newspaper work, has returned to the 
trade and is now affiliated with L. Heller 
& Son, Inc. Mr. Grey will travel as far 
west as Omaha for the Heller concern and 
will carry the synthetic and precious stone 
lines for this house. This is the territory 
formerly covered by Joseph Rifkin, who re- 
cently withdrew from the Heller concern to 
engage in business on his own account. Mr. 
Grey will leave for his first trip on Jan. 15. 
He was formerly connected with the 
American Gem & Pearl Co. and in May, 
1917, went overseas with the Harvard 
Ambulance Service. He was confined to a 
hospital for three years and upon his re- 
turn to this country went with the Chi- 
cago Tribune. He was later with the New 
York Commercial, but recently abondoned 
newspaper work to affiliate himself with 
L. Heller & Son, Inc. 








Birmingham, Ala. 





During the rush of Christmas business in 
Birmingham several jewelers and other mer- 
chants report that they discovered a few 
spurious $10 and $20 bills among their other 
money. Where this money came from, or 
who succeeded in working it off on Birming- 
ham merchants during the rush of the holi- 
day season, is not known. Government of- 
ficers are investigating, but whether or not 
they have any clue as to the guilty parties 
they will not say. This is the first time in 
a number of years that any considerable 
amount of counterfeit money has been passed 
in Birmingham. It is said the bills are a 
most excellent representation of the genuine, 

Jewelers and other merchants of Fort 
Payne have organized the Merchants’ Trade 
Day Association for the purpose of boosting 
trade at all times, and they have succeeded 
in increasing their business considerably. 
Through their organization, in which all of 
the merchants co-operated, their holiday 
business was greatly increased over former 
years. Just before Christmas these mer- 
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chants got a crowd of several thousand 
people in town. The merchants took 11 tur- 
keys, 10 Guieneas and two greased pigs and 
turned them loose in the vast crowd. The 
fowl or pig belonged to the person catching 
it, and besides to each fowl and pig was at- 
tached a valuable trade ticket, good on some 
store, which went to the person who caught 
the fowl or pig. This association of jewel- 
ers and other merchants will hold monthly 
trade days during the coming year. 








Minneapolis 





Most of the Minneapolis jewelry shops 
did a good business right after Christmas 
when people who had received certificates 
or cash for Christmas gifts. Naturally, 
business has been rather quiet since the wants 
of these buyers were satisfied. However, 
dealers say they have little to complain of, 
as trade is about normal for the post-holi- 
day period. Sales which had been going 
before and during that time are continuing 
in several of the stores and the proprietors 
declare that they are doing well with them. 

The store of S. Jacobs & Co., 524 Nicol- 
let Ave., has a window with a beautiful 
Venetian effect, carried out with fine taste 
and detail. In the center was a black arch, 
with balcony, steps leading down to the bot- 
tom. Tiny lanterns were on the posts of the 
stair landings, and under the arch was a 
gondolier in his gondola to give the life ap- 
pearance. Silver velvet cloth, arranged in 
waves, carried out the water idea. The front 
of a Venetian building was shown back of 
the arch. The gondola scheme was furthered 
in greater detail by use of black jewel 
benches, built gondola shape, extending clear 
from the arch to the front of the window. 
These held white gold and diamond jewelry. 
Lantern effects at each side of the setting 
were produced by two handsome lamps, 
which were made square, of tiny marbles of 
crystal strung on vertical wires. Another 
window contains a miscellaneous assortment 
of toilet pieces and tiny cut glass cigarette 
jars for milady’s dressing table. 

Practically all the downtown shops have 
rearranged window displays since Christmas. 
Some of these windows are particularly 
noteworthy for beauty, taste and richness. 
Among those attracting particular attention 
to people on the streets are the windows of 
J. B. Hudson & Son. Both the spacious win- 
dows of the Hudson store have been rear- 
ranged in their entirety. The right-hand win- 
dow has a background curtain of white vel- 
vet corduroy, decorated with cords and tas- 
sels at the ends. Large semi-circles furnish 
tone to the display. These are covered with 
peach-colored satin in sunburst pleats and 
puffs of the same material going around the 
outside. One of these is placed on an elevation 
in the center, with two others in either end 
of the window. The step effect is used, lead- 
ing down from this elevation to the front 
of the window. Old ivory jewel benches, 
upholstered in turquoise velvet, contain the 
display of stones and platinum and white 
gold rings, and these benches are placed on 
the different steps. Crystal and pearl beads 
are displayed in the ends of the window. 
The other Hudson window had a background 
curtain of white brocaded satin. This win- 
dow was given over to a silverware display. 




















The firm of Lewis & Harding has been 
formed to engage in business as importers 
of pearls and precious stones at 180 Broad- 
way, New York. Both members of the firm 
are well known in the trade in this city, 
having called on many concerns in previous 
years. 

Charles A. Gould has resigned as presi- 
dent of Hahne & Co., effective about Feb. 1, 
to become a member of the executive com- 
mittee of the Associated Dry Goods Corp., 
and president of C. G. Gunther’s Sons, Fifth 
Ave., New York. He will also resume his 
duties as vice-president of the corporation, 
which post he held when he assumed the 
presidency of Hahne & Co. three years ago. 
He will be succeeded in the Newark store 
by A. J. Jennings, president of J. N. Adam 
& Co., of Buffalo. Corbett McCarthy, vice- 
president of Hahne & Co. for six years, re- 
signed recently, to take effect this month. 
He will devote his time to the affairs of the 
Newark ball club of the International 
League, in which he recently purchased a 
half-interest, and to the Newark Permanent 
Industrial Exposition. 

Harriet Keith Fobes, an assembler of un- 
usual stones and designer of unique jewelry, 
broadcasted a talk of undoubted interest to 
women Monday afternoon from WOR, the 
radiophone station of L. Bamberger & 0. 
on “Personality as Disclosed by Jewelry.” 
Miss Fobes, speaking of the vogue which 
beads are enjoying, contended that the color, 
size, and even the shape of beads should be 
adapted to the personality of the wearer. It 
is a cult with Miss Fobes to educate women 
to select their jewelry with the whole effect 
in mind. In adapting old pieces of jewelry 
to modern use, ‘Miss Fobes shows the skill 
of the inventor and the creative power of 
the artist. She has made a decidedly un- 
usual necklet from the ancestor beads of a 
mandarin chain, and her own rings are of 
the date of Louis Quatorze, square-cut sap- 
phires, set in brilliants. She makes all her 
own chains. 














The Beerson-Marine Co., Cornwall build- 
ing, reports a very satisfactory business year 
just closing. The company has engaged B. 
Wallace, a new salesman for the road, for 
the ensuing year. 

Miss Helen Zimmerman, graduated op- 
tometrist, was in charge of the optical de- 
partment of the L. Sunderlin Co. during the 
holidays. Miss Zimmerman is now located 
with her father, George E. Zimmerman, 856 
Joseph Ave. 

When Mr. Hess, of the Dygert jewelry 
store. Monroe Ave., arrived at the store 
Wednesday morning, he discovered the large 
plate glass window in the store broken. 
Someone had thrown a stone through the 
glass. The window-breaker got a pencil as 
a harvest for the effort. 

The Rochester Retail Jewelers’ Associa- 
tion will hold an annual election at the regu- 
lar meeting, Jan. 10. Secretary R. G. Scheer 
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will make a report of the work accomplished 
during the past year. On a question of pri- 
ority, this association may be placed in the 
first position for organization of retail jewel- 
ers in this country. Shortly after the first 
meeting of the New York State Retail 
Jewelers’ Association in the Spring of 1909, 
which recorded 11 signed members, the 
Rochester society was started. At that time 
the local jewelers had hardly a speaking 
acquaintance with one another. The old or- 
der of distrust, aggression and destructive 
criticism has given way to a new and better 
condition of business, where co-operation, 
friendship and benefits obtain for all. The 
jeweler now brings his problems to the meet- 
ings, where help and counsel is gladly given 
by his brother jewelers. 











Irvin Fritz, of the sales force of S. Kurtz 
Zook, was a recent visitor to Harrisburg. 


Aaron Buchhirt, Baltimore, is spending a 
few days among relatives in Lancaster, his 
former home. 

Fire in a building almost opposite Smith 
Bros.’ jewelry store a few evenings ago, 
cause considerable alarm. 

Jeweler E. H. Keller and wife had as a 
Christmas holiday guest their son, Rev. 
Father H. E. Keller, of Chambersburg, Pa. 

Merritt Sutherland, manufacturing jeweler 
of York, formerly of Lancaster, and wife, 
spent a couple of days among Lancaster 
friends last week. 

The big silver cup which the Lancaster 
New Era has offered as a prize to the Lan- 
caster county growers of the largest corn 
exhibit at the coming State Farm Products 
Show in Harrisburg, was furnished by 
Louis Weber & Son. 

Arthur T. DeBorde, William D. Evans 
and Alfred Owens with the S. T. Little 
Jewelry Co., Cumberland, Ind.; Francis 
Iraule, of Z. T. Wierman, Sunbury, Pa., and 
LeRoy Hackman and Clarence M. Ernst, 
with Herr & Kline, Norfolk, Va., all former 
students of the Bowman Technical School, 
visited Lancaster last week. 

The local jewelry business is now being 
helped by what they call Christmas “after- 
math,” largely due to cash gifts to cus- 
tomers who are now spending the money 
for things they want. There is now going 
on, too, considerable exchanging, persons 
securing something they wanted more than 
the articles received. The holiday vacation, 
which began before Christmas at the 
Hamilton watch factory ended Jan. 2. The 
900 or more employes of this factory were 
agreeably surprised to receive in their pay 
envelopes a message from President Charles 
F. Miller announcing a $25,000 wage divi- 
dend, for distribution to all employes in the 
company’s service prior to Nov. 1, 1923. 
This will be paid early in January. It will 
be the seventh consecutive year that the 
employes have received this special wage 
dividend. It was also announced that be- 
ginning Jan. 1, 1924, the company will take 
in all employes in the service over 16 years 
as stockholders of the company. Each em- 
ploye will receive during 1924 a cash credit 
towards the purchase of stock. At present 
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35 employes are members of the Qua: 
Century Service Club and some 70 
will be eligible in the next few years, Te 
year 1923, President Miller says, oe 
good one for the company’s business an 
the outlook for 1924 is bright. 
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Most Pittsbrugh jewelry Stores appear tp 
have broken records in 1923, as far as their 
Christmas business was concerned, the y¢j. 
ume transacted being especially good. Som 
of the stores of first grade did not do a 
well as expected, but these expressed the be. 
lief that the business in real expensive pieces 
would come in January, just as it did ig 
1922. One jeweler said that he had lined up 
a large number of real good sales and that 
he had landed six out of seven of them last 
January, and he believed he would be able 
to do the same thing this month. 

Charles J. Stevenson, who lives in the 
East End, but who was employed by the B. 
'K. Elliott Co., opticians, last week pleaded 
guilty to 14 indictments charging larceny 
and involving $3,800, and was sentenced to 
the workhouse for not less than two years 
nor more than four years because of the 
thefts. He told Judge Kline, who sentenced 
him, that he had lost a good part of the 
money gambling in an East End club about 
which much has been said in the newspapers 
recently and which was made a matter of 
investigation by the city council. This club, 
however, has been closed. 

On the allegation that he had misrepre- 
sented the articles which he had sold to sev- 
eral customers from Woodlawn, Pa., a town 
near Pittsburgh, a jeweler was arrested last 
Monday and lodged in Central Police Sta- 
tion for a short time on a false pretense 
charge. There evidently was not much in 
the case from the standpoint of the persons 
who made the complaint, because after the 
case had twice been called and the complain- 
ants had failed to put in an appearance, there 
was nothing left for the magistrate to do 
but to discharge the jeweler, and that is 
what happened. The jeweler denied that he 
had misrepresented the jewelry which had 
been sold, and evidently the persons who 
had brought about his arrest could not back 
up their allegations. In any event, the affair 
caused no little interest among Pittsburgh 
jewelers. 

The members of the Metric Association, 
which advocates the adoption of the metric 
system of weights and measures, held a din- 
ner in the Fort Pitt Hotel last week and 
organized a Pittsburgh branch of the or- 
ganization, this being brought about by the 
Pittsburgh members who are identified with 
the association. Among the speakers were 
Clifton Hildebrand, of New York; Howard 
Richards, of New York, and L. M. Rossi 
of Perth Amboy, N. J. They were en route 
to New York from Cincinnati, where the 
annual meeting of the association was held 
last week. The Pittsburgh Chamber of 
Commerce is on record as favoring the met- 
ric measure idea. The Standard Steel Caf 
Co, is another body which is strongly ad- 
vocating it. The matter is to be pus 
here, hence the forming of the Pittsburgh 
branch of the organization. 
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more cial mention because they came from the 

Th BUFE four extreme points of the United States.  Zagsne 

as 4 ~ gg : The most westerly was from Fort Ludlow, $2eS sa "se ~ z 

ani mpg SN Wash.; Burlington, Vt. in the extreme WO ee «Be Ate iar 
northeast; Anna, Texas, in the south; W. E. Taylor, of W. E. Taylor Co., Inc., 


Among the retail jewelers from nearby 
points calling on the jobbing trade last week 
were A. E. Edmonds, Middleport, and Elton 
De Graff, Hamburg. 

Harry C. McCormack, of T. C. Tanke, 


Inc, was re-elected vice-president of the 


northern Manitoba in the dominion of 
Canada. Atmospheric conditions were ideal 
for broadcasting and it is estimated that at 
least 75,000 people enjoyed the program. 
There was abundant visible applause given 
the artists in the form of letters totaling 

















has returned from Baton Rouge where he 
motored a few days ago in the interest of 
his business. In this connection, it might be 
mentioned that Mr. and Mrs. W. A. Lame, 
of Chicago, were guests of Mr. and Mrs. 
W. E. Taylor, of this city, during the Christ- 


it to MH Byfalo Kiwanis Club at the annual meeting around twelve hundred which reached the mas season. 
their HF of that organization held in the New Statler broadcasting station within the week follow- A street corner jeweler sale was broken 
Yo HF Hotel recently. ; ing. The Wm. A. Rogers, Ltd., plan a series up by police the other evening, and a num- 
Ome Forcing the revolving doors in the old of broadcasting concerts for the coming year, ber of local people were arrested as operators 
0 as jroquois Hotel building, now known as the the first of which will be announced in of the game. All sorts of jewelry was of- 
be. Bramson building, at Main and Eagle Sts. February. fered for sale at the single price of $2, ‘with 
ects MH burglars one night recently entered and stole — the promise that money would be refunded 
d in BH 5 cheap watches and mesh bags from the if the goods were not satisfactory. One 
d up Bernard Oriental Art Shoppe. ; bystander bought a razor, and, becoming dis- 
that Two customers calling at the jewelry shop satisfied with it, sought the return of his 
last @ of C. Bourne on the second floor at 11 E. money, which was denied him, and the ar- 
able H Seneca St., found that the door had been rests followed. All those arrested are sup- 
forced open. Further examination failed to D. M. Moore has opened a new retail posed to be suspicious characters and non- 
the J <sclose the loss of any merchandise and it jewelry and optical goods store on the west residents, and their goods not what they 
: B, is presumed the robbers were frightened side of the square at Brownsville, Tenn. were represented to be. 
ded away. Recent visitors in the Memphis jewelry E. A. Mugnier, manager of W. E. Tay- 
nly Edward A. Eisele, president of the King trade were: C. R. Harwood, of New lor Co., Inc., has an old fancy rosewood 
1 to & Eisle Co., wholesale and manufacturing Albany, Miss.; J. R. Finn, of Marked Tree, case, an heirloom in his family, containing 
ars HH jewelers, has been dividing his time between Ark.; Mr. Littrell, Toptonville, Tenn. all weapons incident to the art of dueling 
the his business and the campaign of the Buffalo Mr. Gaut, of the Geo. T. Brodnax, Inc., as it was practiced in the days before the 
iced HH Tuberculosis Association in disposing of stated to THE JEWELERS’ CircuLar cor- Civil War. Included in the equipment is a 
the HH Christmas seals. Mr. Eisle is a director of respondent that trade had been very good revolver made by W. Tranter for A, B. 
out the association. during the holiday period and that the Griswold & Co., of New Orleans in 1835. 
or Jewelry and silverware dealers of the city concern had entertained many old friends This weapon can only be loaded from the 
of ff almost without exception report a fine holi- and out-of-town shoppers in December. muzzle, and has not been discharged in 50 
lub, day trade in their lines. Buying was steady J. H. Mednikow, of J. H. Mednikow & years. It is handsomely damaskeened and 
and active with good goods very greatly in (Co,, wholesale jewelers on Monroe Ave., has both the weapon and its case are in the best 
ee demand over the cheaper lines. Nearly returned from an extended trip through the possible condition. With the case, in addi- 
ev every one of the local retailers report that middle west and a few points east. He tion to the pistol, is the powder flask, cap 
wa their business so far this season has been stated that December trade had been very and nipple box, a can of grease tallow for 
ast materially greater than last year. brisk at Memphis and 1924 prospects were the bullets, oil cups, ramrod, unloader and 
ta Radio fans who were listening in on Mon- good, all the tools for taking the weapon apart, 
nse day evening, Nov. 19, were given a real The importance of Memphis as a theatri- cleaning and repairing it and its rosewood 
— musical treat by the Heirloom Plate Band cal point has developed very much in late case. The handle of the pistol is handsome- 
te Wm. A. Rogers, Ltd., _ Niagara Falls, years, the theatres are elegant and fine and ly carved. The weapon and case have been 
in X. Y. This splendid organization of musi- the picture shows also; though Sunday clos- in the keeping of the Mugnier family since 
we cians, conceded to be among the best of the jing as a recent thing obtains, theatrical about 1836. 
40 industrial musical organizations, broadcast patronage is large. Opera glasses, in large _ Mention was made recently of the inten- 
i an especially well balanced program of mili- assortments of pearl, gold trimmed, or tion of the Commission Council of New Or- 
be tary and dance numbers from WGR, the = aluminum and black leather with handsome leans, at the urgent request of the jewelers 
4 powerful broadcasting station of the Federal cases are featured. of this city, to formulate and adopt an or- 
na me and Telegraph Co., Statler Hotel, For the last fortnight Memphis retail dinance regulating sales of merchandise by 
m Buffalo, N. Y. Conscious of the vast in- jewelry merchants have been keeping open auction, the object being to prevent fakers 
sir “isible audience, among which were many evenings until Christmas. In their publicity from thus imposing upon the public. The 
ch musical critics, each member of the organi- jn an interesting and big way, they put on ordinance has now been formulated, and will 
zation took very careful pains to bring out the suggestion of jewelry gifts for various be presented to the Council as a whole at 
" ne best that was in him, in order that the members of the family, for father, for its next meeting. Under its terms, no in- 
se microphone which conveys the sound waves mother, for sister, for brother, for daughter terference will be offered to court sales or 
“ a ether might register only perfect and for son, coupled sometimes with men- to the sale of stocks of merchants who 
4 oe mellow tonal quality. That they tion of a list of appropriate gifts. For the have been in business in New Orleans for 
f- i ag their purpose to a very credit- bewildered buyer this was very effective. a year preceding the sale. However, no 
Le a sa is evidenced by the fact that The Memphis post office several weeks be- merchant will be allowed to sell off at auc- 
th _ the program was in progress, tele- fore Christmas to avoid the rushed condi- tion any other stock of merchandise than his 
re “ams poured in from practically every State tions at the Custom House installed a special own. All merchants, before selling their 
d " the Union, congratulating the artists for station at Bry’s department store for mailing stock at auction, must file with the clerk of 
‘ wer excellent numbers, Several long dis- presents and this was announced by a huge _ the Commission Council a complete in- 
te ae telephone calls were received, calling banner at Madison. There is a sub-post ventory of the goods on sale together with 
cole Heirloom Plate Band to repeat office at Bry’s all the time. The DeSoto an affidavit as to their quality. The state- 
d ner numbers enjoyed by listeners and for station on Calhoun near the depot handled ment in this respect will be considered a 
if a numbers of others. Ten musical a jarge mail as usual and some of the other egal warranty under the ordinance. The 
t- ets in all were rendered, under the able — syburban stations. items of merchandise specifically named un- 
r “rection of R, J. Green. These numbers der the ordinance are gold, silver and plated 
. niin of course, interspersed by song num- ware, precious stones, watches, clocks, 
d Sh and the talk on the “Manufacture of The Berks Jewelry Co., Reading, Pa., re- jewelry, books, bric-a-brac, rugs, china, 
h “iver Plated Ware.” by F. G. Blakelock, ports that the display window at its store crockery, glassware and leather goods. Each 





advertising manager of Wm, A. Rogers, Ltd. 


ams which came in during 
the following worth spe- 


; Mong the telegr 
th a 
me evening were 


was smashed sometime during the night of 
Dee. 22, and articles valued at $260 were 
stolen. 


sale, where a violation of the law has been 
committed, will subject the offender to a 
fine of $25 or 30 days in jail, or both. 
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A... LINCOLN 


in extremely thin 12 size watch 


Worthy of the Mame 











his Vlew Watch 

was named in. honor of the 
foremost citizen of our city, one of the 
greatest Americans of all time, w 
was a personal friend ard confi- 
dant of the parents of many of our 
employees, — ye final resting 
place is but a short distance from, 


our door and whose memory_9 
« America today reveres + 


Abraham inenhr 
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A COMPLETE WATCH TO BE HAD IN SPECIALLY DESIGNED 

SPECIFICATIONS WHITE OR GREEN, 14 KARAT SOLID GOLD OR FILLED CASES. 

: 7a , A HIGH-GRADE. ACCURATE, DURABLE AND DEPENDABLE TIME- 

A me quiysctyandepphicsjoweds. Adem’ KEEPER. NOW READY FOR DELIVERY AND RETAILING AT 
to five positions, temperature and isochronism; $75.00 AND $100.00 
Compensating balance; Illinois motor barrel; ‘ aia 


Rell dndi-wol Peeiiedier agsheer ehiheent ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Chicago Notes 





W. L. Saunders, of Saunders & Stewart, 
Inc. Fort Madison, Ia., was in Chicago last 
week visiting friends and relatives. 

Luren Stevens, production manager for the 
Towle Mfg. Co., spent several days in Chi- 
cago last week visiting the local office. 

Cc. A. Hubbard, auctioneer, returned to 
Chicago last week from Charleston, W. Va., 
where he assisted in the conduction of a sale. 

Percy Marshall, Columbus Vaults, spent 
the past week in the middle west calling on 
the trade in the interest of the factories he 
represents. 

Harry A. Ferris, manufacturers’ repre- 
sentative, is making a busines trip through 
the middle west and will return to Chicago 
in about 10 days. 

Wm. Zick, of August Wiggenhorn & Son, 
Watertown, Wis., accompanied by his wife 
and daughter, spent Christmas in Chicago 
visiting with relatives. 

Charles F. Hartshorn, representing Chas. 
Keller & Co., spent several days in Chicago 
last week, accompanied by his wife, visiting 
old friends on his way to New York. 


M. W. Silverberg, of Stein & Ellbogen 
Co, accompanied by Mrs. Silverberg, have 
left for Florida to spend about six weeks 
there on account of the health of Mrs. Sil- 
verberg. 

M. Dickinson, of Dallas, Texas, has be- 
come connected with C. H. Knights-Thearle 
Co., and will represent them in the south, 
making his headquarters at Dallas. Mr. 
Dickinson formerly represented L. Man- 
heimer & Son. He is well known in this 


territory and his many friends wish him 
success, 


The annual meeting of the members of the 
Chicago district of the National Jewelers 
Board of Trade will be held in the -office 
of the Board, Room 1505, 58 E. Washington 
St, on Thursday, Jan. 3, 1924, at 2 o'clock 
’M. At this meeting, two directors of the 
Chicago district will be elected, and a nomi- 
nating committee for 1924 will also be 
elected, 
aoe bandits held up the office of the 
cumnside Finance Co., a loan bank at 9255 
ttage Grove Ave., one day last week, and 
‘scaped in their automobile with $2,814 in 
ne which had just been brought in 
vis the bank to be used for Christmas 
cans The robbers rushed in with drawn 
guns and forced. John Collins, manager, and 

‘ {Wo assistants into a corner. 

. et & Co., wholesale jewelers, 5 
aa abash Ave., have discontinued business 
ave retired from the jewelry field. Mr. 
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Glickauf started in the wholesale business 
for himself about 50 years ago and has been 
.very successful. Prior to his entering busi- 
ness for himself he was employed by one of 
the largest wholesale jewelry houses in Chi- 
cago, where he learned the business. The 
remaining stock and fixtures have been sold 
to J. Greenfield & Co., who have also taken 
over their lease. Mr. Glickauf is retiring 
from business, but his son, who has been 
associated with him for several years, is un- 
certain as to just what he will do. 

On Saturday evening of last week while 
the Liberty Loan Bank at 3456 S. State St. 
was crowded with customers, a colored man 
giving his name as Joe Hamilton, 3033 S. 
Michigan Ave., broke the front plate glass 
display window and took a tray of diamonds, 
and fled through a building adjoining the 
store that is just under construction. At 
the time of the robbery two police officers 
were in the store and immediately gave 
chase. Shots were fired and the negro was 
wounded in the back and taken to the Bride- 
well Hospital, where it was later learned 
that he had died. The diamonds were re- 
covered in the alley where he had dropped 
them. 

One of the largest mercantile deals in the 
history of this city was consumated last 
week when Marshall Field & Co. announced 
the purchase of the entire store, equipment 
and good will of Rothschild & Co., for a 
consideration of $9,084,940; $6,000,000 was 
paid in cash, $1,000,000 by assuming a mort- 
gage and the balance is to be settled when 
different accounts are adjusted. The Roth- 
schild store will be conducted by subsidiary 
corporation under the title of Davis Dry 
Goods Co. On Thursday of last week the 
Davis Dry Goods Co. was incorporated for 
$5,000,000 under the laws of Illinois and 
formal transfer of title and possession of the 
business was taken over last Saturday. 

Charles F. Selber, 5 So. Wabash Ave., 
manufacturer of mountings and wedding 
rings, has sold his fixtures and stock to Al- 
bert H. Quast and Oscar B. Olsen. “Phis 
transaction took place Dec. 31. Mr. Quast, 
for the past three years was employed by 
Mr. Selber as a chaser, and prior’ to that 
time was associated with Marshall Field & 
Co., for many years. Mr. Olsen has been 
in the diamond setting business for himself 
for the past four years, and prior to that 
time was employed by a couple of the largest 
manufacturers in this city. They will op- 
erate under the name of Quast & Olsen 
about the above address. Mr. Selber will 
dévoté his entire time to the diamond 
business. 

An involuntary petition in bankruptcy was 
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filed against the Eli Jewelry Co., 188 N. 
State St., on Wednesday of last week. A 
meeting of creditors was called at the office 
of Krauss, Goldman & Allshouse, attorneys, 
for Thursday afternoon. At this meeting a 
composition settlement of 45 per cent, con- 
sisting of 20 per cent in cash and 25 per cent 
endorsed notes, was offered, but was not ap- 
proved by the creditors present, but an- 
nouncement was made that further negotia- 
tion would be conducted along a settlement 
line. The liabilities are reported. to be ap- 
proximately $43,000, with estimated assets 
of $20,000. A large number of creditors 
are located in the east and nothing definite 
will be done until all are consulted. 

Edward Aaron, an alleged passer of worth- 
less checks, was brought back from New 
York last week by Sergeant John J. Mc- 
Ginnis, of the Detective Bureau, to answer 
seven charges that are against him. Aaron 
is being held to the Grand Jury on a $10,000 
bond. He also had to furnish bond on a 
Government charge for rifling mail boxes. 
Aaron just completed an 18 months’ sentence 
at Blackwell Island, New York, for similar 
charges. Aaron posed as a member of the 
firm of E. Aaron Bros., S. Water St., com- 
mission merchants, and passed many worth- 
less checks in exchange for jewelry. I. C. 
Newman, 133 N. Clark St.; A. Lipman, 28 
N. Dearborn St.; O. Soburus, 363 47th St., 
and H. C. Stern, 229 E. Garfield Blvd., were 
among his victims. 

Upon invitation of Association of Arts 
and Industries about 100 men and women of 
Chicago interested in the establishment of 
an Industrial Art School under the directions 
of the Art Institute of this city, spent three 
hours at the Art Institute last Thursday 
during which time tours of the institute were 
conducted and luncheon was served in the 
club rooms. Several talks were made by 
men representing different industries of the 
city and the principal talk of the day was 
made by Mr. Dudley Watson, who, until 
recently, was director of the Museum of 
Arts in Milwaukee but who is now extension 
lecturer for the Art Institute here. A) num- 
ber of men from the jewelry trade|were in 
attendance and Frank Milhening spoke in 
behalf of the trade and gave assurance of 
support. It was confidentially asserted by 
nearly every speaker that the schoal of In- 
dustrial Art in Chicago would be an’ as- 
sured fact within the year. 

Charles G. Brown, jewelry buyer’ for, the 
Stein & Ellbogen Co., left last week) for 
Providence and New York to look overt the 
markets. Otto—Liebermann, of the “Same 





(Continued on page 103) 
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INCREASE YOUR PROFITS 85% 


BY EDGING and FITTING YOUR 
ODD SHAPED CRYSTALS 


Don’t pay big prices for finished 
crystals which usually have to be 
ground to fit anyhow. Make this 
extra profit yourself. These glasses 
which we furnish can be quickly 
edged to the exact size needed. 
Each blank will make many different 
sizes. 


Complete Assortment 
36 Different Styles 


Put in nice compartment BRACELET WATCH GRACELET WATCH eurcener waren | ff esceizr waren Mj BRACELET WATCH F GRACELET waren | 
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No. 44639—Six Dozen 
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Crystal Grinding Outfit 


With this complete outfit you can easily fit al- 
most any watch in a few seconds. 





A Real Economy! 
Outfit Contains 


Three Dozen Assortment 
Crystals 
Grinder with 2 arbors 
Round Face Wheel 
Flat Face Wheel 
Cup and Sponge (for keep- 
ing wheel wet and clean 
_ while working). 
UNEDGED FINISHED 


No. 45015—Price Complete $9.95 











City SALES GENERAL OFFICES 
5 SOUTH WABASH AVE 1945 Ww. JACKSON BLVD. 


A GREATER VALUE = A | OFF SERVICE 
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Chicago Notes 





(Continued from page 101) 
— 
concern, left this week for New York, where 
he will join Mr. Brown. Both will return 
in about two weeks. 

Louis Borsheim, of Omaha, Nebr., spent 
the holidays in Chicago visiting with friends, 
and relatives. : 

Jacob Stonich, Jr., is spending a couple 
of weeks in New York and the east making 
connections for the new year. 

Edward R. Tyler, auctioneer, recently re- 
turned from Danville, Va., where he spent 
three weeks conducting a successful sale for 
Turk Bros. 

Harry Farquharson, manufacturers’ repre- 
sentative, is making a business trip through 
the middle west and will return to Chicago 
about Jan. 10. 

Fred Whitney, Chicago manager for The 
Hadley Co., is spending some time at the 
factory in Providence visiting and attending 
a sales conference. 

B. O. Hess, Chicago manager for Frank 
Krementz Co., is leaving this week for New- 
ark to spend a couple of weeks at the home 
ofice and factory visiting. 

A. L. Hancock, Chicago manager for the 
Bassett Jewelry Co., left this week for 
Providence to visit the home office and fac- 
tory for a couple of weeks. 

Charles E. Howe, representing FE. L. 
Logee & Co., left this week on a two weeks’ 
business trip through the middle west in the 
interest of the firm he represents. 

C. W. Thomas, Chicago manager for All- 
sopp Bros., will leave this week for the fac- 
tory at Newark to spend a couple of weeks 
visiting and getting his new samples. 

Samuel J. Loeb, Cincinnati representative 
of Goldsmith Bros. Smelting & Refining Co., 
returned to his home last week after spend- 
ing a few days in Chicago visiting the home 
office. 

Louis Hoffman, representing Simpson, 
Hall, Miller & Co., of the International Sil- 
ver Co., returned recently from Wallingford, 
Conn., where he spent a week attending a 
meeting. 

Max Noel, of the Stein & Ellbogen Co., 
accompanied by Mrs. Noel and “Billie Noel, 
will leave this week for Miami, Fla., to 
spend several months resting and visiting 
with friends. 

Oscar Eckland, of the Central Glass Co., 
and the Output Co., 63rd St., recently was 
appointed by Mayor Dever chairman of the 
public street division of the Board of Local 
Improvements, 

It was erroneously stated on this page last 
week that Howard C. Rowbotham will repre- 
sent the Wolf Co., of New York, in con- 
nection with other lines which he represents 
in this territory. 

A. J. Wingblade, manufacturers’ repre- 
sentative, Columbus Memorial building, left 
this week for New York to visit the fac- 
tories he represents and make arrangements 
for the new year. 

C. F. Billings, representing L. H. Schafer 
& Co, through Minnesota, returned to Chi- 
cago last week from his territory and will 
remain here until Feb. 1 before starting out 
on his Spring trip. 

} ale Heymann, of H. M. Heymann & 

n, Heyworth building, left last week for 
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New York and the east, where he will re- 
main for about three weeks visiting the fac- 
tories he represents. 

N. T. Sherwood, southern representative 
of Frank Krementz Co., accompanied by 
Mrs. Sherwood, left this week for Newark 
to spend a couple of weeks at the factory 
attending a sales conference. 

Ben Teitelman, representing Henry Ruf- 
eisen, Inc., accompanied by Mrs. Teitelman, 
left last week for Cleveland to visit with 
relatives over the holidays. From there they 
will go to Newark to visit the factory. 

Ralph Wilson, manager of the New York 
office of Theo. W. Foster & Bro. Co., stopped 
off at Chicago last week to visit their local 
office on his way home from St. Paul, where 
he went to spend Christmas with his mother. 

J. G. Merrill and R. J. Wilson, represent- 
ing the Wm. Rogers Mfg. Co., of the Inter- 
national Silver Co., left last week for Meri- 
dan, Conn., to attend a sales conference. 
They will return to Chicago the end of this 
week, 


M. Leibson, who has been in charge of 
the Chicago office of Alex Sabsevitz, of New 
York, announces he has resigned his position 
with this concern to take effect Jan. 1. As 
yet Mr. Leibson has made no plans for the 
new year. 


J. J. O’Grady, formerly of the Waltham 
Watch Co., is now representing Joseph Bar- 
field, watches, 206 Broadway, New York, in 
‘Chicago and the mid-western territory, with 
headquarters in the Columbus Memorial 
building, this city. 

The United Jewelers, Inc., have discon- 
tinued their Chicago office in suite 602, 
Kesner building, 5 N. Wabash Ave. In the 
future all business and shipments that was 
done at this office will be taken care of 
direct from the home office in New York. 

M. H. Friedman, of tne Service Jewelry 
Co., Mallers building, recently returned from 
a four weeks’ business trip through Michi- 
gan, and after spending the holidays in 
Chicago left for New York and the east to 
look over the markets. En route home Mr. 
Friedman will stop at Atlantic City to spend 
a week resting. 


Leonard Railback, Pacific Coast represent- 
ative of Frank Krementz Co.; Percy Wray- 
ton, of Allsopp Bros., accompanied by Mrs. 
Wrayton; Winsor Cobb, of R. Blackinton & 
Co., and Arthur Van Ness, of Carter, Gough 
& Co., passed through Chicago last Saturday 
on their way east to visit their factories, for 
a few weeks. En route home they expect 
to again stop off here and visit with friends. 

Samuel Marks, of Marks & Levy, re- 
turned to Chicago last week from Sioux 
City, Ia., where he conducted a four weeks’ 
auction sale for the Will H. Beck Co. This 
is the third sale that Mr. Marks has made 
for this company. Maynard Levy, of the 
same concern, also returned last week from 
Columbus, O., where he has been for the past 
two months, conducting an auction sale of 
the Goodman Bros. stock in that city. 

E. G. Spears, S. R. King, E. E. Reynolds, 
and Geo. E. Wiesbusch, representing C. H. 
Knights-Thearle Co., returned from their 
respective territories and will remain in Chi- 
cago for a few weeks before starting on 
their Spring trips. Fred Cateron, Omaha; 
R. A. Fletcher, Joplin, Mo.; J. W. Duff, 
Minneapolis, and E. J.-McDonald, St. Paul, 
also representing the above firm, are spend- 
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ing the holidays at their respective homes 
and will visit at the home office. 

Several weeks ago the members of the 
Chicago Jewelry Manufacturers’ Association 
took out a $1,000 life insurance policy for 
each of their employes under a group in- 
surance plan and these were to be presented 
at Christmas time to each one. Before the 
day arrived to present these policies this 
Provident act on the part of the Chicago 
Jewelry Manufacturers’ Association was. 
brought very forcibly to the attention of the 
beneficiaries. On the 13th of December 
James Harris, an employe of Juergens & 
Anderson, went home sick and on the fol- 
lowing Tuesday the company was advised of 
his death. At 4:30 on Wednesday the wife 
of the deceased was given the check. for 
$1,000 from the insurance company. Mr. 
Harris had purchased a home on the install- 
ment plan and on account of sickness in the 
family had defaulted on nearly enough pay- 
ments to lose the home. This check enabled 
his widow to pay the balance of $400, which 
will enable her to sell the place and with the 
money return with her two small children 
to her former home in England. On Dec. 
23, Wm. Angrick, an employee of Trachten- 
berg & Pritzker, died and his family has 
been paid the $1,000 under his policy. 
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Roy M. Price, of Mt. Vernon, IIl., was a 
visitor at the Hoyt Jewelry Co. during the 
past week. 

All the jewelers report a very large holi- 
day business and say that it was even larger 
than last year. 

George Oberting, jewelry buyer for the 
St. Louis Jewelry, Clock & Siiver Co., is 
confined in bed with sciatic rheumatism. | 

The following were visitors in St. Louis 
during the past week: Charles Stephen, 
Stanton, Ill.; Enno Dick, Mascoutah, IIl.; 
W. W. Martin, Doniphan, Mo. 

Mrs. Sarah Shamback, of the registry 
department of the Mermod, Jaccard & King 
Jewelry Co., recently suffered internal in- 
juries in an autcmobile accident. The two 
rear tires of the machine in which she was 
riding exploded and turned the machine 
upside down. 

H. W. Kellersman, traveler for the Hoyt 
Jewelry Co., has returned after a five weeks’ 
trip through Kansas. J. C. Waskinka, 
traveler for the concern, returned after a 
three months’ trip through Texas and 
Arkansas. He said that the price of oil in 
Oklahoma took a sudden rise while he was 
there, causing business to improve greatly. 





Mayor Harry Wooding, of Danville, Va., 
has signed an ordinance passed by the city 
council providing a tax levy of $1,000 on 
all persons conducting sales of diamonds 
and jewelry at public auction. Arguments 
were heard by the mayor before he signed 
the document. Opponents to the ordinance 
declared that the law was designed to pre- 
vent the continuance of an auction sale now 
being conducted by a local jeweler. It was 
also termed class legislation. The Retail 


Merchants’ Association sponsored the en- 
actment of the ordinance. 








J. Theleman manufacturing jewelry estab- 
lishment, has left for the south, where she 
will spend a month’s vacation with her 
parents. 

Kenneth Calahan, of the E. H. Warnke 
Co., manufacturing jewelers of Milwaukee, 
spent his Christmas vacation at Green Bay, 
Wis., his home town. He has returned to 
his duties at the jewelry establishment. 

Kuesel Bros. Co., wholesale jewelers of 
‘Milwaukee, report that they have exceeded 
their previous record of volume of business, 
established in 1920, by more than 10 per 
cent. during the recent holiday season. The 
outlook for 1924 is very promising, accord- 
ing to A. C. Kuesel, of the firm. 

Through the courtesy of R. B. Anger & 
Co., of Oshkosh, the firemen of the truck 
house on State St, in that city received a 
Christmas gift of a new phonograph and a 
generous supply of records. Needless to say, 
joy reigned in the fire station during the 
holidays. 

The lifeless body of Paul Stahnke, aged 
45, a polisher employed in a Grand Ave. 
jewelry store, was found hanging from a 
rafter in the basement of his home on Sat- 
urday morning. Mr. Stahnke, who was fa- 
vorably known among the local jewelers, had 
been ill and despondent for some time. Be- 
sides his widow he leaves three children. 

H. E, Juberg, jeweler at 1332 Tower Ave., 
Superior, Wis., has been conducting a suc- 
cessful fire and smoke sale at his place of 
business during the past three weeks. The 
bargains offered were with an appeal to the 
holiday shoppers and many took advantage 
of the opportunity of buying jewelry and 
silverware under the regular prices owing 
to the special inducements made. 

William H. Upmeyer, of the Bunde & Up- 
meyer Co., Grand Ave. jewelers, is chairman 
of the jewelry group in the men’s division 
of the campaign in Milwaukee to raise funds 
for relief of starving German children. The 
share of the national fund apportioned to 
Wisconsin is $500,000, and great progress 
has been made to date in securing funds 
from the citizens of Milwaukee and the 
State. 

Gordon E. Warnke, of the E. H. Warnke 
Co., Milwaukee wholesale and manufactur- 
ing jewelers, has come to the forefront of 
the radio ranks of the city. Mr. Warnke is 
one of the few true fans of the gentle art of 
wireless telegraphy and telephony, who 
spurns the ready-made sets, and is credited 
with having assembled with his own hands 
one of the most complete stations in Mil- 
waukee, 

“Schwanke’s Jewelers” bowling team has 
rounded out the first half of the season in 
top place of Lambrecht’s Home League, con- 
sisting of teams representing various busi- 
ness concerns of the city. On the last night 
of the first half of the season the team rolled 
high three games of the league, making a 
score of 2,987. “Schwanke’s Jewelers” are 


sponsored by William Schwanke, prominent 
Wisconsin St, retail jeweler. 

Ralph Weckerly, city salesman for the 
Boszhardt-Possin Co., jewelry jobber of 
Milwaukee, has again been confined to his 
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home by painful illness, this time taking the 
form of rheumatism. Attending physicians 
are of the opinion that Mr. Weckerly’s sec- 
ond attack in a few weeks is due to his hav- 
ing returned to his duties too soon after his 
recent attack of tonsilitis, which came over 
him in the very midst of the holiday rush. 
Sytze Jasper and Wietse Gorter, formerly 
of Winnipeg, Can., and Cornelius Vander 
Puy, of Sheboygan, Wis., have organized 
the Sheboygan Paper Box Co, in the latter 
city. A factory has been started at 912 N. 
8th St., and manufacturing operations have 
been started on fancy pasteboard boxes and 
a general line of paper cartons. The pres- 
ent capacity of the plant is 5,000 boxes daily. 
Reports coming in from jewelers in all 
parts of Wisconsin indicate that business in 
general was considerably better in 1923 than 
for several years preceding, with the size 
and number of transactions in many instances 
considerably exceeding the fondest expecta- 
tions. Jewelers of Racine, Wis., enjoyed a 
particularly good year from beginning to 
end, more than making up for the slump in 
business experienced there in 1922. 


Donations of a gold watch by Archie 
Tegtmeyer, a clock by Bloedel’s Jewelry, 
Inc., and a tea service by the Alsted-Kasten 
Co. are among the prizes valued at $5,000, 
which are to be given at the annual charity 
bazaar of the Charity Bazaar Association 
and the Muehlenberg Unit of the Steuben 
Society. The entire municipal auditorium 
will be given over to the bazaar on Jan. 5, 
and receipts are to provide food and clothing 
for the starving children of Germany. 


Gustave Keller, Appleton, Wis., whose ac- 
tivity in jewelry circles during many years 
has made him widely known as member and 
official of the Wisconsin and National Re- 
tail Jewelers’ associations, was in Superior, 
Wis., recently. As high treasurer of the 
Catholic Order of Foresters, Mr. Keller, 
with State officers of Wisconsin and ‘Min- 
nesota, was in charge of the ceremonies of 
a joint initiation of candidates into the order 
of the Superior and Duluth, Minn., courts 
of Foresters. 

C. H. Ingraham, of Ingraham Bros., 
jewelers at Menomonie, Wis., has been 
elected president of the Menomonie Retail- 
ers’ Association, to succeed B. R. Teare, 
who has been head of the organization for 
the past two years. Plans for an active 
trade extension campaign in the new year 
are being considered and other means of ex- 
panding retail business and the trade terri- 
tory will be taken up. The association went 
on record as disapproving the placing of 
signs and billboards promiscuously along 
highways and passed a resolution urging 
that this practice be discouraged. 

O. G. Meachem, secretary and treasurer 
of the Reliance Silver Co., of Milwaukee, 
spent the Christmas and New Year’s holi- 
days in Minneapolis, where he visited his 
daughter, Mrs. John Hayden, of that city. 
The wholesale jeweler left at the close of 
the holiday rush of business and returned 
right after the first of the year, to take a 
leading part in the execution of plans for 
the expansion of the business during the 
coming year. Officials of the Reliance Sil- 
ver Co. report that the business for the past 
year showed a substantial increase over that 
of 1922, and approximated that of 1920, the 
previous banner year of the firm. The out- 
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look for 1924 is declared to be excellent, 

Grand Ave. wits remarked that the large 
clock in front of Archie Tegtmeyer’s jewel. 
ry store at 4th St. and Grand Ave. looked 
“cuckoo,” after a reckless motorist drove his 
touring car into the supporting post early 
Wednesday morning. The heavy four-faced 
clock was knocked completely out of line, 
standing at a decided angle from the per- 
pendicular. Outdoor clock experts were of 
the opinion that the large timepiece could fe 
put back into position at a nominal Cost, and 
that the works could be repaired without 
great amount of expense being incurred 
This is the second time in the history of the 
Tegtmeyer store that the clock out in front 
has suffered damage from passing vehicles, 

With the phenomenal holiday rush at 
Milwaukee jewelry establishments now past, 
the industry here is in the midst of an up. 
usually large post-holiday season. Many 
people are coming into the retail stores at 
the present time to invest their Christmas 
checks in “Gifts That Last,” and many 
others are coming in to have ring sizes 
changed and similar adjustments made, Al. 
though the big rush is theoretically over, 
the employes of the E. H. Warnke Co, 
manufacturing jewelers, find it necessary to 
continue working overtime nightly, and ex- 
pect to do so for several weeks to come, 
judging by the rate at which orders for re- 
placement and reconstructions are coming in, 
Most of the other establishments see little 
outlook for an early opportunity for relaxa- 
tion from the strains of the season as work 
continues to pile up. 








Omaha 


L. A. Borsheim will move early in Janu- 
ary into the new store in the Aquilla Court, 
now being completed in Omaha. This will 
put the Borsheim place back in approxi- 
mately the same location occupied for many 
years, but which location had to be tempo- 
rarily abandoned while a fine new building 
was constructed on the entire half-block. 

Generally speaking, the retailers in this 
territory enjoyed a marked increase in holi- 
day volume over that of last year, according 
to Charles Duff, of the Byrne-Duff Jewelry 
Co., Omaha wholesale house. Mr. Duff said 
this was strongly his conclusion after talk- 
ing to many of them during the holiday rush 
and just after Christmas. “More credit was 
asked of the retailer this year than last year, 
according to what the jewelers have told us,” 
said Mr. Duff, “and more credit was granted. 
The better grade of goods was in demand, 
but not so much the extremely high-priced 
goods.” As to the amount of credit asked 
by Christmas buyers this year, some jewel- 
ers are inclined to consider this a good sign 
rather than otherwise. For some interpret 
it to mean that in this corn belt, where there 
is this year nothing short of an enormous 
corn crop, everyone feels that there will be 
money as soon as the corn is shelled an 
marketed, and made their purchases with the 
view of paying for the goods as soon as that 
certain corn money comes in. Corn shelling 
has been delayed because much of the com 
contains so much moisture that it will not 
shell well until it is seasoned for a time, of 
until a hard freeze. This has delayed mar- 
keting the big crop, of course, because it 15 
not put on the market until it is shelled. 
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Sig Strauss, head of Sig Strauss & Co., 
diamond dealers, is in New York over the 
week and is combining the trip into both a 
pleasure and business jaunt. 

A schedule in bankruptcy was filed in the 
United States District Court in Cincinnati 
by James K. Bingaman last week, this fol- 
lowing a petition filed by creditors for the 
Reliable Jewelry Co., 1533 Vine St., some 
time ago. Bingaman organized the Reliable 
Jewelry Co., as an “Over-the-Rhine” store 
in addition to the store bearing his name on 
6th St. just west of Vine St., in the down- 
town district. The liabilities were listed as 
$6,652.86 and assets as $3,900.95, the last 
including stock in trade valued at $3,314 and 
debts due on open account amounting to 
$461.50. 

Mrs. Annie Mayer, 78, mother of Walter 
Mayer, president of the Wallenstein-Mayer 
Co. in the Harrison building, died at the 
residence of a daughter, at 3315 Burnet 
Ave., Avondale, recently. Mrs. Mayer had 
been ailing for some little time but was quite 
active for her advanced age. Funeral 
services were held at the mortuary chapel 
of the United Jewish Cemetery, Mont- 
gomery Ave., Walnut Hills. She is survived 
by the jeweler and two daughters, Mrs. 
Rose Heinsheimer with whom she made her 
home and Mrs. Rose Shire, of Buffalo, N. Y. 
The death wili affect plans of the New 
Year’s celebration of the Hillcrest Country 
Club as Mr. Mayer, who is president of 
the organization was to have been in charge 
of the event. All arrangements for the event 
have been made, however. 

One of the largest holiday seasons in his- 
tory was enjoyed by the local jewelry trade, 
according to reports and fulfilled assertions 
made earlier in the year that it would be 
such a market. On the very fringe of the 
season, that is five or six weeks preceding 
Christmas, business looked dull and un- 
promising but it gradually took on interest 
until two weeks before the big holiday 
when manufacturers found themselves con- 
fronted with the task of working until well 
into the night or be way behind in orders. 
Jobbers were exceedingly busy and found 
little time for anything but that of minding 
strictly to business. In one instance the 
traveling representative of a platinum 
manufacturing company returned home even 
though he had intended to make a trip 
through the south. He made several at- 
tempts to see the buyers of several stores 
but found that they were so busy they 
could not give him any time and for that 
reason he returned to his base of opera- 
tions. A. S. Workum, one of the leading 
diamond cutters in Cincinnati had little or 
nothing to do about five weeks ago but up 
until Christmas Day he was forced to work 
all day long and until midnight each night. 

Two actual window breaking robberies 
occurred in greater Cincinnati during the 
shopping period preceding Christmas and 

loot consisted chiefly of ring mountings. 
In one instance the proprietor of the store 
could have easily shot the robber but be- 
cause he was a mere youth the jeweler 
gave him a Christmas present by not taking 
his life. The first robbery was at the store 
of Joseph Surgener, 121 W. 15th St., where 
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a boy hurled a stone through the show 
window from which he took a string of 
pearls, three rings and a silver tray. 
Surgener, whose apartments are in rear of 
the store reached the front in time to see 
some one taking jewelry from the window. 
He told Detectives Bell and Sweeney that 
his fingers was just pressing down on the 
trigger of the revolver he held when in the 
dim light of the morning Surgener dis- 
covered the thief to be a mere boy about 
14 years old. Surgener rattled the door 
handle and the youth sped madly away. The 
jeweler made no attempt to catch him. The 
other robbery occurred at the establishment 
of Leo G. Kolker, 81 Elm St., Ludlow, 
Ky., across the Ohio River from Cincinnati. 
Here, two well dressed young men hurled 
a brick through the show window, seized a 
tray full of white gold ring mountings and 
disappeared toward Cincinnati in a fast 
traveling automobile. After the crash of 
splintering glass a couple of men who had 
passed the place a few moments before 
recalled having seen two well dressed 
youths standing in the lobby of the theater 
building adjoining while an automobile with 
its engine running was at the curb. After 
snatching the tray from the show window 
the men leaped into the waiting machine and 
speeded away. Patrolman Robert Schooler 
joined the pursuing group that immediately 
gathered and fired several shots in the 
(Cincinnati Notes continued on page 145) 


Pacific Coast Notes 


Baum & Elzey, Colusa, Cal., have adver- 
tised the closing out of their jewelry busi- 
ness. The firm has also sold cigars and 
stationery and it is continuing in these lines. 

The F. M. Taylor Optical Co., of 296 E. 
Colorado St., Pasadena, have made applica- 
tion for change in name to E. J. Arries 
Optical Co. Taylor is understood to be out 
of the business. 

The new Mission Jewelry Shop of San 
Luis Obispo had a successful opening recent- 
ly. Manager George A. Butt, who is in 
charge, is very much pleased with the out- 
look for business. 

Mr. and Mrs. Elliot D. Griffin, accom- 
panied by their two sons, arrived some time 
ago, by automobile, from Waltham, Mass., 
in southern California. They looked around 
and have settled upon Azusa, Cal., as the 
location that pleases them most, for a 
jewelry store. It is stated that Mr. Griffin 
was at one time with both the Waltham and 
the Howard watch companies, 

The mystery surrounding the death of 
Jack Brady, well-known pugilist, who was 
found dying with a bullet hole in his neck 
has been solved. Joseph Chenis, well-known 
jeweler of Weed, Cal., where the tragedy 
occurred, later went to Yreka and told the 
District Attorney that he fired the shot that 
killed the pugilist. Chenis stated that he 
was returning to his jewelry store from the 
post office, when he was stopped in front of 
a darkened doorway by Brady who seized 
him and demanded his money. Chenis, who 
had more than $200 with him, drew his gun 
and struck Brady across the head. He said 
that in the scuffle, the gun went off. The 
District Attorney and the sheriff have ex- 
pressed the opinion that this version of the 
pugilist’s death is true. 
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TRADE CONDITIONS 

Trade with the local retail jewelers has not been 
very good since Christmas, but this condition was 
expected. The 10 days or two weeks following 
Christmas are generally devoted to the change of 
presents and the getting ready for trade for the 
new year. It is not expected that trade will be 
anything like abnormal during January, in fact 
the dealers will be satisfied with holding their own. 
But the new year, taken as a whole, ought to be 
a very good trade year, the merchants say, in spite 
of the fact that a presidential campaign is to be 
fought. General trade conditions in Evansville are 
as good, if not better, than they were this time 
last year and collections have improved some during 
the past year. The wholesale merchants say that 
the outlook for the coming year is all right and 
that they expect to have as large, if not larger 
volume of trade than during the past year. 





Mr. and Mrs. William Artes are back 
from a visit with friends and relatives at 
New Harmony, Ind. 

The Watch Shop is the name of a new 
jewelry store iocated in the Vogue Hat 
Shop at Petersburg, Ind., 40 miles north of 
this city. 

Herman Vollmer, retail jeweler at Prince- 
ton, Ind., reports that he had a splendid 
holiday trade. 

John A. Rholander, who conducts a 
jewelry repair shop on Jefferson Ave., has 
returned from a visit with relatives and 
friends in southern Illinois. 

Carl Stocking, who conducts a retail 
jewelry shop on Outer Division St., has re- 
turned from Rockport, Ind., where he 
visited relatives and friends for several 
days. 

Christ Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of this 
city, will leave within a few days for a road 
trip after spending the holidays in this city 
with friends and relatives. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers of Boonville, and Peter Hebner, of 
Peter Hebner & Son, with their wives, 
attended a big dinner given on the evening 
of Jan. 1 by the Kiwanis Club, of Boonville. 

E. A. Rhodes, retail jeweler at Chrisney, 
Ind., is interested in the proposition to erect 
a memorial to Abraham Lincoln at Lincoln 
City, Spencer county, where the Lincoln 
family lived when Abraham was from nine 
to 21 years old. 

The past year has been an exceedingly 
good one for the diamond dealers of Evans- 
ville and many of the towns of southern 
Indiana and the dealers say that they see 
no reason why the coming year should not 
be a very good one, 

Hovey H. Tislow, retail jeweler at 
Petersburg, Ind., took an active part in the 
special election held in that town recently 
to elect a mayor and other city officials. 
The town has just elected its first mayor, 
having previously voted to transform itself 
from a town to a City. » 

Retail jewelers in the towns in western 
and northern Kentucky report that in spite 
of the fact that many of the large coal mines 
are either closed down or are being operated 
on part time, that the outlook for the new 
year is quite encouraging, this being due to 
the fact that the tobacco growers are receiv- 
ing good prices for their tobacco and that 
much of this money is being turned loose in 
retail trade channels. 








Hollywood, is a 


Stanley Wishart, of 
visitor here. 


Herbert Weinshenk returned from the 
south to pass the holiday at home. 
S. H. Friend, accompanied by Miss 


Marianne Friend, leaves on Jan, 5th, for the 
east and Europe. 

Max Schoemann said that the week before 
Christmas had been a great time for filling 
in special requirements. 

Nathan H. Basin, of 123 3rd St., has 
published notice of the sale of his pawn- 
broking business to Harry E. Stratton. 

Morris Mayer, of Mayer & Weinshenk, 
and Mrs. Mayer, are now in Honolulu, 
T. H., and will not return till after the 
holidays. 

G. A. High, who has been one of the city 
salesmen for the International Silver Co. in 
San Francisco, has been transferred to the 
Los Angeles office. He and Mrs. High left 
about Dec. 24th. 

Dean Thresher, of the Waite Thresher 
Co., Providence, R. I., is leaving for the 
Islands (Hawaiian Territory). Next month 
the Waite Thresher salesman, Bert Tour- 
tillot, is due in this city. 

Harris Cheney is already traveling for the 
California Jewelry Co. He was formerly 
with Jos. Dinkelspiel. G. Marcus, of the 
California Jewelry Co., is taking a short 
trip to Europe, for the firm. 

George A. Jochum will in the future rep- 
resent Maurice Tishman, manufacturer of 
platinum mountings and diamond jewelry, 
71 Nassau St. New York, and will call 
on his former established trade in the south, 
middlewest and Pacific Coast. 

Edward V. Saunders left for southern 
California on Dec. 22nd, to visit the Los 
Angeles offices of the International Silver 
Co., of which he is Pacific Coast manager. 
Mr. Saunders, prior to leaving, stated that he 
was going to talk over plans and activities 
for 1924. He planned to pass Christmas 
and New Year’s Day in the south. 

Al M. Gilbert, who is visiting his trade 
in the south, will not return home till a few 
days before New Year. Ed Zeisler, secre- 
tary and treasurer of the firm, is attending 
to the holiday rush here, assisted by the 
staff. The elevators at 704 Market St. 
were inadequate for carrying the late pur- 
chasers who came to call on the wholesalers, 
to fill in their lines. 

The trade was glad to welcome H. B. 
Sproles, who travels for Knox & Kaye, 
diamonds, 704 Market St. He returned for 
the holidays, after a strenuous year’s travel- 
ing, during which both he and the firm he 
represents, had found business satisfactory. 
Mr. Sproles, who is well-known to the 
trade, reported that he looks forward to 1924 
as a promising time for good business. 

Mr. and Mrs. Alphonse Jeddis left for 
Los Angeles, to pass the holidays visiting 
friends and relatives in the south. Frank 
Jeddis, of the Alphonse Jeddis Co., returned 
here from the south, for the holidays and 
J. J. Gilbert, who travels the northwest, was 
in the city in time to eat his Christmas 
dinner at home. Mr. Gilbert stated very 


emphatically that things have improved a 
great deal in the Pacific northwest and he 
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looks for conditions to be even better during 
1924. 

H. Z. Kimes, commenting on certain un- 
fortunate angles in business, that arise from 
time to time, instanced that in 1922 there 
was practically no demand, in this territory, 
for men’s military watches, around the holi- 
day season. This year a most remarkable 
demand developed and Mr. Kimes said they 
were short on certain styles. They disposed 
of about 1,000 of these watches, in short 
order and could not fill orders for about 
2,000 more. Just before the New Year, 
Mr. Kimes and Jack Lewis went to Grass 
Valley to forget business for a week. 

Commenting on the remarkably heavy 
demand in San Francisco jewelry stores, J. 
H. Shapiro said that the delightful weather 
had.been largely responsible for the influx 
of shoppers. Residents of small towns, 
enticed afield by day-after-day of warm 
sunshine, took out their autos and came to 
the city to buy their jewelry gifts. This 
has deflected some trade from the small 
town jewelers, but they seem to have no 
complaints, judging from the way in which 
they have been coming in to fill up their 
lines. There has been just enough rain this 
Fall, to keep the farmers contented, and the 
weather is expected to break after the 
holidays. 

Jewelers visiting the San Francisco trade 


last week, among others were: Howard 
Stackpole, San Jose; Mrs. A. G. Prouty, 
wite of Arthur Prouty, Napa; E. I. Camm, 


Petaluma; Max Noack, Santa Rosa; W. E. 
Kiefer, Sonoma; A. J. Wilkinson, Tracy; 
H. W.  Kleinenbroich, Oakland; C. E. 
Anderson, Centerville (Alameda County) ; 
I‘'ritz Graff, Fruitvale; C. Mantele, Stock- 
ton; A. FE. Bartholdy, East Oakland; A. O. 
Gott, Alameda; J. J. Baker, Palo Alto; 
George Petersen, Richmond; L. A. Mead, 
Santa Clara; Earle Bothwell, San Jose; H. 
Stackpole, San Jose; J. Hirsch, San Jose; 
Carl Noack, Sacramento; Ray Friedberger, 
Stockton; J. D. Bennett, San Rafael; J. 
Marvin, of the John Hood Co., Santa Rosa, 
and from Haywards, P. C. Krogh; Martin 
Hetzler and Phil H. Doll. 











Charles F. Gilbert has opened business 
again at 314 E. 4th St., Long Beach. He 
was formerly in business in San Pedro and 
was previously in Billings, Mont. 

Mrs. de Blin, head of the Rookwood de- 
partment of Brock & Co., who has been ill 
for about three weeks, has so far recovered 
as to be able to return to her place in the 
store. 

F. C. Plate, of the Los Angeles office of 
the International Silver Co., who was pre- 
viously a 32d degree Mason, has just become 
a full-fledged member of the Mystic 
Shrine. 

Murray Leyben will take the place of 
Herbert Brandt in covering the San Joaquin 
valley for the E. Bastheim Co. Mr. Leyben 
has been in the employ of the company for 
many years and has a large acquaintance in 
the territory he is to cover. 

Both Mr. Berson and Mr. Measer, of the 
Berson-Measer Jewelry Co., will spend a 
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few days at the close of the holiday season 
at a mountain resort about 90 miles from 
Los Angeles, after which Mr. Measer wii} 
start on a trip to the eastern markets, 

J. G. Rogers, traveling representative of 
the Los Angeles office of A. I. Hall & Son, 
San Francisco, has returned from a very 
satisfactory sales trip to San Diego. Willis 
Robertson of the same office, enjoyed the 
holiday season with his family in Oakland, 

Among the many out-of-town jewelers 
who have been here recently are the follow. 
ing: T. J. Parker, Downey; J. S. DeWitt, 
Wilmington; Roy Gole, Glendale; E, R, 
Smith, Santa Ana; B. Hartfield, Anaheim; 
F. S. Fisher, Riverside; E. M. Wilkinson, 
Pomona. 

Edward L. Hine, former department man- 
ager in the wholesale house of the E, W. 
Reynolds Co., who has been in the city of 
Mexico the last three years, where he was 
in charge of large commercial concern, has 
returned to Los Angeles and will probably 
remain here permanently. 

S. L. Klein, representative here of 
Giuseppe d’Elia, New York importer of 
gems, and Philip Klein, San Francisco, im- 
porter of Chinese goods, has just returned 
from New York and other eastern points, 
Mr. Klein is occupying temporary quarters, 
until he can find a more suitable place, in 
a room in the Jewelers’ building. 

Joseph R. Brilliant, wholesaler located in 
the Jewelers’ building, has returned from a 
trip through the Imperial Valley. He re- 
ports that he did fairly good business, but 
that the retailers are buying carefully. 
There has been but little rain so far in that 
section and there is some apprehension con- 
cerning the crops the coming season. 

A small pamphlet giving a list of stand- 
ard prices for practically every operation in 
the line of mechanical work done by watch- 
makers, manufacturing jewelers, engravers 
and lapidaries has been issued here. It 
contains a considerable amount of advertis- 
ing—sufficient to pay the cost of printing 
—and is being sent gratuitously to those 
employed in the occupations it represents. 
It will be sent on request if application is 
made by correspondence or in person to 
Edward B. Nicolls, manufacturing jeweler 
in the Jewelers’ building. 

A telegram received here from Grass 
Valley states that investigators representing 
insurance companies carrying policies on 
jewelry samples valued at $80,000, which a 
jewelry salesman, told officials were stolen 
from him by two bandits, have arrived there 
to make a thorough investigation. The 
salesman, it is reported, rushed into the 
sheriff’s office recently and said that he had 
been held up by two unmasked men near 
the South Yuba river bridge and robbed of 
his sample cases. After an investigation by 
the sheriff that official is reported to have 
pronounced the holdup a hoax. Prepara- 
tions for dragging the river were under way 
on the theory that the salesman threw the 
jewelry into the river. 








Levy & Rothschild, Inc., San Francisco, 
Cal., has assigned to Albert L. May and 
Joseph Marymont. The merchandise 15 
placed at $33,000, and the accounts receiv- 
able at $22,000. The liabilities are listed 
at $58,500. The stock is offered for sale on 
Jan. 4. 
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George R. Loehr, of the Scribner & 
Loehr forces in the Liggett building, has 
ven passing the holidays in Cleveland 
visiting his parents. 

A large store window of the Detroit 
Watch Hospital, 2562 Woodward Ave., was 
gnashed early Monday morning and watches 
valued at several hundred dollars taken. 
The thieves threw a brick through the 
glass. 

“Some one notified the police that a negro 
was tossing cuff buttons, stick pins and 
other jewelry into the arena at a crap game 
Friday night. The negro was taken to 
police headquarters and when his room was 
searched a suit case filled with jewelry was 
found which later was identified as having 
heen stolen from Lewis’ Bros. & Co. loan 
office and jewelry store at 641 Gratiot Ave. 
A charge of burglary was entered against 
the negro. 
Detroit retail jewelers report excellent 
Christmas business. The shop early pro- 
vram started at Thanksgiving time and 
continued without a let-up until Christmas 
Eve. Detroit jewelers, both wholesale and 
retail, are looking forward to 1924 business 
with great expectations. The present out- 
lok is most encouraging and the general 
expression is that the new year will exceed 
i prosperity even 1923, notwithstanding 
the handicap of a presidential campaign. 
Oscar Webber, vice-president, has just 
announced that the J. L. Hudson Co. is 
receiving bids for a building campaign that 
will involve an expenditure of upwards of 
$4,000,000. He states it is planned in 1924 
to tear down half of the Gratiot Ave. store 
and erect a new structure 15 stories high. 
In 1925 the other half will be torn down 
and another structure of the same _ height 
erected. Then the new Gratiot Ave. struc- 
ture will be merged into one big building 
extending through to Woodward Ave. 

Manufacturing jewelers in Detroit have 
practically caught up with their holiday 
rush and are now executing orders in their 
usual prompt way. The rush was so great 
just before Christmas the manufacturers 
were nearly swamped. They were forced 
to work nights and Sundays to keep up. 
Jose Winsen, of the Jose Winsen Co., says 
he never passed through such a_ rushing 
holiday period as the one just closed. It 
was Just the same everywhere. The holi- 
(ay business started poorly at first but 
made up for its early handicap. Retailers 
also report one of the best seasons in their 
history, 

It is announced that a number of fine 
examples of work from the Wiener Werk- 
‘tate have been added to the already rich 
collection of handicraft at the Detroit Insti- 
lute of Arts. Among them are three pieces 
ot hand-wrought gold and silver and three 
‘mall pieces of finely carved ivory or gold 
and ivory, One is a loving cup of silver 
and gold with lapis lazuli crown. The 
‘econd is a silver flagon, while a third is a 
silver sugar container with leaf and berry 
a All are of Australian handicraft. 
ms n  ustralian workshops from which they 
oe known as the “Wiener Werk- 

» are organized to encourage the work 
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of native craftsmen in various lines. 
Grace of design and exquisite finish are 
evident in articles now being admired by 
all Jovers here of fine workmanship. 
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The Chambers Jewelry Co., 1224 Main 
St., has been holding an auction. 

M. A. Lewis, Bonner Springs, Kans., was 
in Kansas City Sunday, visiting friends. 

H. E. Wuerth, a jeweler at 909 Grand 
Ave., is advertising a closing sale with great 
reductions on all his stock. 

Otto Knaul, Verne Cuthbert and Mr. 
Little, of the Knaul-Cuthbert-Munn Co., are 
in Kansas City for the holidays. 

T. T. Jones, of the material department 
of the Meyer jewelry Co., has left for 
Omaha, to spend the holidays with his 
parents. 

Gene Weber, of Lexington, Mo., and W. 
G. Coplin, of Paola, Kans., both of whom 
are in the jewelry business, were in Kansas 
City last week at the wholesale houses 
buying stock. 

F. E Orebaugh, Quincy, Mo., is holding 
an auction preparatory to moving from his 
present location. He will probably reopen 
in Quincy again as soon as he can find a 
favorable location. 

Roscoe C, Plater, who has a jewelry store 
at 1702 Summit St., reported to the police 
that he was robbed Monday night of $50 in 
cash and of several watches, which had 
been left for him to repair. 

Out of town dealers who have been in 
Kansas City recently are: W. H. Meyer, 
Dawson, Mo.; J. O. Stott, Paola, Kans.; 
Dick Kolstad of Pleasant Hill, Mo., and 
Frank Wuerth, Leavenworth, Kans. 

H. D. Schone, of the Hensley Clock & 
jewelry Co., was married Nov. 24, 1923, to 
Miss Alice Morgan, of the Warrington 
Jewelry Co. Mr. Schone has been with the 
Hensley company for the past three years. 

The J. H. Mace Jewelry Co., the Harris- 
Goar Jewelry Co. and the L. Goldman’s 
Sons Jewelry Co., all of whom do business 
on the instalment plan, reported that they 
had an excellent business during the holiday 
season. 

The employes of the Meyer Jewelry Co. 
made Louis Meyer, president of the com- 
pany, a Christmas present of a set of Ma- 
Jongg and three boxes of cigars. The chest 
for the Ma-Jongg set was inlaid with ivory 
and the tiles were made of bamboo and 
ivory. 

D. B. Ward, of D. B. Ward & Co., re- 
turned Wednesday, Dec. 19, from a trip out 
over northern Missouri, and remained in 
Kansas City until after the holidays. He 
reported that the jewelers had much better 
business the last two weeks than they had 
anticipated for the Christmas season this 
year. 

Frank J. Burgy, at 15th and Grand Sts., 
was robbed Friday night, Dec. 22, about 
midnight. Bandits entered and tied up Mr. 
3urgy, the druggist, who does business at 
the same address, and the porter and then 
proceeded to help themselves. Burgy lost 


about $100 in cash and some property. 
The Hensley Clock & Silver Co. will be 
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incorporated Jan. 1, 1924 with new capital, 
under the same name with the following 
officers: W. O. Hensley, president and 
treasurer; Mrs. W. O. Hensley, secretary; 
and H. D. Schone, vice-president. The 
company will continue to occupy its present 
quarters which are located at 1119 Walnut 
St. 

A. Winkler, a jeweler at 1013 Central 
St., Kansas City, Kans., and a member of 
the executive committee of the Tenth Street 
and Central Avenue Merchants, reports that 
the association played Santa Claus to ap- 
proximately 1,500 children Saturday, Dec. 
22, at the Tenth St. theater. Two shows 
were given to accommodate the crowd, and 
3,000 half-pound boxes of chocolate candy 
were given to the children. 

Betts Bros., jewelers at 3 E. 39th St. 
were aroused at 3 o’clock Christmas morn- 
ing, to go to their store to save their mer- 
chandise from fire. A large building across 
the street was burning. The heat and water 
cracked the plate glass of their window. 
They removed the displays and stood guard 
but no damage was done to fixtures or 
stock. C. Betts operates this store, his 
brother, Walter, conducting a jewelry store 
in another part of the city. 

J. M. Gordon, who has been conducting 
an auction at 618 Minnesota Ave., Kansas 
City, Kans., brought suit against the city, 
alleging that the ordinance providing that 
jewelry may not be auctioned after 6 o’clock 
at night and providing for a license fee of 
$25 for residents and $50 for non-resident 
auctioneers was discriminatory and _ illegal. 
Hugh J. Smith, city councillor, told the 
court at the beginning of the hearing that 
the ordinance would be repealed and another 
enacted in its place. Smith asserted that 
the ordinance to be passed probably would 
prohibit the auctioning of any wares after 
night, not specifying the kinds of goods. 
He also said the amount of the license fee 
would be reduced. 








John Harrison of Hartford, Conn., was 
arrested recently after smashing a plate 
glass window of Harris Paul’s jewelry store 
at 99 South Pearl St., Albany, N. Y., and 
stealing two diamond rings valued at $300. 
The crime was committed while the store 
was filled with Christmas shoppers and many 
people were passing in the street. <A 
daughter was near the window when the 
crash came and saw the thief seize the rings. 
She gave the alarm and Mr. Paul and sev- 
eral men gave chase and the man was 
caught several blocks away by a policeman. 
He was bleeding from a gash in the right 
arm cut by the glass and the rings were 
found in the street where he had thrown 
them. After his wound was dressed at the 
Memorial Hospital, he made a statement to 
the police admitting the crime and said he 
was suffering from starvation and attempted 
to steal the rings to enable him to get some- 
thing to eat. After the breaking of the win- 
dow Christmas shoppers gathered around 
the store and it was necessary to call out 
the police riot squad to keep traffic open. 
This is the second recent attempt to rob Al- 
bany jewelers, John J. Orr having been 
caught by a clerk in Heiser-Muhlfelder’s 
store on Broadway after the thief had seized 
a tray of diamond rings and dashed for a 
waiting automobile. 
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The Location of the Gift Department 
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THE question of where in a jewelry store 
the gift department should be located 
is one which can be answered differently for 
almost every store, yet there are some 
general rules which will assist the jeweler 
in placing his gift merchandise to the 
greatest advantage. 

We will divide stores into the following 
general classifications as to size and space: 


condition, The customer feels that anything 
which the jeweler carries has the same 
merits that his jewelry does, and she also 
feels that time is saved if she can buy in 
his gift department when in his store in- 
stead of going to another store to purchase 
gift department merchandise. 

Therefore it is the jeweler’s problem to 
keep his weil-stocked gift department be- 

















GrouP No. 402—POTTERY FROM VARIOUS PARTS OF THE WORID 
(See text on page 111) 


1. The square or oblong store with coun- 
ters and wall cases on both sides. 2, The 
oblong store with wall cases on both sides 
but a counter on only one side. 3. The 
oblong store with wall case and counter 
on one side only. 4. The store large enough 
to have tables or a center counter case 
though the center aisle. 5. The store with 
a basement—no matter what the size. 6. 
The store with a back stock or work room 
where a part can be utilized for another 
purpose, 

Before going into these general cases let 
us think over some conditions governing the 
jewelry store and its gift department. 
Every person knows that there are jewelry, 
precious stones, silverware, clocks, and 
watches in a jewelry store, and that repairs 
are done there. To establish a gift depart- 
ment, or to even sell another line of mer- 
chandise such as stationery, china, glassware, 
leather goods or marble goods the jeweler 
must bring the fact that he has this mer- 
chandise in addition to his regular stock to 
the attention of the public. He must force 
their minds to include this class of mer- 
chandise with jewelry stock when his name 
1s mentioned. Advertising, window dis- 
Plays and counter displays at the front of 
the store, and a neat advertising and an- 
nouncement booklet sent to customers’ 
names on his mailing list will all help, but 
his windows and his store interior will do 
the greatest work for him. 

Once a jewelry store has gained the con- 
fidence of a customer that customer will, 
nine cases out of ten, always return to 
that store to make future jewelry purchases. 

€ gift department will benefit by this 





fore his customers and those who can be- 
come customers—those who pass by and 
look into his windows and the door of 
his store. 

And now for a few general ideas on the 
location : 

1, The square or oblong store with coun- 
ters and wall cases on both sides. This is 


crowd your gift department merchandise, 
but try to display it as much like it will 
be when in a home as is possible on a show- 
case. Use open shelf cases which make the 
goods more attractive. It is just the way 
to display porcelains, small lamps, some 
leather goods and bookends, and candle- 
sticks. But start your gift department at 
the front of the store—and devote the 
window on that side of the store to gift 
merchandise. 


2. The oblong store with wall cases on 
both sides and a counter on only one side 
is a more difficult store to add a gift de- 
partment to. It can be done, though, by 
using the wall cases along one entire side 
of the store for the novelty merchandise 
and devoting maybe one or two of the 
counter cases on the other side to the rest 
of the novelty merchandise which the store 
stocks. Across the back of the store can 
be a table on which novelties such as book 
ends and lamps which do not look well 
displayed in glass cases can be grouped. 
This store will have but one window, and 
here the jeweler will have to devote a part 
of the window regularly to the display of 
his gitt department merchandise or alternate 
his semi-weekly displays, namely, show 
novelties the first of the week and jewelry 
the last of the week. 

3. The oblong store which has only space 
for a wall case and counter on one side of 
the store can be handled in one of two 
ways. The front counter and the last coun- 
ter or that counter which goes across the 
back of the store can be used for gift de- 

















Group No. 403--ATTRACTIVE BITS OF CHINA AND GLASSWARE 
(See text on page 111) 


an ideal small store lay-out. Keep one side 
devoted to jewelry, silverware, with glass- 
ware or china in the back of the store, and 
on the other side have your novelty mer- 
chandise, have your gift department com- 
mencing with the first counter and wall 
show case and extending as far back as 
you have the stock to display it. Don’t 


partment stock and the window handled as 
in paragraph 2. The other method is to 
have shelves built on the unused wall, four 
or five of them, beginning about waist high 
from the floor, and on those open wooden 
shelves, matching the rest of the store in 





(Continued on page 113) 
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Hints for the Dealer Conducting a Gift Department 
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Epitor’s NotE:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest @ 
poy available. 

HERE is an individuality about the pot- 

tery from various parts of the world 
which makes each example particularly in- 
teresting and distinctive. _ The Italian 
Majolica, fascinating indeed in its delight- 
fyl blending of colors and bands of soft 
yellow standing out in pleasing relief, re- 
fects the sunny nature of the peasantry. 
The Copenhagen Art Fayence is among 
the lovliest of pottery with its hand decora- 
ions done in exquisite colors, lending a 
charm which appeals to the most artistic. 


rticles which they desire to see illustrated. en i t 
les will be published in this department and additional information given upon request whenever 


Whenever possible, illustrations and descriptions of 


No. 403 are illustrated a few striking 
pieces in both china and glass. This is ex- 
cellent merchandise for the Gift Shop and 
will attract a high class clientele. 
x Ok x 

Gayly painted tinware is quite smart for 
home decoration these days and makes ex- 
cellent stock for the gift department. There 
are a number of decorative, useful and 
really artistic articles made in this metal 
of excellent workmanship. These very 
charming hand decorated items which with 























Group No, 404—GAYLY PAINTED NOVELTIES IN TINWARE 


A good selection and assortment of such 
pottery in the gift section will gain prestige 
for the dealer and attract discriminating 
customers. Group No. 402 illustrates’ a 
number of decorative pieces in both the 
Italian Majolica and the Copenhagen Art 
Fayence, any single piece of which makes 
a charming gift and presents an attractive 
appearance in the gift shop. 
x Kk * 

Enctrustations in both yellow and white 
fold on china and glassware create an 
artistic effect. This ware is distinctive and 
rich in appearance, in excellent taste, indica- 
tive of refinement and well adapted to grace 
the finest of homes. Viands served on such 
ware will be appetizing enough to appeal 
'o the most critical. Odd serving dishes of 
glass in ruby, amethyst and black with either 
white or yellow gold encrusted borders and 
decorations are truly beautiful and the fine 
imported china with just a hint of cream 
M its coloring and with its broad encrusta- 
tions in gold are most attractive. In Group 


their dash of brilliant color combinations are 
cheerful accessories and one can find many 
little corners which would be materially 
brightened by their use. Of course trays 
are always serviceable and the housewife 
finds use for all sorts and kinds. The at- 
tractive waste paper basket is splendid for 
a real “homey” living-room as are the paper 
racks and smoking outfit. The mail box 
for hanging on the porch give a cheerful 
welcome to all who enter. If you, Mr. 
Dealer, have not already looked into this 
class of merchandise it will pay you to do 
so. Group No. 404 illustrates a few of 
these most interesting items. 
x * 


There seems to be a great variety in 
clocks as in everything else. Besides the 
more conservative and dignified variety 
there is the novelty clock. Something new 
is being devised continually and even in 
the higher grade and more staple products 
in this line improvements and changes are 
being made, all of which tend to make the 
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clock an integral part of the home as well 
as a mere timepiece. In Group No. 405 a 
few examples of what the manufacturer has 
to offer in clocks is shown. It is undoubtedly 
profitable merchandise and the jeweler 
should carry a well diversified line in a 
wide range of prices. In the centre of the 
group is shown one of the latest novelties 
called the Coin Clock. This answers two 
purposes. To keep the clock running one 
must save, for the clock will not go until 
money is inserted. Its appetite for money 
is insatiable and is never appeased. Its 
slogan which is reiterated with every tick 
is “Save—save—save.” A coin, either a 
nickel, dime or quarter, must be inserted 
each day or the clock will run down. The 
Chime Hall Clocks are an ever-lasting joy 
in the home—something to render continued 
service and harmonious to gaze upon. The 
imported traveling clock is incased in leather, 
is octagonal in shape and very smart in 
appearance. The banjo clocks are most 
attractive in style, of distinctive pattern 
and of graceful lines and are quite adaptable 
to any room in the home. The cases are 
of solid mahogany or mahogany finish with 
glass panels decorated in color and the 
metal ornaments finished in rich gold. 


*x* * * 


There is nothing more effective than the 
use of mirrors for the home and the simplest 
setting is beautified by the use of them. 
They not only add length and breadth to 
the room but reflect the charm of the sur- 
roundings; they magnify the charm and 
beauty already existing and where little 
exists or where there is evidence of taste 
and charm the use of mirrors only enhances 
the surroundings. In Group No. 406 is 
illustrated two very artistic mirrors with 
sconces and other accessories which are so 
much in vogue at the present time and 
without which no modern home seems com- 
plete. The mirrors are finished in a metal 
encrustation effect in various colorings, with 
panel pictures at sides harmoniously 
decorated. There are sconces of the same 
style to match as well as those of flat 
finished enamels in black, blue, yellow, white 
or rose or in black Japanese designs. The 
fruit bowls and candlesticks are of glass 
or wood with metal encrustation effect, with 
candles of wax or wood in a variety of 
colors. This is an extremely attractive line 
with real artistic value and quite moderately 
priced. They are excellent for the gift 
shop. 

x * & 

Hand wrought iron work is an ancient 
art and was brought to quite a degree of 
perfection by cur forefathers. There was 
almost as great a multitude of useful and 
decorative objects in those days as there 
are today, though their requirements were 
of a far different nature than are ours at 
the present day. In design and style we 
hark back to many of the old ideas with 
only slight moderation and change. Today 
we are becoming more appreciative of these 
eld products made by the most primitive 
ineans in the way of tools and other facili- 
ties at the service of these old artists and 
we try to imitate these old masters. 
Wrought iron is one of the oldest of work- 
able metals from which objects of utility 
were fashioned. Many of the items made 
teday are reproductions of antique designs 
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Charles Hall, Inc., announces that the growth of 
its business necessitates larger quarters. Hall 
House will remove from No. 18 West 23rd Street to 
its new building No. 3 East 40th Street, about Janu- 
ary Ist. 








The new location will be found most convenient. 
It is near the Public Library, one building East of 
Fifth Avenue on Fortieth Street, and within three 
blocks of the Grand Central Terminal. 











HALL HOUSE 


The New Hall House will be found inter- 
esting and beautiful and well adapted to the 
display of merchandise of individuality and 





charm from foreign countries, together with 
our distinctive American productions :— 


BORGHESE PRODUCTIONS 
HALL SHOP PRODUCTS 
_ LES Bet HAEGER POTTERY 

HALL ae ENTRANCE HALL SHOP BRASS 


CHARLES HALL Inc. 


3 East AO Street, NewYorkCity 
Works - Springlield, Mass. 
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and bear marks of the hand hammer and 
vain forever that beautiful silvery finish 
civen by a special heat treatment. Among 
the few pieces illustrated in Group No. 407, 
the candlesticks are of vastly different type 
and style, one being quite austere in its 
dmplicity and the other of a charming 
groll like pattern. In the other pieces, espe- 
cally the bowl and jewel box, the ham- 
mered metal shows to advantage and is 
peautified by the elaborate scroll decora- 
tions. A lantern always makes a strong 
appeal and if properly used is a charming 
accessory to the home. These are com- 
plete with brack and wiring. 
x x 


Interesting merchandise is essential and 
the dealer who is ever elert for the new 
and different items on the market is sure 
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golfer, indian, monkey, and others, either in 
hanging or standing styles. 
* * * 


Fruit cr flower bowls of many varieties 
are the vogue at the present time and their 
pepularity does not seem to wane. In fact 
just the reverse seems to be the case. The 
manufacturer is constantly producing some- 
thing new and alluring in this line to attract 
the prospective buyer, so that one often 
finds it difficult to make a choice. The 
decorative arrangements of the home in 
vogue at the present time are so simple, and 
so few things are in evidence that the bowl 
is a most conspicuous item of ornamcnta- 
tion en table, sideboard or mantel shelf. 
Whether filled with fruit, flowers or ferns 
it is a charming accessory and combined 
with end pieces in the shape of candlesticks, 

















Group No. 405—:ATTRACTIVE CLOCKS IN VARIOUS DESIGNS 
(See text on page 111) 


to be the popular one and the one to reap 
the greatest profits. The “staples” of 
course are the important merchandise in 
one’s stock but must be varied with 
novelties for “feature” merchandise which 
is often the drawing card. People are con- 
tinually. passing your store, pausing to see 
what you may have on display in your 
window that is new and interesting. If 
you have the reputation for attractive and 
up-to-the-minute merchandise you are bound 
to have a good trade. The items illus- 
trated in Group No. 408 are essentially 
gift shop merchandise. The imported per- 
fume burner is equipped with evaporating 
funnel, lamp, silk covered cord and plug. 
The base may be had in brass, oxidized and 
old gold finish, in many designs. The deli- 
cate odor of perfume comes from the round 
globe, which is in strikingly blended color 
effects. The fire lighters in two styles are 
splendid accessories to the fire place. The 
comfort of a glowing log fire cannot be 
underestimated and this lighter provides a 
means of lighting an open fire without 
kindling wood or paper and in a way that 
'$ convenient, quick and fascinating. The 
torch, an absorbent material, is kept im- 
mersed in kerosene in the tankard. To 
kindle a fire the torch is lighted with a 
» ae and placed under the logs until they 
€ theroughly kindled. The Therom-O- 
= an artistic therometer, is an ornament 

Practical utility. The models include the 





smaller bowls or vases it is equally as at- 
tractive decoration. Group No. 409 illus- 
trates a few of the many bowls to be bought. 
Silver bcwis are always lovely whether in 
plate or sterling, though artistic ones in 
pottery and glass, charming in shape and 
coloring, are as popular. The sterling bowl 
illustrated is engraved and carved and is in 
dull finish with a pierced gold-plated flower 
rack. The candlesticks match. The white 
pottery shown to the left of the group is 
of Italian manufacture. It consists of two 
oval side dishes with a circular centre dish. 
These sets are just a little bit different 
from the usual ones seen in the shops and 
as table decorations of a better grade, are 
of the finest workmanship, of artistic finish, 
and represent the acme of art and beauty 
in this particular line. 





The Location of the Gift Department 





(Continued from page 109) 








woodwork, can be placed gift department 
merchandise, the larger things toward the 
front so that the tendency of light fingered 
people will be thwarted. These open cases, 
only about ten inches in width, necessitate 
much dusting of merchandise, but make a 
very attractive and more life-like display 
than the glass enclosed cases. This idea 
can be utilized even if the counters on the 
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other side of the store are devoted to some 
gift department merchandise. 

4. The store large enough to have tables 
or a center counter case through the center 
aisle is the one which has an almost ideal 
setting for the display of gift department 
merchandise. The center tables, or the 
center counter cases, or both, can be de- 
voted entirely to novelties, and the dis- 
plays so grouped that the merchandise re- 
lates, one to the other. A table can con- 
tain a lamp, book ends, desk set, vase, 
flower dish, candlesticks and other novelties 
which would complete the idea of articles 
which could just be taken and put about 
one room in a house. The jewelry can re- 
main on the shelves of the wall cases and 
the side counters as before, but the center 
of the store will appear a gay mass of 
coloring and attractive novelties which en- 
snare women customers. The store of this 
size has two windows, and one or the' other, 
or alternate windows should always have 
gift department merchandise on display. 
The display of merchandise in this store 
should be shifted very often, that is, the 
novelties in the back of the store should 
be brought forward at least once a month 
and the merchandise which is displayed in 
the back of the store should be represented 
in almost every window display so that 
customers are drawn to the rear of the de- 
partment to see some of the articles which 
attracted their attention in the window. 

5. The store with a basement is the store 
with a separate gift department. The base- 
ment can be decorated and laid out as a 
gift store is decorated and laid out, and 
the general appearance and feeling be that 
it is a gift store, and not a side line of 
the jewelry store. This idea has been 
worked so many times and proven so suc- 
cessful that any jeweler who has done it 
will truthfully say that it is well worth the 
money involved in decorations and time 
spent to make the most attractive layout 
possible. One window should be devoted 
to gift merchandise and a table toward the 
front of the store should have an ever 
changing display of merchandise from the 
basement and the neat card “Visit our 
Gift Department in the basement.” If there 
is not enough room in the store for this 
table, the counter tops can be utilized to 
show some merchandise and the sign be 
distributed about the store. 

6. The store with a back room or work 
room where a part can be utilized for 
another purpose can handle that situation 
as the store with the basement in paragraph 
5 handles it. Have the show case and wall 
case at the opening into the back room and 
work room filled with gift merchandise 
and have that back room partitioned off so 
that a part of it, no matter how small, is a 
little gift shop of its own, and push this 
fact in the window displays and by counter 
top or table at the front of the store dis- 
plays. 

It is very simple for a jeweler, if he 
will study successful jewelry gift depart- 
ments in other cities to go back to his 
own store and with a rough floor plan of 
his store decide just how he can install a 
gift department, giving it the best location, 
and attractive setting for the display of his 
novelty merchandise. Some gift department 


merchandise should always be at the front 
of the store. 
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All the sparkle and sheen of natural jewels is ob- 
tained in necklaces and pendants of 


BAKELITE 


Light in weight, warm to the touch, with its 
sparkling beauty undimmed by moisture or time, 
Bakelite is an ideal material for novelty jewelry. 


Many color effects are obtainable, including emer- 
ald, ruby, sapphire, amber, jet, Chinese amber, 
and jade. 


Manufacturers are cordially invited to see our dis- 
play of samples, and to learn of the unusual 
opportunities which “The Material of a Thousand 
Uses” affords them. 


BAKELITE CORPORATION 
247 Park Avenue, New York, N. Y. 
Chicago Office: 636 West 22nd Street 
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Phenol Resin Products 
manufactured under 
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Get Business by Observing the Gift Department’s Birthday 





By Frank H. Williams 














Lepesant 
haere 


F course, the observance of the birthday 
of the gift department of the jewelry 
store should be made one of the biggest pro- 
motion events of the entire year in the de- 
partment. The gift department is selling 
objects for use as remembrances for birth- 
days and so what could be more appropriate 
than for the department to make a great big 
feature of its own birthday? 
There are, of course, many ways in which 
this could be done and it is the intention of 


the store in promoting the business of the 
gift section. 

Another thing which could be done with- 
out much trouble in putting over the birth- 
day anniversary of the gift department would 
be that of featuring as many “Best Buys” 
as the department is old. For instance, if 
the department is five years old then five 
different articles could be selected from the 
department's stock and specially priced and 
these could be played up in all of the ad- 


























Group No. 


406—MIRRORS AND CANDLESTICKS 


WHICH WILL MAKE THE HOME MORE 


ATTRACTIVE 
(See text on page 111) 


this short little article to suggest some of 
the best ways of doing so. 

If there are a number of employees in 
the store it would be a very interesting 
thing if the establishment would have these 
employees go through the gift department 
and pick out the gifts which they would 
most like to receive on their own birthdays. 
The gift department could then play up 
these selections, in connection with the an- 
neuncement of its own anniversary, and 
could display the selections in the store’s 
main show window, together with cards 
giving the names of the employees who had 
selected the various articles and detailing 
the reasons why the selections had been 
made, A window display of this sort would 
be entirely new for most gift departments 
and so would be certain to attract a lot of 
attention and create a lot of comment. Con- 
sequently it would be a splendid thing for 


vertising done for the event and in the 
store’s show windows as being the gift de- 
partment’s gifts to the public on its birth- 
day and as being the department’s five best 
buys during its aniversary observance. This 
would attract a tremendous amount of atten- 
tion to these particular things and so would 
be sure to boost the sale of these articles 
quite considerably and would also be sure 
to help the store get more business for all 
the other goods in its gift section. 

It would be interesting, too, for the gift 
department to feature articles which were 
appropriate for giving to people who were 
just as old as it was or who were celebrat- 
ing wedding aniversaries of the same num- 
ber as its birthday. 

For instance, if the gift department is six 
years old then it could feature a lot of goods 
which were particularly appropriate for giv- 
ing to children of six years of age. Also 
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it could feature a lot of articles which were 
especially appropriate for presentation to 
married couples who were celebrating their 
sixth wedding anniversaries. 

Also it would be a fine thing if the gift 
department would obtain the names and 
addresses of as many children as possible 
who were celebrating their sixth birthdays 
during the same week as the department 
was celebrating its birthday and if the store 
would then play up these names and ad- 
dresses on a large placard in its main show 
window. On this placard there should, of 
course, be appropriate reading matter telling 
what the whole thing was about and urging 
all other people whose children had sixth 
birthdays during the week to come into the 
store and give the establishment their names 
and addresses. 

In the same way the store could obtain 
the names of as many married people as 
possible who were celebrating their sixth 
wedding anniversaries during the same week 
as the store was celebrating its birthday an- 
niversary and these names and addresses 
could be played up in the store’s show win- 
dow on a placard which would tell the whole 
story. 

If the store could obtain the photos of 
some of the children and people who were 
played up in this manner and show these 
photos in the window with the placard it 
would add just that much to the interest of 
the window and would help the store just 
that much in putting over the birthday 
celebration of its gift department to a big 
success. 

Birthday celebrations generally call for 
birthday presents and, generally, when a 
retail store observes a birthday anniversary 
it marks the event by offering presents to 
the public in the form of special prices. 
People are so accustomed to this form of 
birthday observance by the average retail 
store that anything which embodied the idea 
of giving presents but which was entirely 
different from this old-fashioned method of 
doing things would be pretty sure to make 
people sit up and take notice. 

It would, therefore, be a splendid thing 
for the gift department to issue some ad- 
vertising matter reading about like this: 


“WE ARE SOLICITING YOUR BIRTHDAY GIFTS 
FOR THE CELEBRATION OF OUR BIRTHDAY. 


“That’s something new in the way of a 
store observing its birthday anniversary, 
isn’t it? 

“But we feel we are wholly justified in 
asking birthday presents from you for the 
presents we want are the ones we know 
you will be glad to give. The presents we 
are asking you to give us during the cele- 
bration of the fifth anniversary of our gift 
department next week are these: 


“First.—Your ‘presence’ during the week. 
We know you will be glad to give us a 
present of your presence because we are 
doing so many things during anniversary 
week that you will find it exceedingly worth 
while to come here. Among the things we 
are doing in observance of the week are 
the putting up of special decorations in the 
department, the offering of five best buys 
at really exceptional prices in commemora- 
tion of our fifth birthday, the presentation 
of a number of new articles never before 
featured in our store or seen before in this 
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HAWKES 


Every Flower Lover 


will want this Vase! 


Nate newest Hawkes vase has been designed to 
hold a few short-stemmed blossoms. Everybody 
who loves flowers has frequently longed for just such 
a vase. 























Here it is in sparkling crystal, beautifully designed and 
chastely decorated. It will sell on sight. 


Order just a few of these vases and re-order as you 
sell them—which will be surprisingly fast. We will 
ship your order from our well stocked warehouse, the 
very day your letter reaches us. 


T. G. HAWKES & CO., 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada 





No. 3663—Crystal Vase, Lila 
° Design. 4 inches high, $.85 
each net; 6 inches high, $1.15 
% inches high, $1.35. 
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Cut Crystal 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 
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Novel Gift for Nursery 


A requisite for the Nursery in a new and attractive dress. 


Three 


crystal jars with carefully fitted and ground in stoppers, decorated 


in brilliant enamels and trimmed in gold. 


Prices on request 


GEORGE R. WEST & SONS, Jeannette, Pa. 


Sales Offices in Principal Cities 
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city. Many other things will also. interest 
voy and your time will be well utilized by 
your visit. 

““uSgconp.—The gift from you of a lot of 
talk about our anniversary to your friends 
and relatives. We have long realized, at 
this store, that the very best advertising 
we can get is the word-of-mouth advertising 
of the people who visit our store and who 
buy goods from us. We want you to come 
to our store and visit our gift department 
during the department’s anniversary week 
and we also want you to talk about your 


The Holiday Aftermath—Make it 
Profitable 


AFTER the wild rush for the one big 

gift-giving day is over, there is the in- 
evitable reaction. To be sure, both the dealer 
and shopper are relieved that the strain is 
over and they can take one deep breath and 
relax a bit for another year. However 
there is another side to this aftermath of 
Christmas shopping. Usually the dealer will 
find his stock in a chaotic state, much de- 
pleted and broken, but with possibly some 
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visit to all of the people you meet. This 
isn't a very big present to ask from you 
individually, is it? But think what adver- 
tising our gift department will get if you 
and all the other people who visit the store 
during next week do as much talking about 
all this as we want! 

“Tuirp.—The gift of your interest. We 
realize that we can’t hope to make the con- 
tinued big success of this department that 
we hope to make if you aren’t interested 
in it. To put this department over we must 
have your continued and growing interest 
all the time. The department is designed 
to interest you. We have ransacked the 
world to obtain articles for it in which you 
will find interest. And we will be tremend- 
ously obliged if you will come to the de- 
partment and see whether it does interest 
you or not and tell us just what articles are 
the most interesting to you. If you will do 
this you will give us information which will 
be of immense value to us in helping us to 
determine what new goods to purchase for 
the department, 

“FourtH.—The gift of your patronage. 

f course we want you to buy here when 
you are in the market for any of the goods 
handled by this store or this gift depart- 
ment. This store is planned for the sole 
Purpose of getting your patronage. And 
if we can do anything at all which will 
assure us of your patronage, tell us what 
tis and we'll do it gladly and quickly.” 

An advertisement of this sort would, as 
has been said, be so different from the usual 
Tun of retail advertisements which are con- 
tantly playing up the gifts the store is 
Presenting to the public on its birthday that 
—. get a great amount of attention, 

ate talk and actually create business. 
m ha — is presented in the hope that 
tions yee worth while ideas and sugges- 

arious gift department owners and 
managers for doing things which will con- 


siderably increase i 
th : 
nenennl e business of the de 


things he had surely expected to dispose of 
during the shopping period. He dislikes 
the long dull time which succeeds the hectic 
Holiday buying and the idea of possibly 
cartving over certain merchandise for a 
whole year. To be sure, inventory is 
usually taken shortly after the Holidays but 
if the dealer could devise some ways and 
means of disposing of some of his surplus 
and left over stock through an attractive 
offering he not only simplifies his inventory 
problems and makes an immediate turnover 
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desires, So the recipient of a money gift 
immediately thinks of that “something” he 
or she has wanted particularly and with the 
money to buy it, hastens to do so. 

By the insertion of a clever advertise- 
ment in your town paper, offering attractive 
inducements, such as souvenirs, or possibly 
afternoon tea served to patrons on a par- 
ticular day or days, together with a sub- 
stantial reduction in prices the dealer will 
be able to dispose of the greater part of his 
left over holiday merchandise. 

Another inducement might be. offered in 
the shape of a free lesson in Ma Jongg. 
This could be worked out systematically by 
individual appointment for the lesson, In- 
cidentally, this might help sell Ma Jongg 
sets to those who have not already taken 
up this popular game. Also an offer of a 
manicure to every purchaser above a 
specified amount might be an interesting in- 
ducement to bring the after Christmas 
shopper to your store. The dealer studying 
his community and the trade to whom he 
caters is in a position to know just exactly 
what would best appeal to his trade.—B. 





A Suggestion for Window Display 





OOK ends arid desk sets seem to be very 

popular. People not only purchase them 
for gitts but often buy them for themselves. 
The dealer will find it most remunerative to 
have his stock replete with these articles 
variously priced. ‘These two items look well 
when linked together for display purposes 
either for window or interior display. 

An interesting window display may be 
effected, and it need not occupy a great 
amount of space, by the use of the above 
mentioned articles. The center to be occu- 
pied by a bronze desk set arranged on a 
bletter. A little to the front on one side a 
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(See text on page 113) 


and a profit on this year’s stock but he is 
saved the bother of storing these goods for 
a long period taking up space which might 
be given over to new merchandise. 

This suggestion may not seem practical 
in the face of all the pre-holiday buying 
and the inevitable reaction after this period. 
But stop and consider just two things. 
There is always a large amount of money 
received as gifts; also people have been so 
intent in their thoughts and expenditures 
toward others that they have not had time 
or money to gratify their own wishes and 


simple but artistic pair of book ends. On 
the other side a cigarette box of bronze, be- 
hind which place a desk-lamp with metal 
base and ground glass shade. On either 
side of the lamp a single bcok end, more 
ornate than those in the foreground and 
possibly of a green finish, thus making up 
the whole set. In the background to one 
side a handsome pair of metal candlesticks 
with gold color candles. The color scheme 
would then be carried out in brown, green 
and yellow—all of which blend beautifully 
together and present a rich display.—B. 
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| Our Mr. Jules Schwab has returned from 
ini 








| 
Europe with a wonderful assortment of 
oy novelties suitable for gifts. Goods are 
arriving constantly. A complete assort- je 
ment will be ready February first; come 
and see them. 


eas 





Wonderful Beaded Bags i 
Exclusive Novelty Bags g! 
Steel Beaded Crocheted Bags " 
Unusual Earrings . 





Novelty Bar Pins 
Pendants on Chains 
Dainty Necklaces t 





Smart Cigarette Holders and Cases $ 
Clever Bracelets 
New Brooches 


Send for selections. 


References Required 


Jules Schwab & Co. 


IMPORTERS 





Three-seventy-seven Fifth Ave. 
at Thirty-Fifth Street, New York 


The Sisters’ 7 Rue Bergere, Paris 


Creations 

















1923-1924 Edition 





THE JEWELERS’ CIRCULAR 


BUYERS’ DIRECTORY 


of the Manufacturers, Importers and Jobbers in the 


JEWELRY AND KINDRED TRADES 


A Handy, Classified List for Buyers. Bound in Limp Cloth, 3 x 6% inches. Fits in Vest Pocket 


ISSUED ANNUALLY PRICE ONE DOLLAR 








Sent postage prepaid to any yearly subscriber of The Jewelers’ Circular at half price, remitting 50c., 
when paying his subscription. 
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THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway (Phone 1148 Cortland) NEW YORK 
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The Exclusive Line of a Manufac- 
turer in Your Town 


“AW can I have the best stocked Gift 

Department in my town,” many a 
jeweler asks himself. By obtaining the ex- 
dusive sales on a line of some good manu- 
facturer of novelties, or of several manufac- 
turers for that matter. — 

Regardless of what jewelers may think, 
the manufacturer of novelties is only too 
glad to give the exclusive sale of his prod- 
yets to one well-established and progressive 
house in a town or small city. There are 
reasons for this. 

If there are several gift stores and jewelry 
stores in one town or small city which have 
4 novelty manufacturer’s goods for sale, 
there is the general feeling among those 
sores that it is standard goods, and that 
the only way competition is established in 
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could not be equaled if he carried an as- 
sorted lines Concentration in selling and in 
buying, and exclusive agency for or sale 
of a manufacturer’s products will bring re- 
sults in business which all the competition 
progressive gift stores put into force cannot 
disrupt or seriously harm. So, stock an ex- 
clusive line and reap the benefits. 





What the Gift Department Can 


Eventually Be 





s\ HEN the idea of the gift department is 

given to some jewelers their reply is 
that it involves too many petty sales and 
the handling of too small and cheap articles. 
The truth of their words canot be denied, 
but on the other hand the big department 
stores of today developed out of the little 
general stores of years ago, and the notion 
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silver, leather, wood, or paper is given. 
Even a lamp is a gift today as it never was 
years ago. This condition has to be met by 
the jeweler as it was met by the general 
store of years ago. The jewelry store always 
was the gift store, but with the change in 
the idea of what comprises a gift the jewelry 
store must change its stock to retain the old 
prestige and idea—to continue to be the gift 
store—and adequately fill that position in the 
community. 

The jewelry store today has in the gift 
department the beginning of a gift store 
which will fill any and every need of a per- 
son seeking a gift. Any necessity of life, 
almost, can be found in the department store. 
In the jewelry store should be found any 
and every type of gift which can be given. 
That is the eventual field which the gift de- 
partment will lead the jeweler to. 

There are several large jewelers in very 

















Group No. 409-—FLOWER AND FRUIT BOWLS WHICH MAKE ATTRACTIVE GIFT STOCK 


that particular line is to cut the price so 
that a competitor will have to also cut on 
his profits. 

But where one established house, either a 
jewelry store or a gift store, has the ex- 
clusive line of a novelty manufacturer, and 
that line is one which because of its new 
novelties and its good quality and fairly 
reasonable price is competitive with any 
other novelty manufacturer’s line, then there 
is competition between stores. 

Customers who go into that store having 
the exclusive line of a novelty manufacturer 
are not apt to go to another store to buy 
some other articles which they may want 
of a more staple line or not exclusive line. 
They will buy in the same store in which 
they went to obtain the exclusive merchan- 
dise. It brings business into the store and 
keeps it there. 

The jewelry store with the gift depart- 
ment must beat his jewelry competitors to 
the obtaining of the exclusive line of some 
good novelty manufacturer. He must also 
beat the gift store or gift stores in his town 
oF city. 

If the jeweler is confident that he can, 
with the assistance of his trade papers, and 
his trips to the city where he carefully 
studies the wholesale market and the big 
town gift stores and gift departments and 
with the assistance of good sales people, 
“he —_ of his gift department then 
line r endeavor to obtain the exclusive 

of more than one manufacturer. 

"a are - many different novelty manu- 
that this .whose lines are not competitive 
pe “ is entirely Possible. With one or 
store hi even three exclusive lines in his 

ls selling campaigns are concentrated 
result is a volume of business-which 


(See text on page 113) 


departments of the department stores of 
today contain articles from a few cents to 
a few dollars apiece, articles which people 
need and buy, and the results or income 
from that department are very large. 

In this manner can the gift department of 
the jewelry store be compared with the 
notion department of the department store. 
It brings business into the store, brings cus- 
tomers who will buy from other departments 
and other counters and sells merchandise 
which is closely allied with the other mer- 
chandise sold in the store. How many 
more shoppers will buy materials in one 
store if they can also buy the cottons, silks 
and embroidery threads, the hooks and eyes, 
and buttons, and braids, etc., which are 
necessary to make up the materials into 
clothing or other articles? Many more than 
if the store did not contain notions along 
with materials. 

How many more sales will the jewelry 
store make if it places on its shelves gift 
department merchandise? Many more. Be- 
cause in the jewelry store customers will 
then be able to buy a gift of any kind for 
any occasion without a visit to a jewelry 
store and a gift store too, to make a decision. 
Many people look through the stock of a 
jewelry store and can find nothing in jewelry 
which they can give for the amount of 
money they desire to spend. Then they go 
to the gift store and there the selection is 
so large in attractive novelties that they 
will buy something and seldom go back to 
the jewelry store to buy a piece of jewelry 
or silverware. 

Gifts used to be pieces of glassware, sil- 
verware, jewelry, beads, china ware and 
silver or gold novelties, but those days are 
gone, . Today any attractive novelty of glass, 


large cities who have realized this and have 
enlarged their stores until they are miniature 
department stores—jewelry department 
stores—carrying every type of novelty and 
expensive articles which list under the title 
of “Gifts for Every Occasion.” Those 
stores have reached their goal. In their 
cities if a gift bears their name it is con- 
sidered just the right thing—the very best 
gift which could be given, bearing the seal 
of an established and reputable house. 
There is where each jewelry store should 
seek to be. 

Jewelry stores may have the reputation 
which brings them customers for jewelry 
and silverware gifts, but they are not fulfill- 
ing their full work and duty to their cus- 
tomers until they offer a full and complete 
line of gifts—the novelties and the leather 
and bronze, brass, copper, iron, glass, shell, 
paper and composition articles which are 
the newest gifts of today. 

Jewelers who realize that their business is 
to offer the public “Gifts for Every Occa- 
sion” are the ones who are installing gift 
departments. They are realizing that jewelry 
does not “fill the bill” for every occasion 
and every station in life. They are realiz- 
ing that to have a real gift store and be a 
zift counsellor they must carry gift mer- 
chandise of every type and style—gift mer- 
chandise even to holiday cards and stationery 
in its many beautiful boxes and numerous 
engraved and colored styles. Those jewelers 
realizing these things are working toward 
what the gift department can eventually 
be—the jewelry store which is a completely 
stocked gift store, with the reputation of 
high class merchandise and reliability which 
jewelry stores are able to obtain and main- 
tain.—V. R. B. 








37 Edwards St. 
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Betty Beads in Your Window | TheCOWAN POTTERY Studio 
Mean New Customers in Your Store 


HE beautiful colorings of Betty Bead neck- 

laces combined with a rich but simple setting 
invariably make an inviting and _ profitable 
window display. 


Betty Beads are an ideal item for you to feature 
because 


1. They are sure, quick profit producers. 

2. They attract favorable attention, wherever 
shown. 

3. The price places them within the reach of all 
customers. 


Sets for Little Girls—“Just Like Mother’s”’ 


Two special sets of Betty Beads for children are now 
offered you, one for little tots up to five and the other 
for school girls. Each set consists of necklace and 
bracelet in attractive box. Clasps are of sterling silver. 


Retail Prices 


Necklaces: $1.00 the strand—Bracelets: $1.00 the pair 


Betty Beads for Children—“Just Like Mother’s’, 
$1.00 the set 


BETTY PRODUCTS Co. 


Pacific Coast 
Representative: 
9 Maiden Lane E. B. Elliott, 


Monrovia, Cal. 
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Hartford, Conn. 


519 E. Lemon Ave. 
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COWAN POTTERY 
2An cAmerican Ware 


UCCESSFULLY sold not only by some of the 

most famous jewelry establishments but also 

by jewelers in towns with population under four 
thousand. 












We offer: A special Jeweler’s trial assortment of 
$25 consisting of bowls and vases to retail at from 
$2.00 to $5.00 in the fine designs and rich color. 
ings for which this ware is noted. 


Eight convenient show rooms 


Lake Road, Rocky River, Ohio 








A Notable Exhibit 




















of Highest Grade Decorated China and Glassware 


In Rooms 541-542 Fort Pitt Hotel, Pittsburgh, Pa., 
Jan. 7 to 21. Reasonable prices consistent with quality. 
Only 22Kt. White and Yellow Gold and Ideal goods 
for Jewelers’ Gift Department. 

Largest line of fine Decorated Glass and China in the United States. 


Encrusted imported Dinner Sets or open stock. We stand pat 08 
“BONITA QUALITY” and reputation. So do our customers. 


Bonita Art Glass Co. 
Wheeling, W. Va. 


SAMPLE ROOMS: 


Cox & Company, 120 5th Ave., New York, N. Y. 

J. M. Irving, Equitable Bldg., St. Louis, Mo. 

Triangle Sales Co., 722 Pacific Bldg., San Francisco, Calif. 
E. B. Hill, Chicago and West. 

Cobel & West, South. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ C1rCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busi.ess. 








Addressing Letters and Parcels with Care 
Saves Postage and Annoyance 





Written Expressly for The Jewelers’ Circular 























To much care cannot be exercised in 
addressing letters and parcels, if they 
are to reach their .proper destination in the 
least possible time. I say this in all serious- 
ness, because I know from personal observa- 
tion that some manufacturing and retail 
jewelers send out mail that does not contain 
correct or complete addresses. 

I saw a letter lying on the front showcase 
in a jewelry store several days ago, which 
had evidently just been brought in by the 
mail carrier, and which was rubber stamped 
“Returned for better address.” The clerk 
mailing this letter had neglected to finish 
writing down the address, for it read some- 
thing like this: 

Mr. David ——————— 
235 Northampton St., 
Easton, Pa. 


On another occasion I was rather amused 
to see a letter addressed to a party in this 
fashion : 

Mr. John J. Jones, 
125 West 110th St., 
New York, Penna. 


There is little or no excuse for letters 
being addressed in this manner, and when 
they are it is usually due to carelessness or 
lack of system on the part of the jeweler 
or his subordinates. A letter or parcel 
should never be permitted to leave your 
store unless it contains the full name of the 
individual or firm for whom it is intended, 
together with number and street address com- 
plete not forgetting to write down the name 
ot the State as well as the city or town. 
Carelessness in abbreviating the names of 
“tates, or neglecting to include them in ad- 
dressing mail is to be frowned upon in view 
of the fact that cities and towns bearing the 
‘ame name are to be found in a number of 
States, 

For example: Suppose you addressed a 
letter to a correspondent in Cleveland, with- 
out taking the trouble to mention the name 
of the State. What is the result? The post 
= employes are confronted with the prob- 
m of determining which one of the 25 


States, each having a city bearing this name, 
is meant. Should they decide to return the 
letter to you for a better address, it will 
cost you an extra two cents to mail, to say 
nothing of the delay occasioned you as the 
result of your neglect. In this connection, 
it may be of interest to you to know that 
in addition to the considerable number of 
post offices scattered over the country bear- 
ing the name Cleveland, there are 22 Buf- 
falos, 14 Denvers, 7 ‘Detroits, 6 Philadel- 
phias, 2 Chicagos, 17 Berlins, 12 Moscows, 
and 18 towns named Paris. You will see, 
therefore, how essential it is to write down 
the name of the State, as well as the city 
or town. 

Neglect or indifference as regards the 
question of addressing mail is not only a 
source of annoyance and expense to the party 
at fault, but it is even more aggravating and 
costly to the Post Office Department. I am 
told that misdirected mail costs the Govern- 
ment something over $1,740,000 a year, and 
that the practice is becoming so prevalent in 
spite of repeated warnings and admonitions, 
that the Postmaster General proposes a pen- 
alty to put a stop to this form of amusement. 

I know it to be a fact that certain jewelers 
mail out letters, statements and advertising 
matter without going through the formality 
of writing down the street address. This 
omission not only holds up the delivery of 
their own correspondence, but slows up the 
service in general. When mail arrives at 
the post office minus the street address, it 
is necessary to give such mail “directory 
service.” This involves the post office in 
needless expense, and delays mail 8 to 24 
hours, and sometimes even longer, 

If jewelers are careful to use the number 
and street address complete, on all mail mat- 
ter sent out, they will help materially to 
lighten the labors of postal employes. Do 
not use building address or street intersec- 
tions when mailing letters, as for instance: 


Mr. John Smith, 


Mutual Life Building, 
Philadelphia. 


or 


Dr. James A. White, 
6th & Penn Sts., 
Reading. 


It is far better and more satisfactory to 
all concerned to address your letters thus: 


Mr. John Smith, 
Room No. 402 Mutual Life Bldg., 
1007 Chestnut St., 
Philadelphia, Penna. 


or 


Dr. James A, White, 
606 Penn St., 
Reading, Penna. 


Post office clerks are supposed to know 
street numbers and names only, and the sort- 
ing of all mail is done on this basis. In 
this connection, it is well to remember that 
a large amount of first class mail is sorted 
by railway mail clerks. They are expected 
to be fairly conversant with the names of 
streets, or the street numbering schemes in 
cities and towns along their runs. All mail 
they handle, therefore, that lacks the re- 
quired street name and number is tossed into 
a miscellaneous bag and carried to the main 
post office, there to have the street address 
looked up. ‘Considering the enormous quan- 
tity of mail matter requiring directory serv- 
ice at the larger post offices from day to 
day, it is surprsing to me that letters reach 
us as promptly as they do sometimes. 

Every jeweler, whether or not his out- 
going mail is heavy or light, is in duty bound 
to familiarize himself with such existing 
postal rules and regulations as apply to his 
particular business. The local postmaster 
or his assistants will gladly supply any in- 
formation desired on this score upon request. 

If you have ever had a valuable letter or 
parcel go astray in the mails, or have had 
occasion to file a claim for loss with your 
local postmaster, you will have learned from 
experience how necessary it is to see that 
mail is correctly addressed. If you have 
been derelict in this matter, your shortcom- 
ings will soon be brought to light, and you 
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Art and Service 


Herschede Chime Hall Clocks are an attractive 
asset in the salesroom and a continuous reminder 
in the home, of beauty and service linked with 
the name of the jeweler on the dial. 


Melodious chimes in solid mahogany cases of 
very excellent quality list as low as $175.00, with 
an interesting margin of profit. 


Catalog and pricelist on request 


Our new designs of mantel chime clocks are 
ready for shipment and should be had by every 
jeweler who caters to the best trade. 


Illustrations and pricelist ranging from 
$65.00 to $110.00 sent on request. 


THE HERSCHEDE 


HALL CLOCK COMPANY 
Cincinnati, Ohio, U. S. A. 





New York Salesroom A. I. Hall & Son, Inc. 
Ne. 586 Fifth Ave. Pacific Coast Representative 
Robt. E. Wilkes San Francisco, Calif. 
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The Bow-Knot 





2430 


Samples Sent Upon Request 


fad Unassembled 





RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 

















One-Piece Shank 
and Platinum 
and All Colors and Karats 
125 — ON BROS. 14 KARAT FINDING CO., Ine. 
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64 Fulton St. New York 
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Storekeeping Department 


will find it increasingly difficult to prove 
your claim, or to obtain redress. By way of 
illustration, let us assume that a valuable 
parcel has gone astray in the mails, and you 
have taken the matter up with your local 
postal authorities. Before they will take any 
action whatever, you will be asked to fill out 
a Report of Loss form, containing 18 ques- 
tions, each of which must be answered fully 
and correctly. Principal among the ques- 
tions asked are those relating to the manner 
of addressing mail, 

While we are on the subject, it seems fit- 
ting for me to suggest that jewelers and 
their sales clerks obtain from customers the 
full name, street address, city or town, and 
State, to which purchases of gifts or memen- 
tos are to be mailed. If the clerk’s hand- 
writing is difficult to decipher, lettering or 
typing the address on the parcel is recom- 
mended, since it makes for greater legibility. 

As I write this, I have at my elbow a 
newspaper clipping which sets forth the fact 
that over a million and a half letters are 
sent to the Dead Letter Office at Washing- 
ton every month, according to the annual 
report of the Postmaster General. The news 
item concludes with this breezy admonition: 
“Ding it, write plainly!” 

It is a fact that the Dead Letter Office 
costs the nation’s taxpayers hundreds of 
thousands of dollars every year, and yet this 
department would almost have to close up 
shop if every letter mailed bore the address 
of the sender on the upper left-hand corner 
of the envelope. In view of this startling 
bit of information, is it any wonder that the 
Postmaster General, in a recent recommenda- 
tion to Congress, proposed that a fee of one 
cent be charged on each piece of mail in- 
correctly addressed, and requiring directory 
service at the post office. 

Only today a cleverly edited little house 
organ came to the store bearing the name 
and address of a firm of jewelers long since 
gone out of business. It is not an uncom- 
mon occurrence for the mail carrier to leave 
letters addressed to our place of business, 
the identity of the addressee being unknown 
to us. People who had office room in our 
building years ago, but who have since 
moved elsewhere, still continue to receive 
mail at the old address. 

Certain jobbers and manufacturing jewel- 
ers will do well to revise their mailing lists, 
if the saving of postage means anything to 
them, 

The handling of improperly addressed 
mail is one of the most vexing and costly 
Problems with which the Post Office De- 
partment has to contend. In glancing over 
a recent number of The Layman Printer, 
this fact was very forcibly brought to my 
attention. It appears that in making a de- 
tailed study of this problem, they discovered 
that for a six-day period in the Washington, 
D. C., post office, it was necessary to give 
directory service to nearly 40,000 pieces of 
mail, Continuing, the article went on to re- 
late that the magnitude of the task per- 
formed in connection with directory service 
in the larger post offices throughout the 
country is amazing. In these post offices 
alone it requires the combined efforts of 585 
employes, working eight hours daily, to han- 
€ mail necessitating this special attention, 
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the annual cost in salaries amounting to $1,- 
000,916. The daily average number of pieces 
of mail matter given directory service alone 
was 375,381. Using these figures as a basis, 
it is estimated that the total number of let- 
ters requiring this special service at all post 
offices during the past fiscal year reached the 
astounding total of 200,000,000. The cost of 
handling this avalanche of improperly ad- 
dressed mail was approximately $1,740,000. 

I have no way of knowing what percentage 
of this stupendous volume of misdirected 
mail is chargeable to the carelessness of 
jewelers, but if the 25,000 or more jewelers 
doing business in this country only sent out 
one incorrectly addressed letter a day, the 
yearly total would run well into the mil- 
lions. I do not mean to insinuate that jewel- 
ers as a class are any more deserving of 
criticism in this respect than men engaged 
in other pursuits. I do know, however, that 
there is plenty of room for improvement 
among small-town jewelers, judging from 
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A Jewelry Shop in the Crystal Palace 
Market, San Francisco, Cal. 





ONE of the features of the Crystal Palace 

market, in San Francisco, Cal., reported 
to be the largest and most complete market 
in the world, is a jewelry store. 

The financing of the $2,000,000 enterprise 
was accomplished by the issue of stock, 
bought to a large extent by retailers, who 
are operating the stands in the market. 

Rest rooms, telephone booths, checking 
rooms, dressing rooms, a nursery for caring 
for children while the parents are shopping, 
are all features of the market. The mar- 
ket is constructed of steel, concrete and 
glass. A complete ventilating system has 
been installed. The interior has _ been 
finished in concrete and tile. 

Deiivery from counter to carriage by 
uniformed attendants is free to patrons. A 
quick delivery service for city and country 

















INTERIOR VIEW OF CRYSTAL PALACE MARKET IN SAN FRANCISCO 


the manner in which some mail is addressed 
to us, 

It is well-nigh impossible for jewelers to 
overestimate the value of efficiency in the 
Postal Service, and for this reason we ought 
to try and co-operate so far as lays within 
our power in eliminating waste and speeding 
up service. Before the next batch of mail 
leaves your store, take a few moments to 
glance over the addresses on the envelopes. 
If the handwriting is barely intelligible, or 
the address lacking in the necessary essen- 
tials, you are helping to perpetuate a condi- 
tion that is both irritating and expensive to 
the Post Office Department. Only today we 
received a postal card in the mail sent vs 
by a manufacturing jeweler, which con- 
tained no address whatever on the address 
side of the card. The mail carrier was able 
to figure out that the card was intended for 
us by reading the matter on the reverse side 


of card.—A, S. K. 








When his economic success is devoted to 
things which strengthen and uplift himself 
and his community, he is a social success. 

Nothing is so beautiful as the effect pro- 
duced by snow which falls through air just 
warm enough to keep the flakes damp. 
Each flake then clings to whatever it strikes. 
Trees, shrubs, houses, fences, buildings are 
gorgeously decorated. To see such a scene 
in bright moonlight makes one realize that 
Nature is the Great Artist. 





customers is an important activity of the 
market. All employes are uniformed in 
white and for the convenience of shopping 
housewives who drive to market, there is a 
large free parking space back of the market. 
The jewelry store is in the lower left hand 
side of the picture. 





Making Stamp Space Profitable 


[\ the humdrum routine that forms part 

of the existence of the average man, the 
unusual element, when not overdone, is 
something he always welcomes. 

For years, and, perhaps, decades, the space 
marked off for the stamp on return post- 
cards was considered so much blank space, 
and nothing more. Then suddenly some 
progressive merchandisers realized that even 
the space for the stamp had a distinct sell- 
ing value when effectively utilized, 

Charles Wiggins, of the Wiggins Systems, 
Winnipeg, brings out some unusually effec- 
tive examples. 

Here are a few: 

“One cent well spent.” 

“One cent you'll never regret.” 

“One cent here gets the answer.” 

“A one-cent stamp is very little to pay for 
this service.” 

“One penny here may bring dollars to you 
later.” 

“This two cents may save you hundreds 
of dollars.” 

“Will you stake one cent against the 
chance for a good idea.”—The Mailbag. 
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BUT ‘NOTHING SUCCEEDS LIKE PROFITS’ 
NET PROFIT “ONLY” COUNTS 


= 90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe ay 
Advertise. Write for our Free Cut Service. 











CutNo.S.F. 
Looks and Wears Like PLATINUM 2 Diamonds 4/100 ea. . 2 Diamonds 4/100 
20kt. WHITE GOLD {EID All Profit SSB 


3 Diamonds 4/100 ea. 

















No Stock to Carry 


Order on Five Days’ Memo. 
when you have a sale in sight. 


Orders Filled Same Day 
Received 
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Real 


Platinum —‘Thie <Q Ree. Trade Mark 
@uarantees you genuine diamonds, 





All Emblems and Initials —_7,,, << Reg. Trade Met 






Ww - er SOLID GOLD on Hand at All Times in éuarantece you genuine diamonds 
Tite ED Bas, Pande ok price 14K WHITE GOLD Every Size. DOF MAW 
uaraptecs you genuin 1a D 

R oa <a Display Emblem Cards for Your Window 
IN ORIGINAL COLORS FREE UPON REQUEST 
Buffalo Jewelry Mfg. Co. (Also Black Onyx, genuine Ameth., Topaz, Blood, ve 





ts in 
“The Mail Order House” Sard., Garnet and Hope Sapphire. FREE - | Bie aioe and Initinls 


Brisbane Building, Buffalo, N.Y. To Retail $25.00 Without Diamonds $14.75 | WRITE for WHOLESALE PRICE 




















Arlington Comb Works 


Manufacturers of 
Hair Ornaments and Jewelry Novelties 
SALESROOM 


125 Fifth Avenue, New York 


Samples sent on request 
































, SAMPLE CASES, TRAYS and TRUNKS 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 








AGENTS FOR 
No. OA Leather Telescope “FABER UTICA” TRUNKS No. 2102 Ring Wallet 


RUECKERT MANUFACTURING CO. 


New York Office San Francisco Office 
9-13 Maiden Lane PROVIDENCE, R. I. 220 Post Street 
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FINE BALANCES AND WEIGHTS Send your special orders to ‘ < 

Catal HERMAN KOHLBUSCH, Sr., I Established EMBLEM ; wark, New Jersey 
= request Office: 41 Union Square, New York “09 wees re oe a Emblem Jewelry ae eavtly 

Factory: 149 New York Ave., Jersey City, N. J. — 




















z @ i 


“NN ~ g 











January 2, 1924. 


THE 


JEWELERS’ 








a 


Old Upstairs Concern Now Doing 
Business on the Main Floor 








Written Expressly for The Jewelers’ Circular 

















PULFILLIN G all the requirements of the 
jewelry store de luxe, inviting alike to 
persons of moderate means and the well-to- 
do, the new shoppe of Leininger-Oelheim, 
Inc, in the Genesee building, Buffalo’s new- 
est store and office building, takes its place 
among the leading establishments of its kind 
in the city. 

It truly reflects the characters of its joint 
proprietors in its substantial appointments, 
in its soft-tinted interior which lends a tone 
of refinement to the surroundings, and lastly, 
emphasizes the spirit of progressiveness 
which prompted the partners in this old- 
established house to abandon the conserva- 
tim of a second floor location and make a 
bid for trade in the much larger field of 
shopping transients which patronizes street- 
level stores. 

The store is located just a few steps from 
the city’s main thoroughfare, on one of the 
principal arteries leading to the New Statler 
Hotel and Buffalo’s civic center. With am- 
ple parking space for autos on either side 
of the street, it affords facilities for those 
who make their shopping tours by motor, 
that cannot be offered in the restricted main 
street. 


Two tastefully draped windows, one at 
either side of the entrance, afford 26 feet 
of display frontage, 8% feet high, the en- 
trance itself requiring five feet of the 31-foot 
street frontage. With a depth of 30 inches 
and a base rising in three tiers, merchandise 
can be attractively arranged to command im- 
mediate attention of the passerby. Specially 
constructed of American black walnut, with 
plate glass backing and sliding panels, the 
windows are draped in tan silk valance, 
edged with black, while the curtains at the 
back are of grey silk. X-ray lights, placed 
a few inches apart at the top of the win- 
dows, illuminate them with the daylight 
brightness, 

With ceiling of pale blue tint and walls 
delicately shaded in bluish grey, a pleasing 
effect is obtained in the interior of the store, 
with the aid of celestial lights inclosed in 
domes suspended from the ceiling. These 
are 10 in number, so placed that an equal 
amount of light is diffused throughout the 
store. The floor is of black and grey inlaid 
cork linoleum, 

Fixtures throughout are of birch mahog- 
any. Daylight bulbs, under reflectors, cast 
their light down upon merchandise displayed 
in showcases with pleasing effect. 

Floor cases are arranged in oval effect in 
the center of the store, surrounding the only 
Pillars in the 31 x 34 foot floor space. In 
“ eight-foot horseshoe showcase immediate- 
Yin front of the entrance is displayed dia- 
mond jewelry. On the right side of the oval, 
te case is devoted to men’s gold and 
a Jewelry. To the left of the oval, 
i oot case is used for display of novelty 
~~ Y, beads, necklets, bracelets, etc., while 

jacent is a small case of pens and pencils. 


The rear horseshoe floor case contains all 
solid gold rings in precious and semi-precious 
stones, seals and signets. 

Three wall cases extend along the left 
wall, each 10 feet long, with a fourth of 
equal length across the rear of the store, 
divided by a paneled mirror. The first of 
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respective secretaries of the Buffalo Retail 
Jewelers’ Association and the 24-K. Club. 





Jeweler Lets Checks Advertise Store 





(THERE are three banks in the city of 

Hays, Kans., and a number of others in 
towns about Hays, on which checks payable 
to Herman J. Tholen’s jewelry store are 
drawn, but Mr. Tholen does not have on 
hand for his customers the regular blank 
checks of the banks. Instead, he has his own, 
which are not quite so dignified as are the 
blanks of the banks. Pads of them are at 
three points about the store. All the cus- 
tomer has to do is to fill in the date, amount 
and check the name of the bank on which 








NEW STORE OF LEININGER-OELHEIM, INC., GENESEE BUILDING, BUFFALO, N. Y. 


these wall cases, all of which are equipped 
with sliding doors, is devoted to clocks ex- 
clusively, the center one to sterling silver 
hollowware, the third to lifetime plate, and 
the rear case to a collection of Dutch silver 
novelties. 

The first floor case on the left contains 
diamond jewelry for women, ladies’ wrist 
watches, pearl beads, mesh bags, etc. In the 
second is displayed sterling silver toiletware 
and in the rear imitation ivory ware. 

Two floor cases are located on the right 
of the store, between the window and office, 
the first displaying men’s watches and the 
second ring mountings. Behind these cases 
two watchmakers have their repair benches, 
both working under daylight conditions. Be- 
tween the watchmakers’ department and the 
office is located the diamond room, where 
loose diamonds are displayed and sold. 

Floral pieces, which adorned the store 
during opening week, testify to the popular- 
ity and wide acquaintance which Edward 
Leininger and Charles G. Oclheim enjoy, 
both in and outside of the trade. They have 
always taken a keen interest in trade or- 
ganization work and at the present time are 


the check is to be drawn; or, if the bank be 
an out-of-town concern, fill in its name. 
“I get back my investment in blanks 
through setting my slogan, ‘The Home of 
Reliability,’ before each party who is about 
to pay for something purchased of me, said 
Mr. Tholen to the writer, recently. 

“As they sign their name they are sure to 
see the line underneath the ‘dotted line,’ ‘An- 
other Satisfied Customer.’ That helps still 
more. I have used this for a year, and now 
four other local stores are furnishing checks 
with their advertising on it.”—C. A. G. 





Playing your first game of golf is 
equivalent to having your salary garnisheed 
for the rest of your life. 





To be happy in business you must have 
the feeiing that you are doing something to 
help your customers move forward. 





The old-fashioned girls were satisfied if a 
fellow brought them a dime’s worth of 
candy in a brown-paper bag.—Hearst’s 
Magazine. 
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AT LAST! 


A Unique Astigmatic 
Eye-Test Card 


Combining Many Languages 


This Astigmatic Eye-Test will absolutely prove and 
convince anyone whether or not their eyes are defective 
as it impresses upon them in their native language the 
importance of a careful, thorough, scientific examina- 
tion of their eyes and the necessity of properly fitted 
glasses. 

This Copyrighted International Astigmatic Test can 
also be used as a near vision, display or advertising 
card, featuring astigmatic Eye-tests, as it explains the 
danger of neglecting eye defects and is a warning 
translated into nine languages. 

Besides the Astigmatic Test this card combines 
English, German, Spanish, French, Italian, Portuguese, 
Chinese, Japanese and Greek, which makes it very at- 
tractive and interesting, at the same time very useful 
as a final near-vision test. 


For Office use or Window Display on extra heavy 


5 x 7% beveled gold edged card........... Each $0.50 
For advertising purposes in paper pamphlet form. 

ccs ccusskanbs bein es nahn oeveee nae 5.00 

With your imprint. Per thousand................. 6.00 


International Distant Test Charts (combining six 
languages, Illiterate and Astigmatic Test....Each 2.50 


GEORGE MAYERLE 


Optometrist 
(Established 1893) 


960 Market Street San Francisco, Cal. 





The C.G. BRAXMAR CO, 


10 Maiden Lane, New York City 








Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 





: Made to Order Goods our Specialty 
_ Forty-four years of satisfactory service to an increas- 
ing number of customers. 

Our facilities for manufacturing and designing are 
at your service. 


Write for Emblematic or Badge Catalog 








Apex Jewelry Mfg. Co., Inc. 


FACTORY 








42 Walnut St., Newark, N. J. 
MAKERS OF 


Ladies’ Fancy 18K 
White and 14K Green 
Gold Stone Rings and 


Diamond Mountings. 











639 Jobbers Only. 


Eastern Rep. Western Rep. 
Mr. I. WEINSTEIN Mr. K. L. TAYLOR 
93 Nassau St., New York City 29 E. Madison St., Chicago, DL 














No. 210 20/15 mm. 


No. 570 
5 Bs cw ased $4.00 | 45 Mm. ...... $8.60 
a itt ia 9.50 
i  Séenneee 600 | 55 “ 11.06 
DD  cceseeuk ar 12.50 
18/13 Mm. $3.00. 


16/12 Mm. $2.50. 
20/15 Mm. $3.50. 
Memo selections sent same day as received. No, 570—35mm. 


A. R. GAROFALO 


Manufacturer and Importer of Cameo Jewelry 
72 Bowery New York 











SPIRO Ring Watch Case 


ca Wrist Watch § fs if 
Na Cases Agee ahs) 


of every description 


Samples sent on request 


ure C ; 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 
79 Nassau St. New York 















































ELK TEETH 


Genuine (mow scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt’ of 
the Black Hills, So. Dakota. Sell 
well everywhere. 
Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, ourma- 
lines, Topazes, Amethysts,_ etc., 
all faceted; all the leading Cabo- 
chon cut semi-precious Stones. 
lesale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 








Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 9 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co., 
11 John St., New York 
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Collection Thoughts for the Jeweler 
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SVERYTHING out West is a “ranch’— 
E ‘down south a “plantation’—’up east a 
“farm.” But north, south, east and west an 
invoice due is an invoice due excepting when 
t is uncollected, then it is a Trade Debt. 

To eliminate Trade Debts—to improve 
commercial credit—and to expedite the real- 
ization of earned profits—should be the ef- 
fort of every jeweler. 

The whole process is a matter of chal- 
lenging attitudes. 

Perhaps the most common attitude to be 
met in the collecting of bills is that of in- 
difference. To know the attitude of your 
delinquent assists towards the proper ap- 
proach for his tardy response. The “atti- 
tudes” that bear on financial delinquency can 
be classified in part as follows: 

(a) Indifference. 

(b) Pure neglect or carelessness. 

(c) Habitual tardiness. 

(d) Priority given to other obligations. 

(e) Misconception of trust. 

(f) Postponement by sickness or unex- 
pected financial obligations. 

(g) Irresponsibility or purposeful neglect. 

(h) Injured attitude (result, perhaps, of 
some error in service). 

One of the advertising experts of our 
country admonished that in successful letter 
writing, one should appeal to the emotions 
of a human being. It was his contention 
and proof that sales were best created in 
the appeal to the power of fear; friendli- 
ness; playfulness; personal ambition; per- 
haps vanity and so on. Such reasoning is 
successfully followed in some of the national 
advertising observed. The collection of 
money is somewhat parallel—the objective 
being reached by a form of salesmanship 
and advertising. 

One of the human traits on which the 
collection of bills can be centered is that of 
curiosity. Following is a unique letter, 
quoted merely as an illustration as to how 
an appeal to curiosity as a human and re- 
sponsive emotion can be applied collection- 
wise, 

Gentlemen : 

Here’s a pin. Looks a good deal like 
any other pin—doesn’t it? 

But this isn’t an ordinary “common 
or garden variety” pin. It is really 
and truly a magic pin. 

It will relieve you of a lot of bother 

and us of a lot of worry. It will set 
you square with us and help us square 
up with the other fellow—so be careful 
and don’t lose it. 
_ Better be sure of it and play safe, for 
It is the pin you will want to attach 
your check to this letter in payment of 
the statement enclosed. 

Thank you for the check. No charge 
for the smile we hope to get out of this 
little letter, 

Yours very truly, 

P. S—Please hurry. We want to 

use the magic pin on another fellow.” 


The methods for collecting bills are many 
and varied. No one suggestion can be of- 
fered that will be completely successful in 
every instance. In fact, the type or form 
of collection methods of a “light” entreat- 
ment or suggestion. Others rely upon seri- 
ous approach entirely. Those with the best 
records generally avoid over due bill con- 
gestion in advance by collecting at the time 
of sale. 

There are a certain percentage of cus- 
tomers, of course, who fall in a class which 
does not recognize any “personalities” or 
suggestions, kind or harsh, in the effort for 
collections. 

One of the very latest collection plans 
coming to notice is as follows: 


“You need your money 
And I need mine, 

If we both get ours 
It will sure be fine. 


But if you get yours 
And hold mine too, 
What in the world 
Am I going to do?” 
See 0G BAO OI cc oecccrseccnes 
The amount you still owe us is $.... 
Yours sincerely, 


“I find the prompt collection of bills most 
helpful to increased sales,’ remarked a suc- 
cessful retail jeweler. He explained his 
contentions first in the quotation of a story. 
“A dealer,” he said, “ordered a bill of goods 
from a manufacturer. In reply the manu- 
facturer wired, ‘Can’t ship until you pay for 
your last shipment.’ ‘Cancel the order,’ 
wired back the dealer. ‘Unable to wait so 
long.’ It is much easier to sell jewelry to 
people who have paid than to those who 
still owe.” 

It is the same psychology that would 
work with yourself individually. If you 
were to see a number of attractive scarfs 
in a store window and feel inclined to pur- 
chase them—you might hesitate if you knew 
that last month’s bill was still unpaid to 
the haberdasher. 

Jewelry bills sometimes result from pecu- 
liar circumstances. An anniversary may 
bring about a hasty order from some rela- 
tives or friends. The anniversary of a busi- 
ness associate frequently prompts a number 
of friends to get together and “give some- 
thing.” Sometimes the bill arrives so long 
after the event, it is hard to collect, as the 
one in charge has difficulty in gaining re- 
imbursement. Along these very lines, there 
is a commendable letter for use. It is sent 
out with the bill—the letter being on a 
small-sized letterhead that folds over once. 
Produced in this way it looks neat and not 
overspreading, in fact semi-personal in its 
appearance. 

Dear Sir (or Sirs, Madam, etc.) : 
Just a word in reference to the bill 
attached. 
I hope you won’t think I am hurry- 
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ing it. It’s really difficult to know just 
when to send out bills. 

In events like these, where a number 
of people get together and: purchase a 
remembrance we sometimes get calls to 
send a bill quickly so the matter can 
be cleared up. Others want to have 
extended time. Then again some peoplé 
pay all their bills on a certain date. 

So please handle ‘this bill as you 
prefer—and if by chance you want any 
“individual” bills or duplicates made 
out to help you, please let us know. 

Yours sincerely, 


The above letter represents good collection 
salesmanship. 

To become recognized for certain prin- 
ciples or for certain accomplishments is an 
assistance towards success in the direction 
of the ends being sought. If you collect 
bills promptly though courteously and diplo- 
matically and make known your results and 
expectations in this direction, you will sooner 
or later become so respected. On the oOppo- 
site hand, if you never make any real firm 
effort to collect the money due you, you 
are apt to be judged by your customers as 
“easy” to the result of bills purposely de- 
layed, due to the reasoning that you are 
ever in any hurry in this direction. C. T. H. 





Why Buy at Home? 





A BANKER in a little city was asked by 
local merchants, interested in a “buy 
at home” campaign, to set down for publica- 
tion the reasons for patronizing home in- 
dustry and home stores which appealed most 
strongly to him. They are worth quoting: 
“I buy in Ourtown,” he wrote, “because 
Ourtown’s retail establishments compare fa- 
vorably with those of much larger cities in 
the matter of stocks of goods and prices,’ 
appointments and quality of service. 

“But that is not the most important rea- 
son, 

“T buy in Ourtown because I live in Our- 
town and I know that we cannot have the 
kind of stores here that we want unless we 
patronize them. 

“Every business is in some measure de- 
pendent for its success upon that of every 
other business. A proper sense of personal, 
as of community interest, dictates the great- 
est possible measure of co-operation, More- 
over, dealing with your neighbors brings in- 
evitably a better understanding and appre- 
ciation of them. 

“The more we buy in Ourtown, the more 
effectively do we work to make Ourtown 
truly a community in the best sense of that 
good word.” 

Here is a man with the right idea, and 
the knack of expressing it. He has told the 
real reason for loyalty to a town—and it is 
a good one. There is a real obligation to 
one’s neighbors and the fact that it pays to 
discharge this obligation to the best of one’s 
ability does not detract from the fact that to 
do so is a duty.—Novelty News. 








Two unmasked men held up the Goldberg 
Loan Co., Tulsa, Okla., forced William Gold- 
berg and R. D. Hanawalt, the only persons 
in the office, to open the vault and escaped 
with about $30,000 in cash and diamonds. 
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Fitting 


V.T.F. Watch Glasses 


requires no comparative 


table of sizes 


Every one knows what 


sizes they are 
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ORDER FROM YOUR JOBBER 


HAMMEL, RIGLANDER & CO. 


Exclusive Wholesale Distributors 


NEW YORK, U. S. A. 
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The Horological Questionnaire 
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Autuor’s Nore—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to One who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Dec. 5) 

Question.—How shall we proceed to 
make a suitable cutter for use in our jeweling 
attachment ? 

ANsWeR.—The cutter is simply a piece 
of steel rod one-half inch in length by .098 
in diameter. It should be hardened and 
tempered to a light straw color, then, about 
one-eighth of an inch of the end of the 
tod should be ground away to leave exactly 
one-quarter of the diameter. The end of 
the cutter should be given a clearance angle 
of about 15° to facilitate free cutting. As 
the acting edge of the cutter is on the end, 
it should be ground on a diamond charged, 
copper lap in order to produce a keen cut- 
ling edge. A cutter that is prepared in this 
manner will make a smooth, clean cut; in 
fact, it will leave the surface of the jewel 
setting practically polished. 

Question.—How shall we proceed to re- 
duce the diameter and thickness of jewel 
Settings with the jeweling attachment? 

ANSWeR.— Assuming that we have an end- 
stone and hole jewel which are too large 


to fit in the balance cock, we may quickly 
reduce the diameter in an accurate manner. 
To finish the endstone properly in one cut, 
it should be attached to a small cement 
brass and spun true with a pegwood against 
the inner cone. Then the cutter of the 
jeweling attachment may be adjusted for 
a light cut. When this cut is made of the 
proper diameter to fit the balance cock, we 
may remove the finished endstone setti¢ 
and after cementing and truing up the whole 
jewel setting, we trim the setting to the 
same diameter as the endstone. Then we 
may remove the hole jewel setting, clean 
off the cement from each jewel and try 
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them in the balance cock. If they do not 
fit flush with the top of the cock, then we 
may place the hole jewel setting in a jewel- 
ing chuck and trim the step to the proper 
thickness for a good fit. All of this work 
may be readily observed with a glass whiie 
we do the actual cutting or turning. 

Question.—In the lust installment, we 
observed that a number of jexels of large 
diameters, could be altered to fit smaller 
sized watches. How may such work be 
done to the best advantage? 

ANSWER.—Assuming that we have at hand, 
a number of hole jewels and endstones for 
18 size watches and we wish to alter the 
diameters and thicknesses to fit 12 size 
watches, we may select all hole jewel having 
holes of suitable sizes for 12 size watches. 
A small cement brass should be faced off 
flat and smooth and about the same diameter 
on the end as the finished jewel setting will 
be. In cementing the hole jewels to the 
cement brass, they should be spun true from 
the hole with a pointed pegwood. Occa- 
sionally hole jewels are not true with the 
outside diameter of the setting and in this 

















case we can make sure that they will be 
true, by truing them properly from the hole. 
As the seat of the hole jewel will require 
alteration, as well as the outside diameter, 
we may make a special cutter that will per- 
form both operations at the same time. The 
special cutter may be made with a small 
step, corresponding to the step on the seat 
on the jewel setting. Fig. 83, shows an 
enlarged view of the regular cutter and 
also the special cutter for hole jewel set- 
tings. The outer end of the special cutter 
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need only be long enough to trim the jewel 
setting its full length, then the shoulder of 
the cutter engages the jewel setting and cuts 
the seat as required. 

The seat and consequently the thickness 
of the jewel settings may all be made 
identical, by using a simple stop, which may 
be applied to the tailstock and spindle. The 
stop is illustrated in Fig. 8. “A” is a 
collar of brass turned up true and bored 
out to fit over the end of the tailstock. It 
is unnecessary that it be attached with a 
set screw to the tailstock, but it should be 
a good fit, so it will stay in place when 
slipped over the end of the tailstock frame. 
“B” is a brass collar of the same diameter 
as “A,” which should be turned up true 
and bored out to fit the tailstock spindle. 
A small set screw should be fitted in one 
side to attach it to the spindle, then an ad- 
justing screw should be fitted in the op- 
posite side, lengthwise with the tailstock 
spindle. The adjusting screw may be of fine 
pitch and should fit close, with no side 
shake. The end of the screw should be 
slightly rounded, so that it will make ac- 
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Crown Metric 


Watch Glass Gauge 


Note the 


CORRECT 


Metric 
and 16th 
Equivalents 





Sussfeld, Lorsch & Schimmel 





The Metric Graduations being so much finer than 
the divisions of the 16th gauge, the glasses run closer 
to size and are more accurate and uniform than is 
the case with the old 16th glasses. 


The Metric Gauging of Watch Glasses 
by 10th Millimeters 
is RECOMMENDED by the 


Bureau of Standards 


in Circular No. 43, dated Washington, 
January 24, 1921 


CROWN WATCH GLASSES 


are labeled strictly in accordance with the 


BUREAU OF STANDARDS 


TABLE OF EQUIVALENTS 


GREATER ACCURACY 


METRIC GAUGING 


nWatch Glasses 
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curate contact with the collar “A.” | 

The simplest method of obtaining the 
proper setting of the jeweling cutter, is to 
select a standard size jewel and spin it true 
on the cement brass. Then, we may use 
this jewel as a guide and set the cutter so 
t will just make contact with the outside 
diameter of the jewel setting. Then we 
may turn the adjusting screw in collar, 
“RB” yntil the second step of the cutter 
makes contact with the seat of the jewel. 
When the proper setting of the cutter has 
been obtained in this manner, then we may 
remove the standard jewel and proceed to 
cement the large jewels in place and trim 
them to the required dimensions. When 
the cutter is once set to the proper point, 
it is a very simple matter to cement a jewel 
in place and push the tailstock spindle to 
the limit of the adjusting screw. The cut- 
ting end of the cutter should be kept sharp 
and the lathe run at a high speed to obtain 
the best results. 

To trim the endstones to the proper 
dimensions, we may follow the same plan, 
and use a standard size endstone to obtain 
the correct’ setting of the cutter. If the 
thickness of the endstone requires altering, 
we may, after timming the endstones to the 
required thickness, lap them flat and with a 
high finish by using a jasper stone, which 
is ground to the proper fineness to produce a 
lapped surface of the top of the endstone. 
This may be easily done by rubbing the end- 
stone on the jasper stone with short, cir- 
cular motions, 

When all of the jewels have been trimmed 
to the required sizes, we may quickly remove 
all of the cement by boiling the jewels in 
strong lye solution for a few moments, then 
they should be thoroughly rinsed with warm 
water and dried in hot sawdust. 

Question.—When we reduce the thickness 
of endstones, we may also alter the cup 
which extends from the top of the jewel 
to the top of the setting; also such set- 
lings may be marred in some manner. How 
can we restore the original finish of the 
endstones? 


Answer.—When endstones are finished in 
the factories, the cup of the setting is finally 
given a highly polished surface. This opera- 
tion is termed “stripping,” and it is a trick 
that is done in a very short time if we use 
the proper tools and methods for doing such 
work, The proper tool to use for such work 
is termed a sapphire stripper and is simply 
a piece of genuine sapphire, which is ground 
with diamond powder to the required shape 
and then the cutting edge is highly polished. 
The sapphire stripper may be obtained from 
any material dealer, 

_In stripping the endstones, we place them 
ma jeweling chuck and set the T-rest in 
position. If there is considerable metal to 
be removed from the cup of the setting, we 
may use a regular steel graver to do the 
bulk of the turning, as the sapphire stripper 
is rather a frail tool and it should be used 

only for making light finishing cuts. 
When we have turned out the cup of the 
wel setting to the proper form, then we 
ring use the sapphire stripper and produce 
€ final finish by taking a light cut. In 
tripping jewels of any kind, we should 
sa the action of the stripper with a 
m due care should also be observed 
the stripper dces not come in contact 
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Certificates Recently Granted by the 
Horological Institute of America 














JUNIOR WATCHMAKER 


The following are the names and employers of candidates granted the degree 
“Junior Watchmaker” by the Horological Institute of America, Oct. 1, 1923. 


Candidate 


Dell F. Beach 
Betrand E. Brown 
J. L. Brown 

Vance E. Buker 
H.' Buytendorp 
William A. Cutting 
Jerome DeHaes 
Hans E. Hays 


Self 


Swift Bros. 
Mr. Sandberg 
Jahnke Bros. 
Student 


Louis Igon Hodges Student 
Ralph E. Morrison Student 
Julius S. Scherer None 

F. H. Spriggs Brock & Co. 
Louis Taub Student 
David Ory Weaver A. J. Holmes 
Fred H. Winslow Self 


Jacob Q. L. Young 


Employer 
W. A. Brown Co., Inc. 


Frederick & Nelson 
Joseph H. Lehman 


S. Kirk & Son Co. 


Address 


Hobart, Ind. 
Lincoln, Maine 
Nacogdoches, Tex. 
Quincy, Mass. 
Richmond, Va. 
Los Angeles, Cal. 
Seattle, Wash. 
Portland, Ore. 
Peoria, IIl. 

Los Angeles, Cal. 
Peoria, Ill. 

Los Angeles, Cal. 
New York, N. Y. 
Lumberton, N. C. 
Eagle Grove, Ia. 
Baltimore, Md. 


CERTIFIED WATCHMAKER GRADE 
The following received the degree of “Certified Watchmaker” on Oct. 1: 


Waldo G. Hedges C. O. Hiles 
Jasper J. Spurlock 
J. Alvin Taylor 


H. R. Winzenreid 


J. G. Donavan 
S. T. Little Jewelry Co. 
Feagans & Co, 


San Francisco, Cal. 
Los Angeles, Cal. 
Cumberland, Md. 

Los Angeles, Cal. 


On Nov. 5, the following certificates were granted: 
JUNIOR WATCHMAKER 


Candidate Employer Address 
Adolph J. Geiger Self Sabetha, Kans, 
Carl N. Hendrix Speicher Bros. Kankakee, III. 
W. D. Jacoby Self Los Angeles, Cal. 
Isak Jarvis Brock & Co. Los Angeles, Cal. 


F. H. Palm 
Pasquale Versace 


George J. Wild Student 


Feagans & Co. 
David D. Vawten 


Los Angeles, Cal. 
Philadelphia, Pa. 
Peoria, III. 


CERTIFIED WATCHMAKER 


Louis Kades 
None 
J. S. Breen, 


Victor E. Cozine 

Niels Getreuer Hansen 
O. M. Jaccod 

Harvey Loop 

W. Harry Morris 
Arthur Perry Nelson 
Thomas F. Proctor Self 

O. T. Zaspel Student 


Self 


c/o H. Ekstrom 


Crescent Jewelry Co. 


Newburgh, N. Y. 
Grand Island, Nebr. 
Cincinnati, O. 
Astoria, Ore. 
Charleston, W. Va. 
Fargo, N. D. 
Boston, Mass. 
Peoria, IIl. 








with the jewel, as in that case, we may 
damage the jewel and also may damage the 
point of our sapphire stripper. 

‘ To do the best work with the stripping 
tool, it must be in absolutely perfect con- 
dition, as the slightest nick in the cutting 
edge will be reproduced in the surface of 
the jewel setting or any work that is per- 
formed with the stripper. A jewel stripper 
usually comes set with a metal and rubber 
handle with a cap similar to a fountain 
pen and this cap should always be placed 
over the sapphire point when the tool is 


not in use. 
(To be continued) 








Organized Knowledge 





USINESS has long since ceased to be 
largely a series of price hagglings, a 
continual measurement of greed and sharp 
wits against sharp wits and greed. The 
real business men of this age are creators. 
They are seeking to build that which will 





endure. A permanent business, whether big 
or little, must be productive and must be 
beneficial to every one concerned—buyer, 
seller, employer, employe. The executive who 
runs such a business or any part of it, must 
give his energies to organizing the forces that 
are at his command, to judging, directing, 
and influencing men; to long distance plan- 
ning, to meeting unexpected difficulties, 
unlooked-for opportunities with correct, 
decisive thought and word. These functions 
call for brains—not crude but trained; they 
call for thought—not helter skelter, but 
concentrated and effective; they call for 
knowledge—well organized. 

A trained, well developed brain is an in- 
dispensable asset in business today, because 
business is becoming more and more 


scientific. The professions have long been 
looked to as requiring especially trained 
brains. Science has done wonders in the 


technical field. Eventually it is certain to 
do wonders in the field of business.—Joseph 
T. Johnson, L.L.D., in Forbes’, 
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FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


WwW. B. & C'IEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 
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N the designing and building of machinery 
of any kind there are several laws rela- 
tive to resistance to motion which must be 
taken into consideration, and power sup- 
plied sufficient to overcome the resistance, 
and furnish energy enough to operate the 
machine. Any excess of power over that 
which is necessary to operate the machine 
creates excessive wear, necessitating larger 
bearings and points of strain in relation to 
the resistance required to keep the power 
under control. The more power supplied, 
the more resistance necessary to keep it in 
leash, and store up energy. Thus the ma- 
chine grows in bulk. 

In machines of greater bulk than time- 
pieces a margin of safety is created, and de- 
pended upon to reduce the danger of break- 
age, but as the margin of safety grows, 
resistance to motion is intensified, due to the 
heavier parts, so there are certain limits 
which must be observed in order to keep the 
bulk of the machine in relation to the 
amount of service it is expected to deliver. 

By starting with a low gear and increas- 
ing the size of the gears from the source 
of power to the delivery end, speed is sacri- 
ficed, but power is gained. Inversely, by 
starting with a large gear and reducing the 
size power is sacrificed and speed gained. 
Another equation which must be taken 
under consideration relative to the delivery 
of power is that, in machinery which is de- 
signed to produce speed, the more speed ac- 
quired, the more power is delivered, due to 
the momentum the mass acquires. 

In a watch, being a compound train, with 
wheels delivering power to pinions which in 
turn carry wheels which impart power to 
other pinions, the reduction of gears is very 
rapid, and power is sacrificed for speed, 
but the power which is lost through the 
rapid reduction of gears is partially com- 
pensated by the speed gained, as explained 
in the foregoing paragraph, due to the mo- 
mentum which the mass acquires. 

Having these points well in mind we can 
proceed with the various resistances which 
must be met and overcome in all machinery, 
bearing in mind that what would be a trifle 
in a heavier machine with more motive force 
is greatly magnified in a watch, due to the 
light weight and minute construction of the 
Parts involved. 

Gravity—TThe earth revolving on its axis 
at a tremendous speed has a tendency to 
drive any object toward the center, and 
the further removed from the center the 
more tangential this action becomes rela- 
tive to the revolving mass. The action of 
gravity relative to the mass is exactly in 
relation to the resistance of the mass. The 
more the mass resists, the more is the pull 
of gravity, 

Mass, in motion, has a tendency to come 
to rest, due to the pull exerted by gravity, 
> the further the mass is removed from 
lt center of motion, the less resistance is 
ried evidenced by the relative oscilla- 

* Of a pendulum at sea level as com- 





pared to its action at higher altitudes, after 
taking into consideration the lesser effect of 
rarified atmosphere at high elevations. Thus 
gravity resists motion directly in relation to 
the density of the mass involved, and this 
resistance to motion is known as 

Inertia—The greater the mass, relative 
to its density, the more inert it becomes. 
More power is required to get it into motion, 
and it acquires momentum in direct relation 
to its speed, and requires a certain amount 
of resistance to arrest its motion. This law 
of Inertia and its relation to momentum is 
evidenced by the following. Suppose a 
wheelbarrow to be loaded with sand. It 
requires considerable energy to get: it into 
motion,- but once in motion the momentum 
acquired is in direct relation to the speed 
attained, and the resistance required to stop 
it is in direct relation to the momentum plus 
the weight. 

Friction is the resistance generated by 
two surfaces rubbing together, and its power 
is increased by the roughness of the surfaces 
in contact plus the pressure applied, and 
diminishes as the surfaces in contact are 
smoothed or polished. Thus a pivot which 
is round and well polished is effected less 
by frictional resistance than one which is 
rough and poorly formed. 

Adhesion is that property possessed by 
matter which causes the surfaces in contact 
to adhere, or stick together, and diminishes 
in relation to the pressure applied and the 
speed sustained. Adhesion is effected more 
by the circumference than by the length of 
the bearing. Friction and adhesion are so 
closely related in a watch that their identi- 
ties become confused, and it is hard to de- 
termine which has the most effect. Par- 
ticularly if the oil goes bad the confusion 
grows. 

At the start of the oil going bad, and 
while the surfaces in contact are still well 
polished, friction is undoubtedly more active, 
but as the pivot and its bearing start to 
wear and become rough adhesion is the 
more active, but again, as the surfaces be- 
come rough friction is active, for it grows 
less as the surfaces are polished, so you 
see that the character of the two are so 
alike in effect that it is difficult to tell which 
is the more effective, but the same remedy 
applies in both cases, for if the pivots and 
their bearings are well polished and oiled 
neither friction or adhesion are particularly 
effective because the watch was designed to 
overcome these resistances and still deliver 
the proper amount of power at the escape- 
ment. 

Viscosity of Oil—In order to be a lubri- 
cant, oil must have body, and possess the 
property of hanging together. In rubber 
this property is called elasticity; in oil vis- 
cosity. In oils of the same body viscosity 
is effected by temperature. Viscosity in- 
creases or diminishes as the temperature 
changes, becoming thicker in cold and 
thinner in warm weather, but the oil we get 
now is refined at a temperature which prac- 
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tically insures an even character of lubricat 
tion in any temperature the watch is or- 
dinarily subjected to. 

The effect of dirt being mixed with oil 
is felt more than any other condition, in-so- 
far as it increases the body of the oil by 
being carried in suspension, and the par- 
ticles of dirt being harder than the oil, get 
between the pivot and the bearing and keeps 
the oil from acting. 

A pivot turning in a bearing, and the oil, 
through the property of viscosity holding 
back is the element under consideration, but 
other matters had to be threshed out before 
an oil was found which answered all de- 
mands in a_ satisfactory manner. The 
residue left by gasoline on pivots and plates 
is extremely detrimental to the action of oil, 
and is discussed fully under Cleaning the 
Watch. The retention of oil at the contacts 
is a subject which should not be passed by 
lightly as it involves a discussion of the law 
of capillary. | 

The dictionary defines capillary attrac- 
tior as the power possessed by porous bodies 
to draw liquids, and does well enough for 
a terse definition, but if we permitted it to 
pass without a discussion of the theory in- 
volved we should be guilty of remission ‘on 
a subject, the importance of which is too 
‘ittle realized anyway. 

A homely illustration will serve to éx- 
plain the effect of capillary attraction. In 
the middle states, when the sun is hot, 
tender plants are watered by placing a can 
of water at the side of the plant, and bury- 
ing one end of a rag in the ground at the 
root of the plant, immersing the other end 
in the can of water. Capillary attraction 
draws the water from the can to the roots 
of the plant as long as water is left in the 
can. In comparing the action of water and 
oil, the action is somewhat different, but the 
results are the same. 


Upon polished surfaces, such as pivots 
running in jewels, the closer the fit the 
more the tendency of the oil to remain on 
the points in contact. The more the points 
in contact are polished the more active is 
the oil. While a jewel may not be cracked 
enough to cut the pivot or effect the action 
of the watch, a jewel that is cracked at all 
should not be left in a high grade watch, for 
the crack acts as a capillary channel or 
groove, and will carry the oil away from 
the pivot very shortly, so the next cracked 
jewel which you are inclined to pass ‘by 
because of the minuteness of the break, take 
into consideration the capillary effect of the 
break and you will not pass it. 

In analyzing the reason for applying 
jewels to watches we become confused by 
the fact that as the watch rises in grade, 
by more jewels being introduced, among 
those who have given the matter little 
thought, the inference is that jewels refer 
to something of great value and the real 
reason is lost sight of. Aside from the fact 
that friction is reduced the fine finish or 
polish is a decided element in keeping the 
oil on the contacts, for in roughly finished 
parts the roughness of the metal provides 
capillary grooves through which the oil is 
carried from the contacts, and is partly the 
reason why cheaply finished watches wear 
more rapidly than the finer. 

Tangential force is the tendency which 
bodies travelling in a circle have to go ina 
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The merits and beauty of watch 
crystals depend upon the skill of the 
workmanship which produces them. 


K. K. Watch Crystals are being 
manufactured in factories where con- 
tinued advantages of skilled work- 
manship coupled with unceasing im- 
provements maintain the reputation 
and quality of the highest standard in 
watch crystals. 
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straight line, tangent to the circle in which 
they are travelling. If a weight is tied toa 
string and whirled about the head until con- 
siderable speed is attained, and suddenly the 
string is released, the weight will continue 
in motion for some time but the direction 
of motion or travel will be changed. It will 
fly off in a straight line tangent to the 
circle in which it was being whirled. 

It is seen from the above that the mass 
was displaced in the direction of motion, and 
as applied to the balance, if the segments of 
the rim are too lightly constructed they 
have a tendency to turn out during the period 
of vibration, and at the end of each vibra- 
tion when the point of inertia or rest is 
reached the rim returns to normal position, 
and this constant changing of the size and 
shape of the balance is detrimental to time- 
keeping. This condition is seldom met with, 
and in most instances in foreign watches 
which have been made mostly by hand in 
which no attempt at standardization has 
been made, and the size of the balance is out 
of proportion to its strength. 


In all balances tangential force must be 
taken under consideration for this action 
tends to press the pivots against the sides 
of the jewels, in the direction of motion, and 
causes a lateral pressure which is responsible 
for more friction during this action, which 
in turn is reduced as the pivots are polished, 
the balance poised and the hair-spring ad- 
justed to counteract it. 

This side pressure on the balance pivots 
resulting from tangential action is discussed 
more fully under the head of isochronism, 
and it is well to become familiar with each 
type of friction as it develops so as to be 
able to segregate its action and correct it, 
and thus enable you to sum up the total re- 
sistance encountered. This sounds extremely 
difficult, but after study and consideration, 
familiarity with the subject resolves the 
analysis of the action practically to an 
intuition, due to the amount of knowledge 
stored up by the sub-conscious mind, thus 
available and subject to call at the instant. 
It is far better to do your studying during 
the leisure hours and become familiar with 
all classes of frictions and resistances, than 
to spend the time fitting and trying on the 
actual job, for much time is saved by hav- 
ing this knowledge stored up ready for use. 

Centrifugal action is considered here be- 
cause of its application to rapidly moving 
bodies which travel in a circle. As the 
speed is increased in relation to the mass, 
the body has a tendency to throw its con- 
struction toward the rim, causing the con- 
struction to become more dense at the rim, 
as evidenced by the gyroscope. This applies 
particularly to lathe work, in which the 
lathe is revolved so rapidly while cutting 
is being done that the piece in the lathe 
tries to throw its construction toward the 
rim with the result that the mass becomes 
so dense at the rim that it attacks the 
graver. The result being the same as 
though the piece in the lathe had been case 
hardened. Work in the lathe upon which 
cutting is being done should be revolved as 
Slowly as is consistent with accuracy to 
avoid the above mentioned condition, and 
the cutting will be found to progress more 
rapidly and with less damage to the tool. 


The reverse applies to polishing. The 
high speed serves to make the flakes gouged 
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out by the graver stand up, so that when 
burnished they lay back in their recesses 
and leave a smooth surface for the abrasive 
to work upon. 

Summing up the various resistances, 
we have gravity-inertia-friction-adhesion- 
viscosity of oil-tangential force, and atmos- 
pheric pressure might be added, although 
the parts of a watch are so small that the 
effect is practically nil except in the case 
of the hairspring, which is treated under 
that head. Having these well in mind, as 
the various actions of the watch are dis- 
cussed, these resistances will be discussed 
and their effect noted and analyzed. With 
no intent to be tedious, it is well to bear in 
mind the importance of familiarity with 
these laws for these discussions will be com- 
prehended only in so far as you are familiar 
with the laws pertaining to them. 

Jt is the author’s contention that theory 
is the foundation of watch repairing, and is 
the proper starting point, for it is obvious 
that in your examination of a watch that 
you can certainly see no further than you 
know, and when conditions arise which in- 
volve theory with which you are unfamiliar, 
the best you can do is to use your natural 
intuition, and while some mighty clever 
mechanics are depending upon this method, 
they certainly would be better workmen, 
and faster, if they understood theory, which 
would enable them to go to the bottom of 
the trouble immediately instead of spending 
so much time trying this and that. 

It is the designer’s duty to be able to 
sum up these resistances and to so design 
the watch that the amount of power sup- 
plied will overcome them and_ produce 
proper action at the escapement, but at the 
same time be so well balanced that no heavy 
or cumbersome parts will be required be- 
cause of excess power. It is our duty as 
repairmen to familiarize ourselves with this 
saine theory so that we may be able to 
recognize when trouble exists and détermine 
its cause so the correction can be made 
upon the faulty part without disturbing the 
adjustment of the other parts through the 
cut and try plan. When the theory upon 
which the watch is built is understood, it 
becomes relatively easier to keep the watch 
in the condition in which it left the factory, 
and certainly this is the ideal condition in 
most instances.—H. S. ANDREWS. 


Sharpening Balance Staff Pivots 





I have been trying unsuccessfully to 
sharpen balance staff pivots in alarm clocks, 
but cannot seem to get a good motion out of 
them. Can you tell me how to do this? 


—M. L. 


ANSWER—Chuck the staff and if it runs 
untrue at the outer end, spin it true be- 
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Astronomical Clock Made by Ohio 
Watchmaker 





LARGE astronomer’s clock, designed 

after a similar clock made by German 
clock manufacturers and cut from the raw 
materials by U. B. Lust, horologist, employed 
by Howard Stierwalt, jeweler and druggist, 
Fremont, O., is being displayed in the win- 
dow of the Stierwalt store. The clock, upon 
which Mr. Lust has worked since the first 
of the year, is a precision clock, featured by 
such mechanical devices as a Graham dead- 
beat escapement, a device for maintaining 





U. B. LUST AND HiS INTERESTING ASTRO- 
NOMICAL CLOCK 


pewer while winding, and a compensating 
pendulum. 

The clock is in a five-foot cherry cabinet, 
designed and worked out to fit the movement 
by Carl Schellkopf, local cabinet maker, and 
is a work of art. To build this clock has 
required much time and patience and also a 
complete knowledge of clock making on the 
part of the builder. The clock is attracting 
much attention. 


A Subscriber’s Suggestion to Avoid 
Scratching Center Wheel 





[‘ order to avoid scratching the center 
wheel of a fine watch when polishing the 











FIG. 1. FIG2 
someone —mcnitll 
OF ie eee y 





fore tightening the chuck. Then use a car- 
borundum or any sharp cutting stone and 
dress the end of the pivot down smooth, 
keeping the original form as near as pos- 
sible. Finish the point with a fine oilstone 
and then polish with 000 Emery paper held 
on a flat surface. 





pivot, E. J. Kassel, Staunton, Va., offers | 
the following suggestions: First, file the | 
bell metal slip as shown in Figs. 1 and 2. 
The upper pivot may be polished without 
touching the wheel. 

The device may also be used for polishing 
square shouldered pivots. 
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campus. It is a view of the Horological building taken when the trees were in full 
foliage. This entire building is used exclusively for Horological work. var , 
three work rooms, each of which is 125 feet long by 40 feet wide, each one filled with istence. You have been thinking of it for 
busy workmen learning to perform the various operations required of the up-to-date some time, tackle the job no matter how big 
watch maker in repairing the various styles and makes of watches, designing and ; “ ° 

engraving, high class script, monograms, and cyphers, the working and alloying of It May seem, just make up your mind you are 
metals, designing, making and repairing of jewelry, besides offices, cloak rooms and going to have it and you will ultimately 


| “Make No Little 


Plans” 


“They have no magic to stir men’s blood; 
—make big plans—aim high in hope and 
work.” 

The above are the words of a city builder 
who realized that a city grows by not being 
afraid to tackle the job that is necessary to 
be done, regardless of the size. 

Now what is said in regard to cities is 
just as true in regard to individuals, and 
now we say to you make no little plans, 





tered all over the country and many working in foreign countries. We have thousands of the very highest class 
recommendations and a few of them are contained in the Catalogue which we furnish free of charge. 


students, adopting some special line of work, eliminating things that were not of the utmost importance. Doing 
things finally adopted, and doing them well has been the means of putting Bradley in the very forefield of 


_ Bradley Horological with its increased facilities is bigger and better than ever. In its thirty-seven years of 
existence this great school has turned out scores of the best workmen of which the country can boast. Figure 
your affairs so that you can be with us to start off with 1924, if not immediately, just as soon as possible. 

One of our latest catalogues will prove of interest to you. A postcard will get it. Address: 








- ; = aed aim high and en 

The above half-tone will give you a good idea as to the extent of Bradley Institute’s Get the Bradley ay , 
There are Make 1924 the banner year in your ex- : 

€a 

It 

succeed. tie 

Bradley has thousands of students scat- ge 
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A thorough organization; a system that has been worked out by years of experience in handling thousands of ‘ 
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DEE & ze O. 


s supply you with 


soft platinum plates, 
lders and wires, also 
10%. and 15‘, irid- 

lum platinum. 


BRADLEY HOROLOGICAL, Peoria, Illinois 


THOMAS J. 


REFINERS 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White Gold Wedding 








We manufacture real greet 
green gold—plates, wires 
and solders in 1l0Kt., liKt., 
18Kt., also white golds and 
aa: Mee) Ce DEE GOLDS | 
have excellent working 

properties. 


Purchasing and Sales Dept 
5 So. Wabash Ave. 





Ring Blanks. 


Mountings. 


Fancy White Gold 


Selections Sent on Request. 


CHICAGO 


Refining and Manufacturing Plant 
317-319 E. Ontario St 













Hoke-Phoenix 


Ask for New List No. 








Get the New Reduced Prices 


OK 
Outfits 


Wonderful Hoke-Jewel Soldering Outfits 
Hoke-Phoenix Platinum Melters 
Safety-first Hoke Regulators 


White Finish 
41—Big Reductions 














SAM W. Mor, 5p EWELERS TECHNICAL ADVICE C9]] 
@2 ALBANY St NEWYORK CITY 

















Johnson Matthey & Co., Ltd. 


LONDON ESTABLISHED OVER 


PURCHASE ORES, RESIDUES, ETC, 
CONTAINING GOLD, SILVER OR PLATI- 
NUM, JEWELERS’ & DENTAL SWEEPS. 


Highest Prices Given for the Metals 


on FULL ASSAYED CONTENTS ' 


NEW YORK OFFICE 
WOOLWORTH BUILDING 


Metals in Exchange 
If Desired 
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Question No, 3939.—Up-to-Date Hard- 
ening and Tempering Methods.— Would 
vou be kind enough to give me the follow- 
ing information? What are the latest meth- 
ds of drawing temper from gravers to a 
straw color?—G. H. 

Answer—As hardening and tempering, 
each entering into the making of a graver, 
it seems advisable to consider both opera- 
tions, as the methods employed are analo- 
gous, and the principal variation consists of 
the heat required to produce a given result. 

Either of these operations may be handled 
very efficiently by means of a lead bath. In 
hardening a piece of steel, we may use a lead 
bath, which consists of a sufficient quantity 
of lead, heated over a furnace or any con- 
venient way to the proper quenching tem- 
perature, which is termed “the point of trans- 
formation.” This is the intermolecular 
transformation, which is attained when the 
carbon passes from the combined into the dis- 
solved state, and when the proper tempera- 
ture is attained to reach this transformation 
point, the steel will assume the hardest state 
it is capable of, if properly quenched. 

The point of transformation is attained in 
high-carbon steel at about 1,450°, while it is 
reached in low-carbon steel at about 1,650°. 
Steel with a carbon content of 0.10 per cent. 
to 0.30 per cent. is usually called low-carbon, 
while steel with a carbon content of 0.30 per 
cent. to 2 per cent. is considered high carbon. 
ur gravers will be in the high-carbon steels. 

If the lead bath is heated to about 1,450°, 
we may hold a graver in the bath for a suf- 
ficient length of time to attain the tempera- 
ture of the bath, then quench it in water, 
which should be maintained at 60°. If the 
surface of the lead bath is covered with 
powdered charcoal, there will be very little, 
if any, scale form on the steel pieces. With 
the lead bath, a single piece of steel or sev- 
eral pieces may be hardened at one time. 

Obviously, the most efficient means of ob- 
taining the required temperature consists of 
using a pyrometer. Any desired temperature 
may be readily indicated and the heat regu- 


lated to keep the temperature at a given 
point, 





Alternatively, the approximate tempera- 
‘ure may be attained by gradually heating 
the lead bath until a hardening temperature 
is reached. This may be determined by ex- 
perimenting with small pieces of steel, and 
“ soon as this temperature is attained, the 
fat may be regulated to hold the lead bath 
at the required point. While this is an ap- 
sn method of attaining the desired 
- ope. at the same time good results 
a ¢ obtained, as it must be appreciated 
carbon steels should be hardened at the 
owest heat that will produce the desired 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


effect, and any heat that is very much above 
the point of transformation will usually in- 
jure a carbon steel. 

In using a lead bath at hardening tempera- 
tures, the work should be done under a hood, 
as the fumes are very poisonous. 

In regard to tempering the gravers to a 
straw color, which is the principal informa- 
tion you desire, we may use this same lead 
bath and heat it to the required temperature 
to attain a light straw color, which is about 
430°. This may be done by gradually heat- 
ing the bath until we obtain the proper 
pyrometer reading. Alternatively, we may 
heat the bath and place a piece of brightened 
steel on the surface until the light straw 
color is obtained, then regulate the heat to 
keep the bath at this temperature. With the 
proper tempering heat attained, a graver may 
be held in the bath a few seconds, then re- 
moved and allowed to cool in the air. It is 
not advisable to quench the gravers or any 
steel in cold water after tempering, as this 
has a tendency to reduce the toughness of 
the steel. 

In the above methods, the use of the 
pyrometer gives the most accurate results, 
but the alternate methods are given, so that 
approximate results may be attained, which 
are very good if proper care is observed. 

Another method of attaining a tempering 
bath of the required heat, consists of using 
an alloy that just melts at the required tem- 
perature for producing the required temper. 
By mixing pure lead and pure tin in varying 
proportions, any desired temperature, from 
420° to 620° may be attained, and these tem- 
peratures will include every point from light 
straw to dark blue color. 

The following mixtures of lead and tin 
will give the temperatures most desirable for 
your use: 

14 parts 
15 parts 
16 parts 


melt at 420° 
melt at 430° 


lead and 8 parts tin 
lead and 8 parts tin 
lead and 8 parts tin melt at 440° 
17 parts lead and 8 parts tin melt at 450° 
19 parts lead and 8 parts tin melt at 460° 


Light straw is attained at 430°, while dark 
straw is attained at 460°, which will include 
the proper tempering heats for gravers. 


Question No. 3940.—A Soldering Kink. 
—What is the best means of preventing 
solder from flowing where it is not wanted 
when repairing rope chain, plate ed bracelets, 
near screw-threads, etc., using borax as a 
flux ?—A, L. B. 

Answer.—Either soft solder or hard 
solder may be restricted to any desired part 
of a job by using the following method : 

Prepare your joint in the usual manner, 
then paint the parts you wish to protect with 
a mixture of soft rouge and denatured al- 
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cohol. The rouge should be mixed with suf- 
ficient alcohol to make a rather thin paste. 
After this mixture is applied, the job should 
be heated just enough to dry the paste, then 
the borax may be applied and the soldering 
accomplished in the regular manner. To ob- 
tain the best results, it is essential that all 
dirt or grease be removed from the part that 
is to be soldered. Often such dirt or grease 
will cause the rouge to peel off when the 
heat is applied. Also, if the mixture of 
rouge and alcohol is too thin, the alcohol will 
carry the rouge where it is not wanted, and 
the operation will fail, as the solder will not 
flow properly. This method is excellent 
where a small emblem is to be soldered onto 
a flat surface with soft solder, as the solder 
may be placed in the center and the rouge 
mixture applied around the edges of the em- 
blem, and there will be no risk of the soft 
solder flowing onto the flat surface we wish 
to protect. 


Question No, 3941.—To Fasten Odd- 
shaped Watch ,Glasses.—J/ have a lady’s 
small, rectangular-shaped wrist watch. The 
glass always falls out. It fits well into the 
bezel. I have glued it in, but that does not 
seem to hold. Can you advise me how to 
keep the glass in secure?—J. R. 

ANSwER.—Obtain a small amount of clear 
lacquer, such as is used for lacquering sil- 
verware. As used for silverware, such lac- 
quer is too thin for our purpose, but if you 
will expose it for a few hours, it will thicken, 
and when it is about the consistency of 
cream, it. will be found very desirable for 
holding odd-shaped glasses in the bezel. It 
does not cement the glass to the bezel in the 
manner of a regular cement or glue, but it 
does hold the glass in place quite well, pro- 
viding the glass fits the bezel fairly well, 
The lacquer is especially good for holding 
such glasses, for several reasons. It is clear 
and matches the glass; consequently, if some 
of the lacquer is left on the surface of the 
glass, it will not be observed after drying. 
To apply the lacquer, we simply take up a 
drop on the point of a peg-wood and spread 
it around the bezel, then press the glass in 
place and wipe off any surplus. It will dry 
in a few moments. 

Another good point about this method is 
the fact that the lacquer may be easily ré- 
moved, if we desire to fit a new glass at any 
time. It is merely necessary to run around 
the bezel with a point of peg-wood and the 
old lacquer is easily removed. 


Question No. 3942,—Stained Ivory Beads. 
—I have a string of genuine ivory beads 
that have been stained with a solution con- 
taining carbolic acid and potassium iodine. 
Can you tell me if there is anything that 
will take off and restore them to their 
original color?—E, W. W. 

Answer.—We have made a test of staining 
a piece of ivory with a solution of carbolic 
acid and potassium iodine. Then we placed 
part of the sample piece in a saturated solu- 
tion of potassium iodine, which removed 
some of the stain. However, the discolora- 
tion was still very noticeable. The other 
piece of the sample was allowed to stand 
for a week and then treated with the same 
solution, but in this case, no appreciable 
removal of the stain was observed. It is 
a case of a permanent dye and we do not 
believe that it can be removed by any 
chemical means. 
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Increase your sales and 
reduce your costs 


through the quick turnovers being ob- 
tained all over the country from using 


Hoover’s Standard 18k 
White Gold 


Non-tarnishable. Easy working. 
Matchless color. 


“The gold that lights the diamond and 
stands the Test of Time.” 


Your refining 
karats and colors— work done for 
also for platinum less than you 
work. could do it. 


Order today 


Solders in all 


Manufactured by 


HOOVER & STRONG, Inc. Te 


ASCANERS 


J 
Metallurgists SMELTIERS 
REFINERS. 


Orrice Anp Worns MO Was Turran STREBT. 
BUFFALO, N-Yoo U.S.A. 
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EST. 1658 


Insist Upon 


LELONG’S 
White Gold 


in All Karats 


Manufacturers of 


Platinum, Gold and White Gold Solders 








Also Alloys for all Purposes 


L. LELONG & BRO., lnc. 


Gold, Silver and Platinum Refiners 
Main Office and Works 


Newark, N. J. 


New York Office, 17 West 42nd St. 


























The Modern Way 
The Right Way 
The Only Way 


Is to Give Returns on Sweeps 


Based on Assay 


That Is the American Platinum Works Way. 


Disposing of sweeps by off-hand estimate is 
an obsolete relic of a bygone age. 


No modern jeweler should entrust a valuable 
commodity such as sweeps to such doubtful 
methods. 


Better Try Us This Time 


Your sweeps will be handled in a modern plant 
under laboratory control, by methods found 
by long experience to give the best results. 


That Means Results Based on Assay. 
Send To-day for Shipping Tags 


American Platinum Works 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office—Charles Engelhard, 30 Church St. 





Refiners 


Gold 
Silver 
Platinum 























HANDY @ HARMAN 


31 Geld St., New York City Bridgeport, Cons. 
SHIP TO EITHER PLANT 
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Plating and Polishing Methods‘ 








Polishing Platinum—Miscellaneous Solutions 

















Polishing Platinum 


[‘ requires mechanical power to produce a 
successful high polish upon platinum. 
There is in your city a well-known commer- 
cial electroplating and polishing plant. You 
can probably locate this plant by reference 
to your telephone “Red Book” under electro- 
plating or nickel or silver plating. This 
firm could polish an article made of plat- 
inum in a very few minutes. 

If you desire to polish the article yourself, 
then it would be advisable to immerse the 
articles in a hot solution of sodium cyanide 
(one ounce per pint of water) for a short 
time. This immersion would remove dirt, 
etc. Then wash the article and dry. Then 
polish with a good stiff nail brush, using 
gilders’ whiting mixed with alcohol. De- 
natured will be satisfactory. As the whiting 
dries remove the excess, especially in figured 
work with a soft brush. 

Afterwards polish with chamois leather 
and a little dry whiting. 


Miscellaneous Solutions 


(1) Silver nickel solution. 

(2) Sand bobbing. 

(3) To plate nickel on top of an old nickel 
plate without stripping. 

(4) A mirror effect on automobile radia- 
tor shells. 

(1) To an ordinary silver solution add 
about half an ounce of nickel cyanide per 
gallon. An equal amount of sodium cyanide 
should be used to dissolve the nickel cy- 
anide. Dissolve the sodium cyanide in as 
little hot water as possible, then add the 
nickel cyanide and thoroughly stir your sil- 
ver solution. The addition should be made 
in the evening so that the solution can settle 
down over night. You can use more nickel 
cyanide than a half ounce per gallon, if you 
so desire. Use some nickel anodes with the 
silver anodes. 

(2) Sand bobbing is accomplished by small 
felt wheels, say one inch face, three inches 
in diameter, 1,500 to 2,000 revolutions per 
minute. French or Windsor Locks sand is 
used as the medium, although pummice stone 
is frequently used. The sand bob polisher 
should have a wooden trough about 18 inches 
square, two or three inches deep to hold the 
sand. The trough should be held in posi- 
tion under the sand bob. The operator con- 
tinually places sand on the article to be sand- 
bobbed and runs the bob over the sand, 
which cuts the scratches, etc., from britannia 
and other soft metals without danger of 
burning as would result if emery or tripoli 
Polishing were used. Sometimes a little 
lard oil is used with the sand to make it 
cling to the articles to be sand-bobbed or 
buffed. 

(3) Nickel is difficult to deposit upon 
nicke| because of the greasy nature of the 
Polished nickel plated surface, no matter how 
carefully cleansed before re-nickel plating. 


*From the Metal Industry. 


The addition of 1 ounce of boracic acid and 
Y% ounce of sal ammoniac per gallon of solu- 
tion will soften up the deposit but we do not 
believe that the nickel coat upon nickel will 
adhere any better. 

Try the following method: In one gallon 
of water add eight ounces of muriatic acid 
and one ounce of sal ammoniac. Arrange as 
an electro-strip, using carbon or lead as the 
cathode. The articles that are nickel plated 
become the anodes, which should be placed 
between two lead or carbon cathodes. 


Use a voltage or 4 to 5 for a moment or 
two until the nickel deposit on the articles 
shows a dull instead of a bright tone, due 
to some of the nickel being reduced. Then 
remove, wash in water and place in your 
regular nickel tank and note results. The 
second coat of nickel should adhere without 
danger of peeling. 


(4) The manufacturers of automobiles use 
the following methods in producing a mir- 
ror lustre upon the radiator shells or trim- 
ming: 

Polish down with 100 or 160 emery. Pol- 
ish with a tampico brush wheel, using em- 
ery paste and tripoli applied to the brush. 

Cleanse and copper plate in a hot copper 
cyanide solution for 20 to 30 minutes, al- 
though with properly prepared solutions the 
time can be reduced to 10 or 15 minutes. 

After copper plating wash thoroughly and 
dry out, and color up the copper deposit 
with a good soft buff wheel, using a good 
grade of white lime composition. 

Recleanse and nickel plate for one hour 
2% volts to keep the nickel deposit soft. 
Then color to a high finish with a white lime 
composition. 

If necessary give the nickel a very light 
cut before the final coloring. 

Finally wipe up with a Canton flannel buff, 
using a little powedered jewelers’ gold rouge 
mixed with denatured alcohol, or dry Vi- 
enna lime or gilders’ whiting may be used. 

The Canton flannel buff helps to bring out 
the mirror lustre. 

The operations outlined may seem exces- 
sive, but they will have to be adhered to if 
you want a mirror lustre upon steel. 

The small brass parts which have threads 
on them should be tumbled to a finish with 
small steel balls, not more than %-inch in 
diameter, and with plenty of them. In other 
words, the weight of the parts is the bur- 
nishing factor, together with the weight of 
the steel balls. Any good soap chips or 
soap powder dissolved in water to a good 
soapy solution will act as the burnishing 
medium. 

After nickel plating identical methods 
should be used in the final tumbling. Some 
firms tumble in sheepskin clippings to which 
is added a small amount of Vienna lime. 
Others use sole leather chips and macerated 
leather. But in the opinion of the writer 
the balls give the best results. 

The nickel solution should produce a 
bright finish. A little muriatic acid % oz. 
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per gallon, will accomplish very much in 
this direction. 

As an additional brightening agent, dis- 
solve 1 ounce gum arabic in 8 ounces of hot 


water. Add a few drops of the stock gum 
arabic solution to the nicked solution per 
gallon. Be careful not to add an excess or 
the nickel deposit will be brittle. Better 
start with not more than two drops per 
gallon at first. 


Plating Aluminum 


Aluminum can be plated successfully in 
copper, brass, silver or gold, if lightly zinc- 
plated first in the following solution: 


Ty iciiek eneiunnncees 1 gallon 
Sodium cyanide 96-98%.. 6 ounces 
po ee ae 
Cometic e008 .ccccscecss Sie 
nk vesteemonnis .** 
Aqua ammonia 26%...... a0" 


Prepare the solution in the order given, 
heat to 140 degrees Fahr. at 4 volts. Pol- 
ish and cleanse the aluminum, then plate in 
the zinc solution for a minute or two, then 
wash well in water, and plate directly in 
any other solutions outlined. For gold and 
silver it is advisable to brass plate the zinc 
plated aluminum surface, before plating in 
these metals. 

In nickel plating alumnnm it is advisable 
to immerse the polished and cleansed alum- 
inum in a perchloride of iron solution, and 
after draining thoroughly, to wash quickly 
in water or plate in the nickel solution. 

The perchloride of iron solution should 
be prepared by dissolving muriatic acid and 
perchloride of iron in water, as follows: 


WS ale hats etary aa'ae ats 1 gallon 
Perchloride or iron...... 4 ounces 
Muriatic acid .......00- Y ouncs 





Retaining Color of Green Gold Dur- 
ing Hard Soldering Operations 





HE color of green gold, or rather 

the finished surface can be _ retained 
during hard soldering operations, even bet- 
ter than the regular golds, by using a suit- 
able anti-oxidizer. Boracic acid mixed to 
a thin cream with wood alcohol (even water 
answers the purpose) and painted over the 
surface of the article will preserve the finish. 
Be sure that the entire surface is covered. 
Hold the article over the Bunsen flame and 
heat until the boracic acid melts, then if 
it rolls away from any part of the metal, 
paint that part again until the surface is 
completely covered with the anti-oxidizer. 
Then place borax and solder and proceed 
with your soldering operations. After 
soldering, boil out your work and it should 
be practically the same as before solder- 
ing. Sometimes new, bright cut work will 
require a slight amount of “touching up” 
but for most jobs, little or no finishing or 
polishing is required. Almost any of the 
synthetic stones may be heated sufficiently 
to hard solder close to their setting. For 
instance; a synthetic stone may be set in 
a bezel setting and hard soldered with 14 
karat solder to a ring shank or in a brooch 
mounting or similar piece. Often it is an 
advantage to be able to do such work in this 
manner. It also obviates the necessity of 
removing a stone from the setting when 
hard soldering is necessary on the piece. 
Allow the stone to cool thoroughly before 
boiling out your article. 
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Inserting Machine 547 West Avenue, 


Manufactured and Sold by 


GS Flexo Crt GERMANOW-SIMON MACHINE CO. 
Rochester, N. Y., U.S. A. 


Are You Experiencing Any Trouble in Fitting Watch Crystals? 
The New Improved 


G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 


A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size 
or make watch in both the open and hunting case. 


G-S FLEXO CRYSTALS are made of a special new transparent 
composition for watch crystals only; very clear, and will not discolor, 
shrink or warp; they fit tight and are dust proof. These crystals do not 
chip, break, or crack, and there is no loss whatever. 


Write for full particulars and references from prominent jewelers. 


CRYSTALS YOU CANT BREAK 


Rao Rane , 
Registered 


WARNING to retail and wholesale jewelers! 
Any one making, selling or inserting ‘‘com- 
pression’’ non-breakable crystals not bearing 
patent number 14,458 is infringing. We know 
of certain dealers who persist in infringing 
yn above patent and we warn them here that 
certain prosecution for damages will follow as 
soon as our evidence is completed againgt them, 


All unbreakables which are sold with the ex- 
planation ‘‘not to be inserted by machine’ are 
inferior substitutes. Beware of anyone offering 
for sale secretly such orystals. ew 
York concerns are now under injunction for ia- 
fringing on above patent. 











New straight line engraving and 
engine-turning machine 


LIENHARD & CO. 


La Chaux-de-Fonds. (Switzerland) 
Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 

Circular, Oval and Rectilinear Work. 

New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 





Firm known all over the world for the construction of engraving 
and engine-turning machines. 














The MOE 
Diamondweight Gauge 


and 
Calculator 


Over 25,000 in Use 
Calculates the weight of dia- 
monds in the mounting. 
It requires no figuring. 


It avoids accident which is 
likely to occur while unset- 
ting stone. 


It is the most accurate device. 


It is an instrument every 
jeweler should have. 


NEW PRICE $4.00 

\ Complete With New Metric Book 

Harrap yn qeyuyyeys New Metric Books to with 

pasta, old Moe Gauge $1.75 cach by your 
or 


CHARLES MOE iux’s. CHICAGO 
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B. HAGSTOZ @ SON 
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X’MAS RINGS which are too loose 


Can be made to fit with our “Justrite,” while 
customers wait. Order now by the name “Justrite 
—stamped on each one. Solid bands of gold, 
springy, smooth, durable. 9 different widths— 
sold loose, so you can get any widths as you need 
them! The ORIGINAL and BEST. 


Size d showing 9 widths upon request. 
0. E. LEHMANN & CO., Mig. Jewelers, 29 John St., N.Y. 
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(Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Dec. 18, 1923 


1,477,569. WATCHCASE. Joseru Lasko, New 
York, N. Y., assignor of one-half to Abraham 
Lasko and Max Lasko, both of New York, 
N. Y. Filed Aug. 14, 1922. Serial 581,802. 
4 Claims. 

A watchcase comprising a front cover, a back 
cover hinged thereto, a ring adapter removably se- 
cured in the front cover to support a watch move- 





secure 


ment, means to the movement in said 
adapter, ribbon attaching means at the sides of the 
front cover, and means associated with one of said 
attaching means for holding the covers normally in 
closed relation. 


1,477,600. BELT BUCKLE. Loweti W. SuIeELps, 
Rochester, N. Y., assignor to Hickok Mfg. Co., 
Inc., Rochester, N. Y. Filed Aug. 19, 1922. 
Serial 582,931. 5 Claims. 

The combination with a buckle frame having a 
clamping surface, of a clamping member pivoted 
to said frame and having a main body portion 
formed of sheet material provided with a laterally 
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‘< { 4a © 
5 


turned portion and a separately formed elongated 
gripping piece secured to the main body portion 
parallel with the axis of turning of said member 
abutting said laterally turned portion, and provided 
with a clamping edge, the main body portion hav- 
ing an opening formed therein on the side of the 
separately formed gripping piece opposite the side 
abutting the laterally turned portion to provide a 
strap anchoring loop. 


1,477,680, BELT CLASP. BeEnyaMIN_ ZETLIN, 
Providence, R. I., assignor to A & Z Chain 


Co., Providence, R. I. Filed June 18, 1923. 
Serial 645,985. 1 Claim. 


A belt clasp comprising legs united by a terminal 
bend, a horizontal shoulder on one leg, a depending 
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ring on the shoulder, a vertical projection on the 
shoulder, and a yielding lip on the other leg pro- 
a with an upturned terminal portion adapted to 
vid poe the Projection, said lip being also pro- 
vided with a cavity adapted to receive the pro- 
jection. 
1,477,729, IDENTIFICATION-TAG CHAIN. An- 
TON THoma, Cincinnati, O., and ALEXANDER 


THE JEWELERS’ 


Uhl MT 





Ex.unp, Attleboro, Mass., assignors to General 
Chain Co., Providence, R. I. Filed Nov. 4, 
1922. Serial 599,008. 3 Claims. 

An identification-tag chain having a hollow con- 
nector member adapted to carry an identification 
mark, one end of said chain being permanently at- 
tached to said connector, and a lock link comprising 


“ 


a resilient piece of wire bent twice upon itself and 
having substantially oppositely extending ends, one 
of said ends being adapted to readily engage any 
one of the several links of the chain to regulate its 
working length and the other end being offset and 
adapted to enter the connector and permanently 
lock the link therein. 

1,477,997. COMBINATION CUFF AND COLLAR 
BUTTON. Wittiam J. Circle, Seattle, Wash. 
Filed June 19, 1923. Serial 646,291. 2 Claims. 

A button having a tubular shaped stem with 
flanges on the sides and notches in the flanges ad- 
jacent one end; a spring in the stem and fixedly 
attached to one end; a lug in the stem and attached 
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to the free end of the spring; and another button 
having a pin projecting from it that fits into the 
tubular shaped section, and engages the lug at the 
end of the spring, an opening around the pin into 
which the stem and flanges may project, and notches 
into which the lugs formed at the end of the flanges 
of the stem say snap. 


1,478,128. SEPARABLE CUFF-LINK BUTTON 
OR THE LIKE. Cuartes D. Lyons, Mans- 
field, Mass. Filed April 19, 1923. Serial 633,- 
136. 9 Claims. 

A separable cuff link button comprising a stud 
member and a socket member, the stud member be- 
ing provided with a stud having a head to engage 











the socket member, the socket member having a post 
with a socket and a recessed: flange around the en- 
trance to the socket, two separate spring jaw mem- 
bers each having a flange seated in the recess in 
the flange of the post and having a jaw portion 
which extends into the socket in the post, the two 
jaws being yieldable to form a passage between 
them for the head of the stud, and a clamp for the 
flanges of the jaw. 

1,478,231. CUFF BUTTON. Georce KoLtstepe, 
Providence, R. I., assignor to V. E, Black Co., 
Inc. Filed April 20, 1923. Serial 633,434. 3 
Claims. 

In a cuff button, a socket member comprising a 

tubular inwardly converging post provided with a 

longitudinal slot, a head upon the outer end of tthe 





post, and a flange upon the inner end of the post, 
a resilient tiltable plate supported at one end by 
the post, a finger upon the other end of the plate 
extending through the slot, locking fingers on the 
plate engageable with the retracted portion of the 
post, a spring in the head engaging the plate, a link, 
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and a head on the link adapted to enter the re- 
tracted end of the post tu receive the locking 


fingers. 
DESIGNS 


63,548. CROWN SETTING FOR ARTICLES OF 
JEWELRY. Zarx1np ANSHEN, Boston, Mass., 
assignor to himself and Henry Morris, Boston, 

























































































Mass., Copartners, doing business as Boston 
Jewelry Mfg. Co. Filed July 14, 1922. Serial 
3,085. Term of patent 3% years. 


63,552. FINGER RING. Byarp F. Brocan, Phila- 





delphia, Pa. Filed August 15, 1923. Serial 
7,018. Term of patent 3% years. 
63,558. SPOON OR SIMILAR ARTICLE.  Sip- 


NEY V. James, Niagara Falls, N. Y., assignor 


to Simeon L. and George H. Rogers Co., Hart- 


ford, Conn. Filed March 30, 1923. Serial 
5,651. Term of patent 14 years. 
63.561. WATCHCASE. Victor Ruitscuarp, Riv- 














erton, N. J., assignor to the Keystone Watch 
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from 


No. 10, per set $ .75 
No. 12, per set 
No. 14, per set 


At your job- 
ber’s or direct 


Better Assembling Blocks 


Produced by the makers of the famous REX Tools. 
Made of selected wood and high grade cast aluminum, 
they are indispensable to any watch repairer. 





Wood Blocks—Aluminum Blocks 





1.00 
1.75 





No. 10—10.0 to 3-OS 
No. 12— 0 


No. 14—-10.0 to 18-S | yr 14, per set 2.00 


No. 10, per set $ .75 
1.25 


SIZES 
to 18s | No. 12, per set 








Send for catalog of other REX tools. 


H. G. WILSON eEigin, 11. 
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€& THE “NRF” 
RING 
<— STRETCH 








RING 


ann — ANY 
STANDARD 


te 
ij ! i 


PATS. PEND. 
The above cut shows 
the “NRF” Ring 


Stretcher ready for use. 


TIGHTENING 
= JS RING 


WEDDING 


Allentown 


”’ Ring Stretcher 


(Patents Pending) 
Sizes in a few minutes, carved 


or plain Wedding Rings. Will 
not injure carved designs. 
Works equally on rings of Platinum 


or Gold. 


A time and money saver. Jewelers 
who use it never lose a sale. The size 
needed can be furnished while cus- 
tomer waits a few minutes. 

Now in use by Manufacturers, 
repairers for the trade and retail 
jewelers who pronounce it the best 
tool of its kind. 

The “NRF” Ring Stretcher 
should be in every shop and store 
where wedding rings are made and 


sold. 
Price complete ..... $12.00 Net 
Without Mandrell ... 8.00 Net 


The complete tool is advisable because 
the mandrels are especially propor- 
tioned to assure the best results. 

If your Wholesale Material 
house does not have the tool, we 
will be pleased to ship one upon 
receipt of price. 


Will be shipped anywhere in 
the United States, charges pre- 
paid, upon receipt of price. 


A. C. Fellencer & Son Norman R. Fellencer 
(Wholesale Jewelers) 


Inventor and Manu- 
facturer of The‘“NRF” 
Ring Stretcher 


Allentown Penna. 


715 Linden Street 
Penna. 
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“¢ LEIMAN BROS NX » 


ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
is the handiest 
and most efficient small motor roll 
Rolls 4%” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
It runs surpris- 
smooth and _ noiseless — small 


way. This machine 


made. 
of excessive strain. 


ingly 
space and big power. 


e Sete 
Leiman Bros.**“3=%: 


Makers of good machinery for 35 years 























NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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AS IT REACHED US 














REPAIRIN edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 


Such as is here depict- 


long a time charaeterized our house. 
right. We add only a fair and legitimate profit to the 
, actual cost of the job. We don’t believein killing the | 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every pieceo > , 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll he glad to know us. Send for prices on specia 


> SECKER-HECKMAN CO. 





Our prices are 


Successors to 
.F.Wadsw 


f workis absolutely guaranteed to be right. 


CHICAGO 
808 Heyworth Bldg 









AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS 














Send 
1 work. 
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Case Co., Philadelphia, Pa. Filed April 6, 
1922. Serial 1,606. Term of patent 7 years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
ntitled to registration under the Act of Feb. 20, 
1903 and are published in compliance with Section 


6 of said Act.] 








Trade-Marks Registered Dec. 18, 1923 
Ser, 181,74. (CLASS 27. HOROLOGICAL IN- 
 STRUMENTS.) Fasrique >’ Horocerig Lta- 
Giycine, Bienne, Switzerland. Filed June 9, 


GLYCINE 


Particular description of goods. — Watches, 
Clocks and Parts Thereof. 
“Claims use since May 28, 1914. 

Trade-Marks Registered Dec. 18, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 

Opposition 
177,59. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Tue Gruen Watcu Co., Cincin- 
nati and Time Hill, Cincinnati, O. Filed April 
25, 1923. Serial 179,666. 


PENTAGON 
GRUEN 


Particular description of goods.—Watches, Watch- 
cases and Watch Movements. 
Claims use since on or about September, 1921. 











It is believed that two or three of the so- 
called auction jewelry houses that have been 
operating in the downtown section over the 
past several weeks will close now that the 


holiday business is over. Roth Bros., on 
4th St., near Chestnut Sts., had announced 
that the auction sale was to wind up the 
business, 

Louisville jewelers went through a great 
holiday business and are more than satisfied 
with results obtained. Stocks in some stores 
were fairly well depleted in spite of heavy 
buying in the Fall, and considerable replen- 
ishment on fresh orders and in purchases 
direct from travelers’ sample cases will be 
— Business was good and everything 
sold, 

A retail jeweler recently remarked that 
oné of the inconsistencies of life was in that 
the jeweler can suggest liquor flasks to 
women as presentes for men, and the sug- 
gestion is accepted with satisfaction, but to 
suggest to a man that he purchase a ciga- 
rette holder for a woman causes resentment, 
the man resenting the implication that his 
women folk smoke. 

Among recent visitors to the Louisville 
trade were: Elias Markens, of S. Wechter 
Co., Chicago; Don Harris, of Alsopp & Al- 
Sopp; F. R. Krigler, of Champenois & Co., 
som, N. J.; M. L. Braun, of the O. J. 
one — New York,; i O. 3inder, of 
of ha New York ; William Roman, 

‘Oraham & Roman, New York, and C. L. 
“i of Shafer & Douglas, Newark, 
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direction of the first machine but the rob- 
bers made good their get-away. The rings 
were valued at $100 while the loss of the 
window is given as $75. 

S. Immerman, jeweler, now at 1233 Main 
St., expects to move into larger quarters 
shortly after the first of the new year, as 
he leased the storeroom at 1221 Main St., a 
few doors south. This place is now being 
remodeled, 

Aaron Cohn, southern representative of 
the Greenwold-Grift Co., returned Wednes- 
day from Atlanta, Ga., where he spent part 
of the holiday season. Cohn makes Atlanta 
his headquarters and he reported a very suc- 
cessful trip. He was accompanied by Irwin 
Black, of the same firm. 

Harry Greenwold, president of the Green- 
wold-Grift Co., in the Carew building on 
W. 7th St., is confronted with the problem 
of either retaining or disposing of an ele- 
phant that was presented him at Christmas- 
time. True, the elephant isn’t as large as 
this class of animals usually run, but it’s 
large enough to cause a good deal of trou- 
ble. If he retains the beast, he must forego 
his Spring trip, and if he disposes of it, he 
can make his usual rounds. Other members 
of the firm have suggested the Cincinnati 
Zoological Gardens as the best place to dis- 
pose of the animal. 

The new jewelry store of Bogaert & Ed- 
wards in Lexington, Ky., was robbed of 
watches and jewelry valued at $300 early in 
the morning of the day before Christmas, 
according to dispatches from the Kentucky 
city. The jewelry and watches were taken 
from a display window, and the loss would 
have been greater except for the fact that 
the more valuable jewelry of the new con- 
cern was locked up in a vault over the week- 
end. The theft was disclosed when William 
Cone, platinum worker of Cincinnati, went 
to the store to work on articles that had 
been promised customers for Christmas. 
Cone, who worked in a number of shops, 
and also conducted benches of his own in 
the Queen City, notified officials when he 
reached the place. The Lexington police are 
making a rigid investigation, 

Mrs. Celia Schmitt, aged 48, wife of H. 
C. Schmitt, jeweler of this city, died at her 
home, 3530 Woodbine Ave., Cheviot, on 
Christmas Day. She had been ill over a 
period of three years and died Tuesday. For 
a long time previous to her illness Mrs. 
Schmitt devoted practically all of her time 
to charitable purposes, acting in many Ca- 
pacities to relieve as much suffering as pos- 
sible. She was born and raised in Cincin- 
nati and spent her life in the Queen City. 
She was the wife of H. C. Schmitt, presi- 
dent of the Chas. H. Schmitt Jewelry Mfg. 
Co., in the Gleen building at 5th and Race 
Sts. The husband and two children, Aloy- 
sius and Dolores, and a brother, Gustav 
Orth, attorney of New York city, survive. 
Funeral services were held at St. Martin’s 
Church in Cheviot, Friday morning. 

Invitations have been sent out .by the en- 
iertainment committee of the Wholesale 
Jewelers’ and Manufacturers’ Association in 
Cincinnati for the annual dinner-dance to 
be held at the Hotel Gibson, Saturday, Jan. 
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12. This committee is hard at work trying 
to establish a record, both in point of at- 
tendance and also in point of originality, so 
that a very busy holiday season can be fit- 
tingly celebrated. Clarence Loeb, chairman 
of the committee, found his hands full dur- 
ing the rush season, but kept at work on 
some of the details of the affair. Eli Gut- 
mann, a member of the committee, is prom- 
ising something worth while in the matter 
of souvenirs, which will be distributed to all 
women attending the festivity. The ball- 
room of the Hotel Gibson has been engaged 
for weeks, as this room is constantly in de- 
mand by societies and business organiza- 
tions for occasions of this character, The 
annual meeting of the local association will 
be held several days after the dance. 


The first batch of printed matter sent out 
by the National Jewelers’ Publicity Asso- 
ciation has reached some of the manufac- 
turers and wholesale establishments in Cin- 
cinnati, and, in turn, has been sent to cus- 
tomers. This is the first move made by the 
Publicity Association in making a decisive 
campaign to educate people on the value of 
jewelry, more especially on the worth of 
jewelry when considered for “Gifts That 
Last.” Arno Dorst, president of the Dorst 
Co. in the Walsh building, has been ap- 
pointed chairman for the State of Ohio, in- 
asmuch as the entire country has been sub- 
divided by the national association, and he 
expects to start working on the plan in 
earnest after the first of the new year. He 
is daily expecting correspondence from na- 
tional headquarters, which probably has been 
held up because of the holiday rush, but with 
the advent of 1924 it is likely that the asso- 
ciation will install the heaviest part of its 
work. 


Echoes of the long-drawn-out Oskamp 
divorce suit in the Hamilton County courts 
were heard again Wednesday, when suit was 
filed by Mrs. Louise G, Oskamp for the ‘re- 
covery of certain wedding gifts, which she 
alleges are in the possession of the Oskamp 
Jewelry Co., in the Dexie Terminal, her 
husband, V. Herbert Oskamp, former vice- 
president of the jewelry company; her 
father-in-law, William F. T. Oskamp, and 
her brother-in-law, William W. Oskamp. 
The plaintiff alleges that the articles include 
a silver tea service, pieces of silver table- 
ware, a gold necklace, gold locket and chain 
and a meshbag. Mrs. Oskamp claims that 
she turned these gifts over to her husband 
before they became separated, so he could 
place them in the vaults of the jewelry com- 
pany for safekeeping. Since their separa- 
tion, she charges, she has sought the return 
of the gifts and has asked for them repeated- 
ly, but has as yet to receive them. The 
woman asserts that all of the articles were 
given her by her friends at the time she was 
married and she wants them in her personal 
possession, The Oskamp divorce suit was 
a long drawn out affair in the Court of Do- 
mestic Relations and resulted in the pair be- 
coming separated, but Oskamp was not given 
a divorce such as he pleaded for, as the case 
is still pending. Since that time he retired 
as vice-president of the jewelry company 
because of ill-health. 








A display window at the store of R. H. 
Safford, Leominster, Mass., was smashed 
on Dec. 25 and goods valued at $75 stolen. 
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Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mainsprings...... per doz. $ .@ 
Odds and Ends American and Swiss Staffs ..........-+. per doz. 60 
Odds and Ends American and Swiss Jewels .........-- per doz. 15 
Broken Lots Gold Filled Watch Bows ...........0..0++: per doz. .75 
Broken Lots Watch Glasses ..........++. .....gross lots 1.50 
Brass Blow Pipes, Regular Price 30c each, cut to bcos wee -10 
Materia] Bottles ............ i eekbabesoaeneee per doz. 15 
Fine Grade Swiss Pivot Brooches, 50c Quality......... per doz. -25 
2-Row Watch Brushes, Hard, Medium or Soft........ .each 15 
3-Row Watch Brushes, Hard, Medium or Soft............each -40 
4-Row Watch Brushes, Hard, Medium or Soft......... ..each -60 
Fiat Emery Baffs, 1c Quality ......0cccsccce..00.000 each 05 
Fine Burnishers, Regular 60c Quality Cut to....... ‘ebbeneee each -40 
Fine Gravers, Regular 30c Quality Cut to .................each -20 
Fine Aluminum Eye Loops, Cut t0 .........00.-ccce-+e-seess each 28 
Fine Imported Files, a Discount of 25% from any Cc atalogue. 

Genuine Boley Lathe, Regular $54.00. Special Cash Price.. 39.00 
SE GY UERMIOD 655..00nsceawsee ne cwseesvebens ees xis6 per doz. -10 
Assorted Sixes, Watch Screw Drivers........ eS -10 
Fine Swiss Tweezers, 75c Quality .............00.20-00- per pair 35 
Bracelet H. & M. Hands, Regular $1. 00, Cut to......per pair 35 


Bracelet Balance Staffs, in 3 dozen Lots, for ..........4..se000: 75 
Swiss Bracelet Stems, Assorted, Regular $2.00 per doz. Cut to 715 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1.80 
same as Above with Jewels .........ccccc.scccocsee ..per doz. 2.40 
Gift Scarf Pin Backs, put up one dozen in box.. 


Gold Plated Scarf Pin Backs, put up one dozen in box..... » -35 
Gold Filled Scarf Pin Backs, put up one dozen in box......... 50 
Gold Filled Jump Rings, Regular $1.25 gross, Cut to.......... 60 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. Send your orders today 
to one of the Largest Watch Material Flouses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 
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is the most widely used machine of its kind. 
rooms, 








Mutfle Furnaces 


_We manufacture a very comprehensive 
line fully illustrated and described in cata- 
log “B-J” to be had for the asking. 





Operates on natural draft from the room— 
no foot or power blowers required. Easy 
control, Muffle Spaces 3” x 4”; 4” x 5”; 
5” x 6” and 6” x 84"; with heights 2” to 
4”. Maximum heat with minimum consump- 
tion of gas; just the furnace for enamelling; 
annealing, etc. 


Our line of blow pipes will also be of in- 

terest; in fact the catalog is replete with 
articles of interest to the Jeweler. Your 
address please? 


Buffalo Dental Mfg. Co. 


. Buffalo, N. Y. U. 3. A. 
Hild Lock Box 979 








Leiman Bros. Self-Contained Polishing Dust Collector 


shops, laboratories and factories. 


catalog. 
60 Lispenard Street, 


For stores, show- 
It sucks away the 
dust as you polish and saves it in the tanks under the bench. 
Get the 


LEIMAN BROS. near Pel om and Canal Street New York 








Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt 5222 


[9 “secs cal FILES 


AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamed- 
ing, Hardening, Assaying, Etc. Positive Pressure 

















Anchor Toul & Supply Co., Inc. 
Formerly Tool and Supply 


Dept. of 
& CO., Inc. 


NEW YORK 


E. P. REICHHELM 


24 JOHN ST. 2: 








We carry Japanese 36 Inch Opalescent Indestruc- 


tible Pearl Necklaces with $2. 95 each 


sterling silver clasps, at. 


We also have a full line of whee imported Pearl Neck- 
laces at lowest prices. A special price for Jobbers. 


B. SAPIRO, Importer of Pearl Necklaces 
799 BROADWAY Telephone Stuyvesant 9643 NEW YORK 








The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 
Pat. Feb. 20,1917 198 W. 2ist St., Room 411, New York Pat. May %, send 














Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 











MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware RTT te Clik 





Telephone 
2483 John 


43 John Street, New Yo 
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